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THE 
George Washington 


PATTERN proves that 
good taste is the prime 
requisite in design. This 
quality, so well exem- 
plified in the George 
Washington Pattern, 
assures the jeweler of 
continuous and repeated 
sales. 
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ALVIN SILVER COMPANY 
Sag Harbor, N.Y. 





New York Chicago 
20 «Maiden Lane 10 8. Wabash Avenue 











SSS 
Ah) a S ZA Wl : 


(old--Meat Fork 
George Washington Pattern 


N 
\ 
N 
N 
N 
N 
N 
N 
N 
N 
SS 
N 
N 
N 
S 
N 
N 
N 
N 
N 
NS 
N 
N 
N 
Ni 
NY 
N 
N 
N 
NS 
N 
N 
N 
N 
N 
N 
NY 
N 
NS 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
NY 
N 
N 
N 
N 
N 
N 
N 
N 
NY 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
XS 
N 
NY 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
SY 
N 
N 
N 
NY 
N 
N 














ES SSS 5505550095595 SAAN AO PL Sw 
N vw Ys ~ : ¥ 


Mddddddddddddddddddiddddddddidddddddddddddddddiddddddddidddddddddddddddddddddddddddddddddddddeeececdectccccttteetzeazaz4zzzQQVNQQQlQDUlQQQQJQuanhnnanqa4hanqn4ononooqnqnnnaaaaccdoco03cezczcoccoc0zczxacczccezznzZF_uiE 





RWW MNNNMMQNnnyrAq»d dr dd#7#}|D|HVBvyyor™nil yy oo aan na 


Wdddddddddddddddddddddddddiaaaiddadddddddeiddddddddddacdccdadddaaaaccck 





























WITH WHICH ARE CONSOLIDATED 


AMERICAN HOROLOGICAL JOURNAL 
























Vol. LXXXIV 


WEDNESDAY, FEBRUARY 15, 1922 

















A Word About Some English Metal-Work Craftsmen 

















T is indeed refreshing to learn that the 

all-around artist is not yet extinct. In 
these days of ultra-specialism of art as 
well as the crafts, we begin to despair of 
our art future. The architect who must 
wait before his drawing board and trestles 
for a cathedral commission to turn up be- 
fore he can get down to an expression of 
his genius in art is likely not only to remain 
a specialist but a rusty one. The painter 
who waits for a “sitter” to transfer the 
lineaments of a subject to canvas because he 
is a portrait painter may often forget his 
learning in flesh tints for want of an order. 
With the artist-craftsman it is the same. 
If he practices repoussé alone, neglecting 
enamel-work, inlay, filigree, etc., as outside 
his line of activities, he soon levels him- 
self down to the bench worker in a factory. 
The thing we know as “talent” in art is the 
power of genius that takes in hand what- 
ever comes along and beautifies it. Fred 
Miller, in his “The Training of a Crafts- 
man,” shows us there are some all-around 
artists yet in England. And a few short 
excerpts abruptly picked out may prove 
useful and a cause of emulation among our- 
selves, 

“I cannot do better, for the encourage- 
ment of those who have yet to ‘find’ them- 
selves, than give a few personal notes 
about some of the craftsmen . . . . 
The experience of Mr. Nelson Dawson and 
Mr. Catterson-Smith point to the conclusion 
that if one art calling will not receive the 
earnest worker, another may offer him the 
opportunity he desires of giving his as- 
piration utterance. Mr. Gilbert Marks, 
who was only devoting his leisure 
to metal work, has received sufficient en- 
couragement to throw up the commercial 
bird in the hand for the artistic two in the 
bush. Mr. Nelson Dawson is an instance 
0! a man who has experimented for some 
time before he finds out what it would ap- 
pear he can best do. From architecture 
he turned his attention to painting, and his 
water-color studies of the sea evince ob- 
servation, selection, and high technical 
skill, as those who have seen his work in 
the Royal Academy and British Artists, and 
other galleries know. But Mr. Dawson ex- 
Perienced what so many painters have done 
or are doing, that the patronage extended to 
the painter of pictures is meagre in the 
extreme, , Mr. Dawson began ham- 


mering metal as a pastime, and finding he 
could express himself in this way, took it 
uP more seriously, until commissions began 
'o come in, and now he has, in addition to 
4S own atelier, workshops for more dis- 
commercial work, like hinges and 
Mr. Dawson told me he found 


I 
tinctly 
door-plates, 





his training as an architect useful to him 
now that he had become an art craftsman, 
but the greatest help he received was from 
his wife. ‘If it had not been for Mrs. 
Dawson it would have been impossible for 
me to have taken up enamelling as I have 
done.’ Mr. Dawson, like Mr. 
Fisher, who taught the former enamelling, 
uses enamels a good deal in his metal- 
work. aes 

“Mr. Alexander Fisher was a National 
scholar some 10 years ago [this was written 
in 1906], having come from Torquay to 
London on obtaining his scholarship. The 
student, following in his father’s footsteps 
at that time, as an enameller on pottery, 
but while at South Kensington, having 
taken up enamelling on metal, his attention 
was naturally turned to metal-work itself. 
To an artist-craftsman it would seem an 
unnecessary subdivision of labor for one to 
do the metal-work and another enamel 
ee 
“In Mr. Gilbert Marks’ case his talent 
would appear to be hereditary, for he is 
the grandson of a working goldsmith as 
well as a nephew of the late Fred. Walker 
and H. S. Marks, R.A. His metal-work, 
which is chiefly beaten silver, was the work 
of his leisure, for Mr. Marks was ‘some- 
thing in the city,’ though now art wholly 
claims him for her own. . . . Mr. 
Catterson-Smith came from Dublin in 1874 
to be under Foley, but the Royal Academ- 
ician, dying soon after, Mr. Smith took up 
painting, and it was not until 1892 that he 
turned his attention to metal-work. He 
said to me, ‘I only wish some good angel 
had advised me to adopt the metal craft 
20 years ago. I believe the salvation of 
art and artists lies in the art crafts.’ What 
instruction in craftsmanship he received was 
at the Bedford Park School of Art, which is 
close to his house, and what proficiency he 
has attained is the result of his own en- 
deavor. A London firm who sold 
some of Mr. Smith’s work, tried to get their 
own workmen to reproduce a salver, but 
without success; for the men, being trained 
as mechanics, could not give the work that 
freedom and spontaneity which gives beaten 
metal its ‘preciousness.’ They tried to copy 
painstakingly what was largely the result 
of accident, and, as one may imagine, only 
failure was the result.” 








H. A. McKnight, Allentown, Pa. has 
purchased the stock of the late Thomas 
3uchanan, Shenandoah, Pa., and held a very 
successful auction sale recently. Mr. Mc- 
Knight was the oldest jeweler in the coal 
regions having been in business for 40 years. 


The Salvation of the Crafts 





THE following words emanated recently 
from an expert in England. How well 
they apply to us in America. 

“Up to the present the action of labor 
has been directed wholly to solving questions 
of hours, wages, and recognition of dele- 
gates. The battle has been long and bitter, 
but labor has won not merely better hours, 
better wages, and recognition—it has now 
a determining voice in Government and a 
rapidly growing power in the country. 

“Yet this power will effect nothing un- 
less it be directed by men who realize that 
life is not a mere question of good housing, 
hours, and wages—that you may have all 
these, and not live at all; that the evidence 
of life, its justification, and its crown is 
the full exercise of the creative faculty, the 
full realization by its means of all the phy- 
sical and psychic faculties of the individual. 
The individual who most nearly approaches 
this realization is the craftsman, using the 
word in its widest sense. This is proved 
by the world-wide and time-long ascription 
of divine origin to craftsmanship and inven- 
tion, and the fact that the earliest gods 
were divinized craftsmen—so that the real 
task of labor now and in the future is the 
creation of means of reformed education 
and industry, of new orders of society, new 
types of workers. As a delegate at the 
Inter-Allied Conference in May, 1917, said 
with passionate emphasis, ‘The Allied na- 
tions need thousands and thousands of small 
master-workers, petits patrons, art-workers, 
men to whom quality is first and quantity 
last, if we are to recover from the fearful 
wastage of this war.” They do not need a 
vast increase of the factory system. From 
such a program labor has all to gain 
and nothing to lose. The increase of the 
skilled craftsmen would mean a correspond- 
ing increase of unionists, for every trade and 
craft should have its union. The smaller 
unions of the allied crafts would naturally 
federate and form bodies as numerous and 
influential as the miners’ and engineers’ 
unions. If such bodies inspired by the new 
ideals of workmanship and education, took 
up the attitude of the guilds and, concerning 
themselves with quality, were to establish 
degree of mastership, there is no height of 
excellence, well-being, and happiness to 
which a nation so organized might not at- 
tain.”—H. Wilson, in “Handicrafts and Re- 
construction” lecture at the Arts and Crafts 
Exhibition Society. 








Joseph C. Doring, a jeweler of Troy, 
N. Y., for many years, has retired, selling 
the firm name of Doring Bros. to Leo C. 
Grathwol, employed by Mr. Doring for 27 
years. Mr. Grathwol will continue the busi- 
ness under the name of Doring Bros. 
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LARTER LINK BUTTONS 


Our line of Link Buttons embraces many styles and 
shapes. One of our recent patterns consists of a cushion 
shaped button with a neatly carved border and a domed 
center which is carefully engine-turned with lines 


and bars. 
This buttou, of 14K Green Gold, will prove an ac. 
ceptable article of merchandise. 


Ask our Representatives 


LARTER & SONS 


23 Maiden Lane : New York 
Pacific Coast Rep., ARTF 
A. I. HALL & SON, y Tt R 
San Francisco, Cal. REGISTERED [i TRADE MARK 
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Why the Victim of This Fraud Was Denied Relief* 








By Elton J. Buckley 

















HAVE just finished reading the de- 

cision of a court in a case brought 
against a merchant who signed a contract 
without reading it. It shows better than 
any case I have been able to quote re- 
cently how absolutely at the mercy of 
circumstances a man is who put his name 
to anything which he hasn’t read. 

This case shows that the law will ex- 
tend almost no protection whatever to 
the business man who gets into a hole 
solely because he signed something he 
didn’t know he was signing. This applies 
to cases where the victim read the con- 
tract, but didn’t see or understand the 
provision which got him into trouble, and 
it particularly applies to cases where the 
victim didn’t take the trouble to read it. 

The victim in the case in question was 
a retailer whose business had nothing to 
do with talking machines, but who was 
persuaded by a salesman one day that he 
could make some money out of talking 
machines as a side line. After the victim 
was sold, the question of a contract arose. 
The salesman had it all ready, and as 
the merchant was busy, he asked the 
salesman to read the contract to him. 
The salesman did so, but purposely 
omitted to read Paragraphs 6 and 17. 
Part of the printed contract consisted 
of five promissory note forms. Para- 
graph 17, omitted, provided that the 
merchant should pay these without de- 
fense. Paragraph 6, omitted, provided 
that the money so paid should be re- 
turned with interest in 15 months if the 
merchant hadn't sold 26 machines. 

The scheme had been represented to 
this merchant as a pure venture in which 
he had everything to gain and nothing 
to lose; in which if he sold some ma- 
chines he made some profit, but if he 
sold none be made no loss. In reality, 
the two paragraphs which the salesman 
omitted, and the promissory notes, made 
it a valid binding contract for 26 talking 
machines 

The merchant signed the contract, and 
in due time was faced with a demand 
for payment on five notes aggregating a 
large sum. He defended on the ground 
that the whole scheme was a rank fraud, 
which it certainly was, yet the court gave 
judgment against him. That seems out- 
Tageous to some, no doubt, but when you 
hear the court's reasoning, you may look 
at it differently. The court decided the 
case on the ground that if the merchant 
had exercised the proper vigilance he 
need not have been taken in. This is 
from the decision: 

The defendant admits giving notes, but resists 
Payment of them because, as he alleges, they were 
fraudulently obtained from him by an agent for 
the plaintiff. The facts upon which he relies to 
show fraud are as follows: On or about February 

an agent of plaintiff called upon 
that he had an interesting prop- 


him and stated 





osttiin in talking machines. Defendant being 
engaged at the time, asked the said M, -——--~ 
to read the contract which he, M. -, proposed 
* 
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the defendant should enter into with plaintiff 
company. The agent then read all the contract 
except paragraph 6 and paragraph 17, and told 
the defendant to sign the same. The five promis- 
sory notes were attached to it and signed at the 
same time. He also alleged that the notes were 
signed without being dated and at the time of the 
signing of the same, said agent told the de- 
fendant that the said notes were not to be nego- 
tiated unless defendant failed to comply with his 
part of the contract. The defendant admits the 
signing of the contract. The 16th paragraph of it 
is: “It is mutually agreed between the parties 
hereto that this instrument contains the entire 
agreement covering this transaction.”” This was 
read to him, and he does not deny that he knew it 
was in the contract. * si 

The defendant does not allege that he was un- 
able to read, or that he was prevented from 
reading the contract by any act of the plaintiff's 
agent. There are numerous cases that decide that 
where a party cannot read, or was prevented from 
reading a contract, he may show by parol (verbal) 
evidence that it was not read to him, that its con- 
tents were misrepresented to him by the other 
party at or before it was signed, when the de- 
fendant in this case, who does not allege that he 
cannot read, or that he was prevented from read- 
ing, signed this contract, it was his solemn agree- 
ment and cannot be changed or varied by any- 
thing that was said or done at or before its «¥*- 
ecution. He admits that the paragraph which 
says that the written contract contains the whole 
of the agreement between the parties to it was read 
to him, or at least does not deny that it was. So 
that he cannot avoid liability on the notes be- 
cause of anything that the agent of the plaintiff 
said about their not being negotiated. He agreed 
in signing the contract that it contained the 
whole agreement between the plaintiff and him- 
self, and permitted it to be sent to the plaintiff 
for approval on that condition. 

We do not think that it makes any difference to 
the defendant in this proceeding that the two 
paragraphs referred to were not read to him, as 
there is nothing in them to show that the defend- 
ant was not to pay the notes when they came due. 
If they were omitted from the contract entirely, 
the defendant would not be relieved from paying 
them, 


In other words, the single fact that 
the merchant did not read the contract, 
when he could have done so, is assumed 
by the court to have been the sole cause 
of all his troubles. He was taken in by 
a crafty and well-prepared fraud, yet the 
law would not help him because at the 
proper time he did not help himself. 
After all, isn’t that simply another ver- 
sion of “as ye sow, so must ye reap”? 

A client said to me recently, “I never 
sign anything without either reading it 
or having it read to me.” If it is read 
to you by somebody of your own, whom 
you can trust, that may be all right, 
but having it read by the man who is 
asking you to sign it may be as bad as 
not having it read at all. 








J. Lee Whitmore, president of Whitmore, 
Lynn & Alden, Washington, D. C., was re- 
cently unanimously elected chairman of the 
Retail Jewelers Section of the Merchants’ 
and Manufacturers’ Association to succeed 
Allen Harris, of Harris & Shafer, who de- 
clined reelection after serving two years. 
On motion of William Ramsey, a vote of 
thanks was extended to Mr. Harris for his 
service as chairman. J. C, Callahan was 
elected chairman of the Manufacturing 
Jewelers’ Section of the Association for the 
third successive term. Arrangements were 
made for holding the annual Jewelers’ din- 
rer within a short time. 
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Western Versus Japanese Decorative 
Art 





667 HE mischievous confounding of the 

fundamental purposes and limitations 
of the industrial, with the fine arts, is but 
too common in Europe and almost universal 
in America. We produce in consequence a 
vast number of things incongruous in con- 
structive principles, vulgar in ornamentation, 
garish in color and at the same time of 
little poetical value; whilst those intended 
particularly to gratify taste tortured out of 
their legitimate forms by a futile desire to 
force them to subserve some domestic need. 
These are the people who would put night- 
ingales into harness and make lilies pump 
water if they could. Our homes are 
crammed with inappropriate objects, neither 
useful nor beautiful. They furnish, or are 
at least charitably supposed to, one may 
guess in conjecturing the cause of their 
existence. 

“But the more furniture, the less real 
comfort and satisfaction, is the experience 
of the aesthetically wise man in America. 
Money is worse than thrown away in heaps 
of uncomfortable trash, frivolous in idea, 
inane in look, and every way vexing senses. 
Paris and Vienna are the chief centers of 
this traffic. Not only are many of their 
would-be-tasteful productions wrongly con- 
ceived structurally, false as regards the 
grammar of ornament, but meretriciously 
ugly. ... But the radical defects of Eur- 
opean ornamentation are more vividly shown 
by placing it beside the Japanese. Any fair 
collection of Japanese decorative art makes 
the average “European look distorted, pre- 
tentious, or pitiful. What once in the latter 
seemed true and tasteful to us, now sinks to 
its rightful level and appears crude and in- 
harmonious, besides showing more or less 
defective workmanship. There may be fine- 
ness of material, texture, superb polish, 
showy coloring, and fair academic design, 
and very likely a certain prettiness of com- 
position and dainty manipulation; but as an 
entirety, the articles will lack a correct 
style and true method of decoration, a style 
and method by which the substance itself, its 
technical and scientific treatment, its model- 
ling, painting, or whatever else is done to 
annoint it with beauty, are aesthetically com- 
bined into a harmonious unity, every de- 
tail living for itself in virtue of its own 
laws of being, and yet nicely adjusted and 
balanced in reference to the whole being, 
and causing the spectator to forget the dex- 
trous handicraft and the delicately trained 
perceptions of the workman, in the spon- 
taneous pleasure his work evokes, and only 
to be reminded of his means, when his 
mind is stimulated to analyse the causes of 
its satisfaction. Now this is an epitome of 
the character of the best Japanese decorative 
art which our short-sighted commerce is 
ruthlessly destroying, aided by the radical 
social and political revolutions of the country 
itself. For from time immemorial, con- 
trary to European practise, but rightful in 
the intellectual scale, the artisan of Japan 
had taken social rank above the trade and 
merchant. The former traded, the latter 
simply sold; one made wealth, the other 
exchanged it on toll.”—J. J. Jarves, in “A 
Glimpse at the Art of Japan.”’ 
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San Francisco Jeweler Gives Interesting Facts About Jade 
in Urging Its Adoption as a Birthstone for April 

















San Francisco, CAL., Feb. 8, 1922. 
Editor of THe JEWELERS’ CIRCULAR. 

My attention has been called to the edi- 
torial entitled “Birthstones and Jewelers,” 
which appeared in one of your recent is- 
sues. The party writing the editorial was 
evidently not very well informed as to the 
subject of jade. Therefore, I will in this 
letter endeavor to explain some of the 
points with reference to jade as an alter- 
native birthstone for April which were not 
brought forth in the article just mentioned. 

The recent movement to modify the list 
of birthstones as adopted some years ago 
by the American National Retail Jewelers’ 
Association was started in San Francisco, 
the city which is acknowledged to be the 
jade center of the United States. The 
movement was not inaugurated solely for 
the commercial purpose of giving a definite 
place to jade in our national life and cus- 
toms; it was intended as a tribute to the 
fast awakening of the Republic of China 
for which jade can be considered as the 
emblematic stone. 

An ancient Chinese legend which has been 
translated into English reveals a historical 
tie between jade and the month of April. 
According to the story, which has been 
handed down from generation to generation, 
jade was first given recognition by Han 
Yuen, the first Emperor of China who 
was born 4,631 years ago. Han Yuen, see- 
ing the possibilities of jade as an official 
emblem had his seal carved in the stone in 
question. This seal was used throughout 
the year until the start of the New Year’s 
celebration at which time, according to the 
legend, it was wrapped up and no business 
was transacted for several weeks while the 
festivities were in progress. At the termina- 
tion of the celebration, as stated by the 
Chinese legend to be the first of the month 
of Yeeyit, the wrappings of the seal were 
broken open and the seal was restored to 
use. Gradually because of its official use 
by Han Yuen, jade became known as the 
lucky stone. It was greatly sought for and 
was treasured highly. The month of Yeeyit 
became known as the jade month. 

The Chinese calendar differs somewhat 
from the one which is used in this country, 
being divided into twelve months sometimes 
and into thirteen months at other times, 
therefore, the first day of the New Year 
does not correspond with any exact date 
on our Gregorian calendar. Instead its ap- 
pearance is similar to that of Easter, the 
exact date being determined by certain 
phases of the Winter moon. 

To this day jade in China is known as 
the lucky stone and Yeeyit as the jade 
month. Therefore, we are following ancient 
traditions when we adopt jade as the lucky 
stone for our month of April which cor- 
responds to the Chinese month Yeeyit. 

This custom has been retained to the 
Present date, as the Chinese Republic locks 
Up its official seals during the Chinese New 
Year's celebration and no official business 
1s transacted at that time. The seals are 
brought out about the first of the month 


of Yeeyit. This custom is also followed 
by the civilian population who are ardent 
users of seals which are carved in jade. 

In the previous article in THE JEWELERS’ 
CircuLar and also in the list of the Zodiac, 
the sapphire is mentioned as being preferred 
to the diamond for April’s birthstone. I 
believe the readers of this paper will agree 
it will be impossible as well as ridiculous 
for the jewelers of the country to arbitrarily 
change the status of the sapphire from that 
of being the September birthstone, the place 
it has held for so many years, 

In conclusion let me state that the jewelers 
should not hesitate in placing jade as an 
alternate birthstone for the month of April. 
This stone, as per the above outline, has 
the necessary qualifications of antiquity, 
tradition, beauty and sentiment to assure its 
appreciation as a birthstone by connoiseurs. 
E'very association that endorses this move- 
ment will in my mind render a service to 
ancient China as well as to modern America. 

Tep Huacins. 








GEM THIEF CAUGHT 


Philadelphia Policeman Runs Down Crook 
Who Grabbed Diamond Rings from 
Store of John F. Schaaf 
PHILADELPHIA, Pa., Feb. 8.—Following a 
thrilling chase through the Tioga section a 
policeman leaped from the running board of 
an automobile and captured James Mat- 
thews, 2423 N. 5th St., after it is charged, 
he had held up the jewelry store of John 
F. Schaaf, 3432 Germantown Ave., and 
stolen seven diamond rings valued at $800. 

Matthews was locked up in the Park and 
Lehigh Aves, station and upon being 
searched two rings which had been stolen 
were found in his possession, according to 
the police. According to Eugene Harpel, 
a clerk in the jewelry store, a man entered 
the store and asked to see some diamond 
rings. Mr. Schaaf was absent at the time, 
and the man was shown a tray containing 
seven diamond rings of various sizes. He 
complained to the clerk that because of the 
poor light in the rear of the store he could 
not make a proper examination of the rings. 
He was told to take the rings to the front 
door where they could be inspected in day- 
light. 

While the man was making an inspection 
a second man entered the store and asked 
for a high priced watch. Mr, Harpel told 
the second man he did not have the partic- 
ular make of watch in stock, but suggested 
that he might’ get one at another store 
further up the street. The man thanked 
him, and after standing still for an instant 
opened the door before which the first cus- 
tomer was standing with the rings. 

The first man then fled through the open 
door before the other man could make his 
exit, stuffing the rings in his overcoat 
pocket as he went. Mr. Harpel immediately 
grabbed a revolver from underneath the 
counter and pursued the bandit. As the 
thief ran east on Russell St. in the direction 
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of Old York Road, Harpel fired five shots 
at the fleeing man but all of them went 
wild. 

Policeman Mulcahy, of the Park and Le- 
high Aves. police station, on quarantine duty 
at 13th and Ontario Sts., was attracted by 
the shooting and joined in the chase. Mr. 
Harpel then hurried back to the store for the 
second man, thinking he might be an ac- 
complice. 

Policeman Mulcahy hailed a passing au- 
tomobile and followed the fleeing man to 
Old York Road, to Tioga St., to Mervine 
St. The automobile with the policeman on 
the running board turned north on Mervine 
St., and when the automobile reached Mer- 
vine and Pacific Sts. it had caught up to 
the fleeing bandit. Then the policeman 
jumped from the running board and brought 
the crook to the ground with a football 
tackle from behind. 

When taken to the police station, the man 
at first refused to give his name and ad- 
dress, and stated merely that he came to 
this city from Cleveland, O. Detective 
Bunting from Detective Headquarters and 
the district detectives later grilled the pris- 
oner. According to the police he broke 
down and said that he had stolen the rings 
because he “needed a piece of change.” A 
revolver and blackjack were taken from him 
when he was searched at the police station. 
Two of the stolen rings were also found on 
him when he was searched and two more 
were found in the automobile which carried 
him from the place where he was captured 
to the police station, the police reported. 

During his flight the man dropped a ring 
which was later returned to Mr. Schaaf 
by Harry Smalley, 3426 Old York Road, a 
14-year-old boy. The prisoner was given a 
hearing to-day before Magistrate William 
H. Belcher sitting at the Park and Lehigh 
Aves. police station, and held under $2,500 
bail. Later he was taken to City Hall and 
photographed in the Rogues’ Gallery. 








Samples of the products of the Hunt 
Glass Works, Corning, N. Y., were 
shown in Philadelphia, Pa., recently at the 
display of the New York State firm; 
and many members of the trade visited 
the display room to inspect the numerous 
designs. The display was in charge of 
Arthur L. Blackmer, representative of 
the company. Mr. Blackmer has ar- 
ranged to continue the display until 
Saturday night. Many rich samples of 
the Hunt concern, one of the old estab- 
lished firms in the cut glass business, 
were admired by Philadelphians in the 
trade. In room 1012 Hotel Adelphia 
where the display was held the distinc- 
tive samples were arranged on long 
tables. A number of the high grade 
lines manufactured by the Hunt concern, 
including the “Hampton,” “Royal,” “Ni- 
agara” and “Magnolia” designs were the 
subjects of much favorable comment. 
The “Hampton” design, with a Dutch 
diamond, hob star effect caught the eye 
of many, while the “Royal,” one of the 
most popular patterns made by this firm, 
also came in for a large share of praise. 
Among the other patterns worthy of 
particular notice were the “Westminster,” 
a very rich design cut on a blank of 
absolute purity. 
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They're Fooling You About Export 
Trade— Three Ways* 





Third—By Telling You That We Don’t Need it Anyway 
By James H. Collins 




















(Continued from issue of Feb. 8) 


“Our domestic trade is 93 per cent. of 
all the business we do, and our foreign 
trade only seven per cent,” said a Corn 
telt banker not long ago—nobody knows 
where he got his figures, but they are prob- 
ably wrong. “Let us look after the 93 per 
cent. of business here at home, and let the 
foreign trade take care of itself.” 

Recently, in a popular magazine article, 
a writer demonstrated to his own satisfac- 
tion, that we do not need foreign trade at 
all—that our great natural resources make 
us independent of other countries; that we 
are so rich that our foreign trade might dis- 
appear and never be missed. 

Until lately, such opinions have been ex- 
pressed chiefly by Americans living inland, 
where the machinery of foreign trade—the 
ships, customs houses, export and import 
concerns and banking documents—are out 
of sight, although it is just these inland 
Americans who need foreign trade most! 
Wheat is grown inland, and we export 
nearly half the crop in grain and flour. 
Meat, fruit, cotton, tobacco and other agri- 
cultural products, together with copper, 
steel, coal petroleum, lumber and other out- 
standing export commodities, come chiefly 
from inland states. Yet Americans who 
produce these things generally feel that 
foreign trade is the concern of a few manu- 
jacturers, ship-owners, merchants and long- 
shoremen in a half-dozen Atlantic ports. 

We have international competitors who 
profit by this way of thinking. It gives 
them advantages in the world-wide read- 
justment of trade now going on. That 
they should encourage this self-sufficient 
short-sighted viewpoint is only natural. 

lf a Corn Belt farmer had his barn full 
of wheat, his feeding lot full of fat steers 
and hogs, and a coal mine on his farm be- 
sides, and maybe a copper mine or an oil 
well, he would be considered a well-to-do 
and self-sufficient man. But suppose nobody 
offered to exchange clothing, furniture, 
larm machinery, automobiles or oranges for 
his produce? He and his family could live, 
to be sure, but a life so limited that it might 
not be worth while. 

For that part of his produce which is 
purchased by people in other countries, the 
American farmer gets things indispensable 
to his comfort and efficiency—things that 
no natural resources would give us without 
international trade. He could have an au- 
tomobile, but it would have no rubber tires. 
Familiar commodities that he consumes di- 
rectly would be missing, as coffee, tea and 
silk, with many others coming to him in- 
directly through our manufacturing indus- 
tries, like tin, nickel, chemicals, fibres. 
_However, there is some excuse for the 
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Corn Belt farmer and southern cotton 
planter attaching small importance to for- 
eign trade, because they do not see it going 
on—seeing is believing. But what excuse 
can be found for business men who had 
customers in other countries until depres- 
sion came, and could see their foreign trade 
with their own eyes? There are many of 
them today, manufacturers, merchants, 
bankers, who had profitable export business 
until the readjustment process began, yet 
who now regard it as unprofitable and un- 
promising. They refuse to maintain the ma- 
chinery for it, give it a prominent place in 
their plans and policies, or recognize the 
part it may be made to play in domestic 
reconstruction. These men can look out of 
their office windows, very often, and see 
the wharves and ships. Yet they dismiss 
export business as a troublesome, super- 
fluous side line—and there are interests 
cleverly helping them fool themselves, 

“With the support of manufacturers and 
bankers to finance foreign orders I could 
get tomorrow,” says a New York export 
merchant, “from five hundred to one thou- 
sand more people could be put to work im- 
mediately. Where? Why, in American 
factories making the goods I handle; in my 
own organization here and abroad: in the 
banks, and on the railroads and_ ships. 
Roughly, this would mean a twenty-five per 
cent. addition to the work forces now em- 
ployed. Yet everywhere | encounter the 
feeling that export business is not im- 
portant!” 

One-half of our total export business con- 
sists of manufactured goods. One-sixth of 
all our factory output goes abroad. Seven- 
teen cents of every dollar put into our 
factory pay envelopes comes from some 
customer abroad. Granting that 3,000,000 
wage earners are out of employment this 
Winter, the normal volume of our export 
trade in factory products would put two- 
thirds of them back at work, for more than 
1,100,000 people in our manufacturing in- 
dustries are employed on export goods. 
Roughly, from 10 to 12 cents of the farm- 
er’s dollar represents export trade, and 
from four to six cents of the miner’s and 
lumberman’s dollar. 

In some industries, without export sales, 
one worker in ever five, or four—even one 
in three—would have to be discharged, and 
the cost of goods made for home consump- 
tion would increase because overhead ex- 
penses on idle machinery and_ buildings 
would have to be spread over a smaller 
output. Many of our factories have now 
reached the point where, like farming and 
mining, there is a surplus which must be 
exported. Literally, a percentage of the 
workers in those industries are working 
for employers in London, Paris, Buenos 
Aires and Hong Kong, and though it may 
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hurt self-sufficient pride, the truth is that 
getting along without export trade for them 
would mean getting along without jobs. 

The president of a great eastern locomo- 
tive works recently stated that 61 per cent 
of the orders on his books were foreign, 
and 40 per cent domestic. Far from think- 
ing that his company could get along with- 
out export orders, he decided, after the 
armistice, that domestic orders could not be 
depended upon to keep busy a plant whose 
facilities had been greatly increased during 
the war. The world was divided into zones, 
and a sales manager sent to each zone, with 
instructions not merely to sell locomotives 
but live abroad and study the transportation 
problems of different countries. This ex- - 
ecutive went abroad himself, and where cus- 
tomers could not pay for railroad rolling 
stock in money, arranged to make payment 
in their commodities, or bonds, or notes. 
Had he depended entirely upon domestic 
business there would be between 7,000 and 
8,000 people on his pay-roll today. But 
with his foreign orders, there are between 
19,000 and 20,000. The Connecticut Yankee 
making machine tools for that company, the 
Pittsburgh steel worker rolling plates for 
it, and the Corn Belt farmer raising flour 
and meat for its employees, might be made 
to believe that they are independent of for- 
eign trade, not knowing the real demand 
for their product. But it would be mighty 
hard to make the locomotive workers be- 
lieve themselves self-sufficient—they know 
better ! 

“We have got to have foreign trade,” says 
the president of a great business associa- 
tion. “It is not a convenience, nor a means 
of making profit; not something pleasant to 
get, and unpleasant to lose, but a necessity. 
It is essentially a human problem, not one 
of buying, or selling, or making money. 
About twenty-five per cent of the capacity 
of our manufacturing industries would lie 
idle if their surplus products were not sold 
abroad, and their workers would lie idle, 
and demoralization result. A very consider- 
able portion of our present depression is due 
to lack of export trade, and full-blooded 
prosperity can never be had without it.” 

War brought a remarkable increase in 
our capacity to produce factory goods, and 
in our farms, mine and lumber output, and 
our transportation facilities. It set more 
people at work in this country than had 
ever worked before—45,000,000 in 1920, 
against 38,000,000 in 1910, an increase of 
7,000,000 in ten years. That these new 
workers and this additional shipment must 
be kept busy is the most obvious reason 
why we need foreign trade. 

There is another reason, however, not so 
obvious, but far more basic. 

When self-sufficiency declares that we 
are too wealthy to need foreign customers, 
it is, unwittingly, uttering a paradox. For 
the greatest world trade in history, that of 
John Bull, has been built up under the 
pressure of wealth. Developing into a great 
industrial and banking nation during the 
19th century, through their invention and 
organization, the British found themselves 
possessed of so much money that three 
per cent was the highest average interest 
on capital safely invested in the British Isles. 
This led to British investments earning 


higher interest all over the globe, the de- 
velopment of markets for British manu fac- 
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turers, and the shipping, banking and insur- 
ance activities that went with British trade. 

Until the war we were one of John EPull’s 
debtors, but our securities held abroad were 
bought back, and American capital lent to 
other countries. We are today a creditor 
nation. To be sure, we are still debtor- 
minded, for hardly a day passes but some 
editorial wiseacre asks loudly, “When are 
the nations to whom we lent money going to 
pay it back?” and wonder why Congress 
doesn't put pressure upon our debtors. This 
uneasiness is droll. For instead of collec- 
tions, we should really be thinking about 
lending our debtor nations more money. 
John Bull learned years ago that it pays to 
have people owe you money, for then their 
raw materials, when harvested, start for 
England on a British ship, insured by a 
British company, with a bill on London to 
cover the banking transaction. These raw 
materials keep British industries going, or 
feed British workers while they make manu- 
factured goods to be sold to the debtors 
who furnished the raw materials. It is a 
very pretty machine, set up and started by 
investing money in enterprises abroad, and 
when we begin to become creditor-minded 
instead of debtor-minded, we will want to 
invest more money in other countries. In- 
deed, some economists predict that we will 
be compelled to, because our capital will 
grow in volume and decrease in earning 
power at home—which is what happens to 
an arrogantly wealthy nation! 

Even where it is not necessary to find 
work for the new workers and facilities by 
finding markets abroad for our factory sur- 
plus; even if we were really “self-suffi- 
cient,” living out of our own natural re- 
sources, and consuming our own products, 
we should still have to seek customers 
abroad to maintain that very self-sufficiency, 

It is as plain as A B C. 

As a creditor nation, other nations owe 
us money. They are chiefly industrial na- 
tions, like ourselves. They cannot pay us 
in money, but must pay in goods of their 
own production. To admit such quantities 
of goods would upset our own industries. 

Let John Bull serve as an_ illustration. 
He owes us more than $4,000,000,000. At 
five per cent, the yearly interest would ex- 
ceed $200,000,000. Now the interest alone 
amounts to more than half our average 
yearly imports from the United Kingdom 
the past ten years. France owes us $3,- 
000,000,000, and would have to send us 
$150,000,000 worth of merchandise to pay 
the yearly interest, where we normally im- 
port from her only about $125,000,000 
worth. This doesn’t take into account the 
repayment of principal. And these are only 
loans by the United States government to 
other governments—there are bankers’ 
loans as well. 

To collect the interest on our money, and 
Protect our industries, economists say, these 
competitor-debtor nations must be helped 
to rebuild their industries and communities, 
regain their industrial earning power, sell 
to other countries the manufactured goods 
which would compete with our products, 
and by a triangular arrangement set up 
credits for us in other countries payable 
a? esa materials for our industries. 

Toad self-sufficiency demonstrate that we 
ot need export trade, propaganda prove 


ae ; ed 
' we cannot transact it, and pessimism 
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insist that it has gone glimmering anyway. 
Don’t you be fooled! 








ALLEGED CROOKS CAUGHT 





Four Men Taken Into Custody by Camden, 

N. J., Police Believed to Be Members 

of a Gang Who Have Been 
Robbing Jewelry Stores 

CaMDEN, N. J., Feb. 8.—With the arrest 
of four men and two women here Monday, 
charged with having some connection with 
the window smashing at the jewelry store 
of Max Manes, 1019 Kaighn Ave., on the 
night of Jan, 29, the police believe they have 
rounded up members of a gang who have 
been terrorizing jewelers in this part of 
the country. 

One of the men arrested by the police 
has been identified as one of the men who 
attempted to hold up the jewelry store 
of Rudolph T, Ueltzen, 2955 Frankford 
Ave., Philadelphia, Pa. on Feb. 3. 

The prisoners were arrested in their 
rooms at Broadway and Carmen Sts., this 
city to-day while they were in the midst 
of an elaborate dinner. The prisoners gave 
their names as Harold Cook, 24 years old, 
Camden, N. J.; James Rose, Charles Allen, 
James Walker, Jennie Lane and Mamie 
Smith, 

Cook and the other three men were ar- 
raigned before Recorder Stackhouse in City 
Hall and held without bail on the charge of 
robbing the jewelry store on Kaighn Ave. 
The women were held as witnesses. The 
police say that some of the jewelry stolen 
from Mr. Manes’s store was found in their 
possession. 

When the prisoners were lined up for a 
hearing Rudolph Ueltzen, Jr., of 2955 Frank- 
ford Ave., Philadelphia, identified Cook as 
one of the men who entered his store and 
attempted to hold him up. Four men drove 
up to the store in an automobile. One of 
them jumped out of the automobile and 
after entering the store asked the price of 
alarm clocks. Later two other men came 
into the store armed with revolvers and 
ordered Rudolph Ueltzen, Jr., to throw up 
his hands. One of the armed men was 
identified to-day as Harold Cook, by the 
Frankford jeweler. Mr. Ueltzen and _ his 
father, however, scared the would-be bandits 
away. 

The window-smashing at the Manes store 
in this city was done by four young men. 
On the night of Jan. 28 during the height 
of a storm diamonds and jewelry valued 
at $2,000 were stolen. 





W. S. Webb, a jeweler at Tarpon 
Springs, Fla., and Mr. and Mrs. N, Games, 
9 Maiden Lane, New York, who are spend- 
ing the Winter in Tarpon Springs, had the 
honor of being among those especially in- 
vited to attend the picnic on Anclote Island, 
given in honor of Mr. and Mrs. Venizelos, 
ex-premier of Greece, on January 31. The 
sponge fleet composed of 32 vessels acted as 
escort for the yacht Star on which the pre- 
mier and party sailed. After dinner, which 
was served to the party on a long table es- 
pecially prepared for the occasion, a demon- 
stration was given the premier and party 
hy showing how sponges are gathered by 
the fleet at this port. 
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A SERIOUS FIRE 


Store of Garibaldi & Bruns, Charlotte, N. C., 
Completely Gutted by Flames 





SPARTANBURG, S. C., Feb, 8.—The jewelry 
store of Garibaldi & Bruns, Charlotte, N. 
C., was completely gutted by fire the even- 
ing of Feb. 1, suffering a heavy loss, Ac- 
cording to Joe Garibaldi, of the firm, the 
fixtures and heavier pieces of jewelry were 
totally destroyed, while the diamonds, pearls 
and more valuable smaller pieces were kept 
safely in the vaults. He said that it would 
be several months before they could re- 
open. 

The alarm of fire about 8 o'clock in the 
evening all the firemen to Independence 
Square near South Tyron St., where they 
discovered a blaze difficult to fight in the 
basement of the store. After two hours of 
playing water upon the flames it was 
thought the fire was under control. About 
10 o’clock at night, however, it broke out 
anew in the upper part of the building, 
having worked its way upstairs via the 
stairways. 

Several other stores located in the large 
building suffered heavy losses. It is be- 
lieved the fire originated in the basement 
of the Garibaldi & Bruns store in some 
boxes of packing near the furnace. 











ATTEMPTED ROBBERY FAILS 


Akron, O., Jeweler Hit with Lead Bar by 
Man who Escapes as Help Arrives 


Akron, O., Feb. 9.—W., J. Hurlbut, Akron 
gem merchant, was slugged in a room at the 
Hotel Gilsey, Cleveland, Wednesday night by 
a man who used a lead bar on the jeweler’s 
head. An attempt to secure $12,000 worth 
of diamonds carried by Hurlbut was foiled 
when Hurlbut’s shouts aroused the house 
detective and others. Help arrived on the 
scene just in time to see the stranger tak- 
ing an elevator for the second floor. He 
was pursued but escaped. 

Hurlbut said the man had been attempt- 
ing to make a deal for several diamonds for 
the past three days. He said the man called 
again Wednesday and enraged by the price 
placed on the gems pulled the bar from his 
pocket, with which he struck Hurlbut. 











The W. B. Wilcox Co., Utica, N: Y., a 
jewelry business that was established in 
1802, will be moved from its present 
quarters on lower Genesee St. into the 
Small building at 246 Genesee St., which 
is up-town and a desirable location. A 
long lease has been taken on the new 
store from Mitchell Small. The Wilcox 
company was established over 100 years 
ago by Floro Bingham, at “The Sign of 
the Golden Watch.” It finally passed to 
W. B. Wilcox and the company. It has 
been on the west side of Genesee St., 
north of Broad St. ever since. The firm 
is composed of the daughters of the late 
Mr. Wilcox: Mrs. Littell, of 
Saranac Lake, president; Mrs. Clara Wil- 
cox Ridenour, vice-president, and Miss 
Mary Gray, of Utica, treasurer and W. D. 
McNeil. The Wilcox company will move 
into its new quarters after April 1 and 
be ready for business before May 1. 


Bessie E. 
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The Triple Crown of the Pope 





Description of the Beautiful Tiara with Which Pius XI Was Crowned at 
Rome, February 12 
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Rome, Feb. 12—Pope Pius XI. was this 
morning crowned at St. Peter’s “Father of 
Kings and Princes, Rector of the World 
and Vicar of Christ.” 


The tiara with which the Pope was 
crowned is of an unusual character and has 


are set the following stones: Two circles 
of Oriental pearls, 16 balas rubies, three em- 
eralds, one hyacinth, one aquamarine, two 
balas rubies, one sapphire, eight golden floral 
ornaments with four emeralds, four sap- 
phires and one ruby, and eight gold points 
with five garnets and two balas rubies. In 
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THE TRIPLE CROWN OF 


been the subject of many articles in daily 
Papers and magazines. It was illustrated 
and described fully in THe JEWELERS’ Cir- 
CULAR, Dec. 30, 1914, from which the cut 
herewith and the following extract was 
taken: 

A “The present tiara is constructed on a 
foundation of fine felt, to which the three 
‘rowns, very lightly made from gold to 
avoid excessive weight, are attached. These 
gold bands are bordered with pearls, of 
which in all 450 are used. In the first crown 


THE POPE 

the second crown are two emeralds, three 
balas rubies one chrysolite, two aquamarines, 
16 small rubies, two strings of pearls in the 
center, three sapphires, eight emeralds and 
five balas rubies. In the third crown are 16 
small balas rubies, two sapphires, two balas 
rubies, In the third crown are 16 small 
balas rubies, two sapphires, two balas rubies, 
one hyacinth, three aquamarines, one garnet, 
two strings of pearls, eight floral ornaments 
of gold with two emeralds, one balas ruby, 
two sapphires, one chrysolite and two hya- 
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cinths, and eight gold points, each terminat- 
ing in a garnet. The apex of the tiara is 
covered with a golden mount, in which eight 
rubies and eight emeralds are set. On this 
rests a terrestrial globe of blue-enameled 
gold, supporting a cross sparkling with 11 
diamonds. 

“It may readily be imagined that, in spite 
of every effort to reduce the weight as 
much as possible, the Pope’s tiara is neither 
a light nor a comfortable head covering, 
especially for one advanced in years, and it 
is worn by His Holiness only on very special 
occasions. His investiture with it by the 
officiating cardinals on the occasion of his 
coronation is none the less an imposing 


and significant feature of the ceremony, 
and the crowned pontiff is hailed with 
enthusiasm by the assembled multitude 


as the supreme head of the Roman Catholic 
Church. A representation of the tiara ap- 
years on the papal seal and flag, and it is. 
regarded everywhere as peculiarly the dis~ 
tinguished insignia of the dignity and su- 
premacy of the occupant of the chair of St. 
Peter.” 








FRAUD ORDER ISSUED 





Post Office Department Takes Action Against 
Concerns Doing Business Through the 
Mails as the Mexican Diamond Co. 
and Northern Silverware Co. 


WasuHincTon, D. C., Feb. 10.—The Post 
Office Department has issued a fraud order 
against the Mexican Diamond Co. and the 
Northern Silverware Co., of Montreal, Can., 
denying these concerns the use of the mails. 
According to the findings of John H. Ed- 
wards, solicitor of the Post Office Depart- 
ment, these concerns are engaged in con- 
ducting a scheme for obtaining money 
through the mails by means of false and 
fraudulent pretenses, representations and 
promises. 

Solicitor Kdwards submitted the follow- 
ing report to Postmaster General Hays, 
which resulted in the issuance of the fraud 
order : 

“This office is in receipt of evidence 
showing that advertisements, such as that 
set forth below, are published in periodicals 
having a general circulation through the 
United States mails: 

What Is This Proverb? 
Picture of a Hone with that word printed there- 
on followed by the letters “sty”; picture of a 
human eye followed by the letter “ss”; the word 
“the”; picture of a bee followed by the letters 
“est’’; picture of a parrot followed by the letters 


“oy.” 


FREE Solve This Puzzle FREE 
This is a proverb. What is it? 
1,000 Mexican diamonds given away absolutely 


free to those who solve this proverb puzzle cor- 
rectly. We do this in order to advertise our dia- 
monds in your vicinity. All you have to do is 
to send us your correct answer together with 25 
cents in stamps to help pay postage, handling, 
insuring, packing, etc. In addition, we will give 
the winner a $50 Mexican diamond ring for the 
highest efficiency in the introduction of our 
jewelry between now and Christmas. 
THE MEXICAN DIAMOND CO., 
(Dept. 14) MONTREAL, Canada. 


“Persons sending in the ‘solution’ of the 
puzzle set forth in the above advertisement 
are sent a postal card, reading as follows: 


MEXICAN DIAMOND CO. (PRIZE DEPART- 
MENT), 30 St. John Street, Montreal, Canada. 





(Continued on page 105) 












70 THE JEWELERS’ CIRCULAR February 15, 1922. 


I eVaXiiiiininiT itt 








— 









IF 


IN 









THE 


MARKET 






FOR 


MELEE 


GET 





IN 


\| 






TOUCH 






WITH 


JAMES J. LOEB & BROTHER 


IMPORTERS and CUTTERS of MELEE 


68 NASSAU ST., N. Y. 


Antwerp, 1 Rue van Lerius London, E. C., Holborn Viaduct 
Amsterdam, 2 Tulp Straat Paris, 11 Rue de Chateaudun 











NANA Al 


aCwv_—r_"“—“—““_eeecaee cc cae ee 





Ean 


00000 A 8S 





il 








February 15,1922... 


THE 'JEWELER®S’ . CIRCULAR 








Taxation and Business Organization 





By Harry Lefker, C.P.A. 














GINCE 1915, with the exception of the 
year 1920, the basis of assessing Federal 
taxes on income has been changed each year. 
The taxes paid have been materially affected 
by the form of organization adopted by 
the tax-payer. Under the Revenue Act of 
191% discrimination was shown against the 
corporate form of organization. The Ex- 
cess Profits Tax weighed heavily upon cor- 
porate income and this discrimination led 
to the repeal of the Excess Profits tax under 
the revenue law of 1921, effective Jan. 1, 
1922. 

Some doubt now exists whether the 
pendulum has not swung too far to one 
side—whether the corporate form will not 
be favored and the partnership and indi- 
vidual discriminated against. There is at 
the present time some uncertainty regard- 
ing the possibility of another tax law being 
enacted to take the place of the Excess 
Profits Tax. This is quite uncertain but 
presents a factor that must be considered. 

Obviously the primary function of a tax 
hody is to prepare an equitable tax law— 
one that will not discriminate in favor of 
any form of business organization. If a 
condition does exist where discrimination 
is shown then it is the privilege of a tax- 
payer to change to a more favorable form 
of organization in order to reduce taxation. 

TYPES OF ORGANIZATION 

The various types of organization as 
affected by taxation are as follows: 

1. Safe Proprietorship. — The salary 
drawn by an individual and all of his net 
profits, whether drawn out by him or al- 
lowed to remain in the business are taxable. 

2. General Partnership.—No income tax 
is imposed in the partnership as an en- 
tity. Each partner is taxable upon his 
share of the profits, whether distributed or 
allowed to remain in the business. 

3. Lorporation—The corporation is tax- 
able as an entity in addition to taxes im- 
posed on its stockholders for salaries or 
for distribution of corporate profits. 

TAX FEATURES OF DIFFERENT ORGANIZATIONS 

The repeal of the excess profits tax on 
corporate profits is of far-reaching im- 
portance, A flat tax of 12% per cent. is 
imposed on the net income of corporations 
effective Jan 1, 1922. <A specific exemption 
of $2,000 is allowed corporations whose net 
income is below $25,000. 

Under the existing law, corporate profits 
are subject to 

1. An income tax of 12% per cent. 

2. A capital stock tax. 

3. Surtaxes on stockholders if profits are 
distributed, 

4. State Taxes (4% per cent. in N. Y. 
State). 

Individuals are subject to 

1. A normal tax of 8 per cent (4 per 
cent on the first $4,000). 

2. Surtaxes on the entire income, inclu- 
ding business profits, whether distributed or 
not. 

Under the present tax law there is there- 
for a flat uniform tax on corporate profits, 


and graduated taxes where the business is 
done in the individual or corporate form. 
Corporations apparently enjoy an advantage 
because they are able to defer the distribu- 
tion of dividends to stockholders, whereas 
individuals are taxed on profits earned 
whether distributed or not. Under ordinary 
conditions, the corporation is preferable 
where the profits are large and are rein- 
vested in the business. 

However no rule can be formulated ap- 
plicable to all cases. The following ma- 
terial factors must be considered. 

1. The amount of taxable net income. 

2. The amount of profits available for 
dividends. 

3. The amount of profits to be retained 
in the business. 

. Proprietors’ salaries. 

. Income from other sources. 

. Relative interest of proprietors. 
. Capital stock tax. 

. State Taxes. 

. Method of financing, 

The following comparative table gives the 
tax payable by an individual and a cor- 
poration upon the same net income for the 
year 1922. mi 


OONAMN,? 


Net Income _ Individual Corporation 

$30,000 $3,520 $3,750 
32,000 3,940 4,000 
60,000 11,940 7,500 
100,000 30,140 12,500 
150,000 58,140 18,750 
500,000 260,640 62,500 
1,000,000 550,640 125,000 


Generally speaking where the taxable in- 
come is in excess of $32,000 the corporate 
form of organization, other factors being 
equal, is favorable from a tax standpoint. 

In addition to the figures presented above 
the surtaxes on dividends and the State 
taxes must also be considered. 


NET LOSSES 


Net losses are only deductable by individ- 
uals and partnerships and there is no cor- 
responding provision regarding corpora- 
tions. A corporation which anticipates -a 
series of operating losses would do well to 
change to a partnership, or a partnership 
anticipating an operating deficit in the fu- 
ture would gain nothing by incorporating. 
This net loss feature may in. some cases 
be the controlling factor. 


PROFITS TO BE DISTRIBUTED AS DIVIDENDS 


The dividend policy of the corporation is 
a facter of considerable importance. If no 
dividends are distributed there is then a 
flat tax of 12% per cent. on the corporate 
profits. Dividends are subject to taxation 
in the hands of stockholders at surtax rates. 
However a concrete case better illustrates 
the difference in taxes. A & B are each 
entitled to a $2,000 exemption and have in- 
come from other sources of $3,000. A has 
a 50 per cent interest in a partnership 
while B owns 50 per cent. of the stock of 
a corporaticn. Both companies make a 
taxable profit of $150,000. A pays as taxes 
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$19,140—equivalent to 25 per cent. of his 
share of the partnership profits. B’s share 
of the corporate profits is subject to an 
income tax of $9,375, or slightly over. 6 
per cent. Assuming a 25 per cent dividend 
B would pay an additional tax of $1,636.88, 
making his total tax $11,011.88 compared 
with A’s tax of $19,140, 


OTHER TAXES 

A capital stock tax of $1 for each $1,000 
of the fair value of the capital stock out- 
standing in excess of $5,000 is imposed on 
corporations. 

There is also in New York State a tax 
of 4% per cent. on corporate income and 
an income tax upon individuals of from 
1 per cent to 3 per cent. These taxes must 
be considered in any calculations. 


SUMMARY 

Each case must be judged individually 
upon its own merits, The various legal, 
accounting and tax features present their 
own peculiar problems, 

Questicrts ‘of corporate financing, the ad- 
visability of issuing preferred stock or 
bonds, in other words invested or borrowed 
capital, must now be considered from other 
angles because of the repeal of the excess 
profits tax. 








Members of Rochester Retail Jewelers’ 
Association Hold Monthly Meeting and 
Plan for Entertainment 

RocHEsTER, N. Y., Feb. 11.—At the reg- 
ular meeting of the Rochester Retail Jewel- 
ers’ Association, held Thursday evening in 
the Powers Hotel, a motion was carried 
favoring Saratoga Springs as a most ac- 
ceptable location for the convention, of the 
New York State Retail Jewelers’ Associa- 
tion, this year and for later years if the 
executive committee desires. It was also 
voted that the last of June or early in July 
is the time when the jewelers can attend the 
meetings most conveniently. President 
James B. Given, of the local association, 
who is also on the State executive committee, 
was requested to take the message to the 
executive session. Secretary R. G. Scheer 
was requested to send a copy of the resolu- 
tion to State Secretary A. O. Bald. 

C. E. Sunderlin said that the annual géet- 
together meeting of the jewelers here was 
about due and proposed an indoor baseball 
game. The president appointed an enter- 
tainment committee for the annual reception 
as follows: S. D. Burritt, G. P. Klee, R. G. 
Scheer and J. B. Given. The reception will 
be held in March and the regualr monthly 
meeting will be held over until April. 








The firm of Aarons, Tacoma, Wash., has 
gone out of business. It has been success- 
fully managed by Aaron Friedman who 
was, prior to the opening of the establish- 
ment traveling for Jos. Mayer, Inc., cover- 
ing the Alaska, Washington, Oregon, and 
California territory. The lease was sold 
and the greater portion of the stock taken 
over by the Friedman Jewelry Co., also of 
Tacoma. Mr. Friedman made a consider- 
able effort during his management of the 
concern to extensively advertise his firm as 
Tacoma’s House of Lucky Birthstones, 
which campaign met with great success. 
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The News from England 





Increased Demand for Quality Diamonds—Novelties in Paris Jewelry Stores— 
Birmingham Jewelers Say Small Stocks Should Be Carried During 
Periods of Business Depression—Japanese Pearl Culture 














Lonpon, Jan, 28—Reports from the 
European diamond centers indicate that 
there is an increased activity in the demand 
for good quality diamonds. The trade is 
optimistic and, in Britain, looks for some- 
thing of a general revival this Spring or 
Summer. The demand made by continually 
changing fashions is one healthy feature of 
the industry. Paris continually placing new 
ideas in jewelry on the markets and has al- 
most forsaken gold for gem-set jewelry, 
pricely platinum being all the rage now. 

The jewelry stores of Paris are again 
showing the snake type of bracelet. This 
season they are thickly encrusted with pre- 
cious stones and are bringing very big 
prices. Diamonds and emeralds are asso- 
ciated only with platinum now in the con- 
tinental shops. 
preferred for the lighter gems. The bizarre 
taste is gratified just now by a return of the 
elephant hair bracelet and the snake skin 
bangle with precious stones as ornamenta- 
tion. The brocade or leather handbag for 
women has had to give way temporarily 
to the little gold box hanging on slender 
platinum chain. It contains all the necessary 
paraphernalia of puff, pencil, salve and 
cream. The suspended cigaret case for the 
woman smoker also is a neat affair. Some 
now being carried on slender chains are of 
fine ivory and tortoise shell. Others are 
of fine doe skin with a framework of bril- 
liants, or colored stones alternating. These 
cases usually have a single gem set one 
side and a ring to match is worn on the 
finger. é 

* * * 


The Birmingham jewelers say the recent 
slump has proved that large stocks are 
most unprofitable and have resulted, in 
many cases, in financial loss to holders. 
The retail trade considers that the barest 
minimum of stock is the policy to adopt 
during periods of depression. The Birming- 
ham jewelers consider that the next month 
or so will be very quiet and that the man 
with the least stock will benefit. Although 
they admit that the trade shows distinct 
signs of improvement they remind each 
other that the jewelry lines always are the 
last to revive. Prices are having something 
to do with the slump in buying but produc- 
tive costs have not yet fallen to the level 
where a marked decrease in retail values 
1S commercially possible, 

x * & 


Scotland Yard is looking for a bold gen- 
‘man who helped himself to two trays of 
Tings from a jewelry store window in Rye- 
lane, south London, the other afternoon. 
The thief hurled a slab of concrete through 
the display window, calmly selected the two 
trays of gems and slipped around the street 
corner where an automobile with engine 
Tunning was awaiting him. Three other 
men were in the car. A pedestrian who 
attempted to stop the thief was knocked 
on the head and bowled into the gutter. 


tl 


As a setting it is much ° 


In his book 
A. F. Calvert, 


on Japanese pearl culture, 
mine owner and pearl cul- 
ture authority, tells something of the Jap- 
anese methods of producing the artificial 
pearl. Nearly a million pearl oysters are 
treated annually by a staff of about 200 men 
who are especially trained for the work by 
the culture pearl producer, K. Mikimoto. 
Each man treats about 50 oysters a day, 
the season for the operative work being 
June and July. The oysters, already wedged 
open, are placed on tables, the bead irritants 
being in square trays. After the operation 
the oysters are placed in the wire baskets 
and lowered into the sea again. The oys- 
ters are about three years old when brought 
wp for operation. 
* * * 

A very helpful aid to silversmiths and 
manufacturing jewelers has been put out by 
J. Blundell & Sons, the London refiners, 
in the shape of a calendar for 1922 on which 
is a table of weights for platinum wire or 
sheet, 18, 15 and 19 karat gold, fine and 
standard silver and platinum silver alloy. 
The figures are worked on a basis of weight 
of one square inch of sheet any size from 
one to 20 Shakespeare metal gauge. 

- *< 


The sale of Lord Galloway’s jewels by 
Messrs. Christie realized a considerable 
sum. One collet necklace alone containing 
39 graduated stones, sold for £11,500. A 
necklace of 81 pearls realized £9,250. A 
pair of earrings with pear-shaped drops 
(brilliants) sold for £775. 








FIRE IN JEWELRY STORE 





Flames Give Firemen a Hard Fight at Store 
of Max Weisbuch, Rochester, N. Y. 


Rocuester, N. Y., Feb. 8—Consider- 
able loss to stock and structure is reported 
as the result of a fire early last night caused 
by spontaneous combustion in the rear of 
the jewelry store conducted by Max Weis- 
buch, at 234 Clinton Ave. The fire started 
in a pile of rubbish and a lively and stub- 
born blaze was in progress when firemen, 
under direction of Batallion Chief Moran, 
responded to a box alarm. It was necessary 
to run three heavy water lines into the 
store with the result that the valuable stock 
of jewelry, cut glass, diamonds and other 
articles are badly damaged. 

Damage estimated at $1,500 was done to 
the building and the firemen were unable 
to give any estimate on the loss of the stock. 
Mr. Weisbuch said he had stock worth 
about $30,000 and that he believed 25 per 
cent of it was ruined. The firemen were 
forced to work hard for nearly two hours 
before the blaze was extinguished. 

Street car traffic was delayed for some 
time due to lines of hose and apparatus in 
the street. 

The building is owned by A. E. Maxon, 
238 Clinton Ave., N. 
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CANADIAN CONVENTION 


Third Annual Gathering of Members of 
Canadian Retail. Jewelers’ Association 
Now Being Held at Quebec 
Quesec, Can., Feb. 10.—The third annual 
national convention of the Canadian Retail 
Jewelers’ Association will be held at the 
Chateau Frontenac in this city, on Feb. 14, 
15, and 16, at which time, business problems 
of interest to every jeweler in Canada will 
be discussed and a number of interesting 
addresses by prominent men in the industry 
both in Canada and the United States will 
be features. The entertainment program 
has already been prepared and the visiting 
delegates will be hosts of the Quebec asso- 

ciation. 

The special speakers will include Arthur 
G. Mansur, Burlington, Vt., first vice-presi- 
dent of the American National Retail Jewel- 
ers’ Association, who will speak on “The 
Horological Institute of America;” H. E. 
Nock, sales manager, Towle Mfg. Co., New- 
buryport, Mass., on “Better Silver Sales ;” 
H. Lee, Winnipeg, on “A Simple Account- 
ing System for Jewelers;” H. E. Duncan, 
Waltham, Mass., on “Watch Inspection ;” 
Sir Lomer Gouin, Hon. S. H. Taschereau 
and others. 

Among the topics for discussion at the 
convention will be the “Canadian Chrono- 
metrical Association,’ “Co-operative Ad- 
vertising for Retail Jewelers,” “Better Ac- 
counting Systems,’ “A Mutual Fire Insur- 
ance Company for the Jewelry Trade,” and 
other subjects. 

On Tuesday, Feb. 14, an old-fashioned 
habitant dinner will be held and on Wednes- 
day, Feb. 15, the convention banquet will 
take place. On Tuesday, a theatre party 
and dance will be the feature of the enter- 
tainment program. Curling, tobogganing, 
skating, ski-ing and sleigh driving will be 
among the other entertainment features. A 
regulation fee of $10 will cover the charges 
for the diner, the convention banquet, 
breakfast, conferences and luncheons on 
Wednesday and Thursday and the theatre 
party and dance so that practically all meals 
will be taken care of in this way. Sold in- 
dividually, these tickets will cost $15. 











After a visit by a stranger recently, 
R. J. Satterthwait, jeweler, Charleston- 
Kanawha, W. Va., discovered that a 
valuable diamond ring was missing from 
his stock. The jeweler reported that a 
young man about 25 years old, well 
dressed and of slender build, called at 
his store on several occasions to look at 
certain articles. Each time, the man left 
without making a purchase but would al- 
ways return to look at other goods. On 
the day of the. theft, the young man 
closely ¢xamined some diamond cluster 
rings and after looking over an assort- 
ment for about 15 minutes, left the place. 
Sometime after the man had gone the 
jeweler discovered that a diamond cluster 
ring was missing. Mr. Satterthwait 
learned that this same man had been in 
three other stores in the same city look- 
ing at the same class of goods, but in each 
place was unsuccessful. The police were 
notified but as yet have made no 
arrests. 
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OHIO JEWELERS HOLD BANQUET 





Walter H. Mellor, Field Secretary of the 
A. N. R. J. A., Addresses Gathering at 
Columbus, O., on Important Trade 
Topics 
CotumMBus, O., Feb. 10.—Walter Mellor, 
field secretary of the American National 
Retail Jewelers’ Association, addressed a 
banquet of the Ohio State Retail Jewelers’ 
Association, at the Chittenden Hotel. Local 

and Ohio jewelers were present. 

Mr. Mellor spoke of the work of the na- 
tional organization in founding a bureau of 
rescarch for uniform accountancy with the 
aid of the Harvard School of Business Ad- 
ministration. Plans for an  Horological 
Institute, and for the “Gifts that Last” pub- 
licity campaign were also discussed by the 
speaker. 

The association made plans for a mem- 
bership campaign throughout the State. A. 
L. Thoma, Piqua, general chairman of the 
membership committee, announced the fol- 
lowing district meetings and district chair- 
men: Portsmouth, Feb. 13, Albert Zoellner ; 
Zanesville, Feb. 14, Guy C. Fritz; Canton, 
Feb. 16, C. J. Duncan; Youngstown, Feb. 
17, A. L. Guentner; Akron, Feb. 20, John 
Hood; Cleveland, Feb. 21, F. X. Russert. 
A round table discussion followed. 

The officers of the association are William 
A, Inskeep, Columbus, president; C. J. Dun- 
can, Massillon, first vice-president; James 
\ylward Bucyrus, second vice-president ; 
E. R. Abrahamsen, Cleveland, secretary and 
treasurer. 








Fashionable Novelties Which Are Popular 
with the Customers of Boston Jewelers 
Soston, Feb. 10.—Cigarette cases for 

women and cute little pocket flasks holding 

a “nip” or two are among the latest novel- 

ties in jewelry displayed by Boston con- 

cerns. Odd diamond set charms to hang 
from the wristwatch ribbon are also among 
the newest goods for the woman of fashion. 

The flasks are exceedingly popular. Some 
are set with jewels and other are chased. 
In size a flask is small enough to be con- 
cealed in the palm of the hand, which goes 
to say that the container could hardly pro- 
vide enough liquor to bring disastrous re- 
sults. The cigarette cases are made in the 
shapes of cats’ and dogs’ heads, painted, and 
a crystal set in the covers. 

According to the jewelers the wristwatch 
charm is an outgrowth of the “Ritintin and 
Ninette” craze for lucky pieces that set 
Paris agog during the war. The little dolls, 
as well as multi-colored butterflies in a 
glass-encased locket, have gone by the board 
somewhat. Taking their places are dia- 
mond-set elephants, the numeral “13,” black 
cats, goat heads, rabbits and all the omens 
of good and bad luck dangle coyly from the 
ribbon that binds the “dainty” but service- 
able wristwatch to the arm of the modern 
woman. 

Pendants as the trinket to set off the 
evening dress, have given way to necklaces. 
Pearls prevail as ever. Then comes jade, 
in larger and larger quantities from China. 
The jewelers are also showing earrings in 
all styles and colors to match anything that 
milady wears. The latest are henna-colored 
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earrings, and they are being fashioned for 
the fashionable folk. 

While gold clings on, platinum steps right 
ahead asthe most called-for setting. ~-This 
metal is popular for engagement rings. The 
octagon-shaped engagement stone is passing 
in favor of the square, marquise and heart- 
shaped stone. The wedding ring, however, 
is set with square stones which permits of 
maximum brilliancy. In bracelets, the long 
sinuous styles have supplanted the heavy 
and round wrist ring that has been so popu- 
lar the last few years. 








Massachusetts Retail Jewelers’ Association 
to Hold Convention at Worcester 
March 28 and 29 

Boston, Mass., Feb. 10.—Louis Smith, 
secretary of the State association, has just 
issued the following bulletin: 

“The executive committee met Jan. 25 and 
the most important business considered was 
the making of plans for the annual conven- 
tion te be held in Worcester, March 28 and 
29. If you ever needed your association, it 
is now. If you ever needed to attend the 
convention, it is this year. Come and bring 
your problems and get them solved. Bring 
your complaints, also. Let us get together 
and try to solve the problems and find a so- 
lution of the difficulties. 


THE AUCTION CURSE 

“President Kerr has been active in fight- 
ing the fraudulent auctions in Boston. Sev- 
eral auctioneers have been before the court 
and have been convicted. The fight is still 
on. There is now pending before the Mas- 
sachusetts Legislature a bill which is in- 
tended to drive the fraudulent auction from 
the State. Ask your Senator and Repre- 
sentative to investigate Senate Bill No. 157. 
Tel] them its purpose and ask them to sup- 
port this bill. This must be done. at once. 

“Louis S. Smitu, Secretary.” 








Officers of “Golden Roosters” Make Plans 
for the Coming Year 

Cuicaco, Keb. 8.—The newly elected of- 
ficers of the Golden Roosters held a meet- 
ing yesterday to make plans for the coming 
year. It was definitely decided that the 
events of 1922 would differ materially from 
those ef last year and will be novel in their 
execution. The first meeting will be held 
early in March and this one will be known 
as “A Night in Constantinople.” The sec- 
end one scheduled will be held on the 
“Pirate Ship” that will take on the crew 
when they start after the second bunch of 
victims. This is the beginning of a series 
to be known as “1001 Arabian Nights,” and 
much mystery is involved in the plans. 

The committees appointed by Chanticleer 
Lou Buss were announced as follows: 

Directors:—Lou Buss, Joe Stein, Claud 
Wheeler, red Whitney, Sol Hess, J. Za. 
Connor, J. T. Montgomery, John Warren 
and Oliver Artes. 

Membership:—Warry Radix, chairman; 
Frank Moran, FE. Stern, Earl Stamm, John 
Friedlander, A. J. Oppenheim, J. C. Peter- 
son, J. P. Benjamin, Milton Hess, Wilder 
Harris, J. H. Wagner and Hiram Long. 

Entertainment:—W. W. Beckwith, chair- 
man: Walter Scott and Harry Connelly. 
Wrecking Crew (Auxiliary to Entertain- 
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ment Committee):—Martin Lenz, Ray 
Thompson, Gus Weinfeld, H. Pierik, ‘A. C. 
Becken, Jr., Paul Gruen, Fred Haller and 


—QOtto Heckman. 








LOOK OUT FOR HIM 





Man Posing as a Physician Visits Rochester, 
N. Y., Jewelry Stores and Secures Dia- 
monds for Which He Gives 
Worthless Checks 
RocuHester, N. Y., Feb. 10.—Posing 
as a wealthy New York physician, who was 
soon to marry a Rochester girl, a well 
dressed young man succeeded in swindling 
two Rochester jewelers out of diamonds 
worth $2,325 and attempted to get a ring 
worth $1,000 from another. The police are 

now searching for the man, 

According to a report made to the police, 
a Rochester man called at the jewelry store 
of Harry A. Hurvitz, 316 Joseph Ave., and 
told the proprietor that he desired to pur- 
chase a valuable ring. One worth $725 was 
shown to him and he finally stated that a 
rich New York physician was to marry his 
daughter and that it was his son-in-law who 
wished to see the ring and buy it. The 
Rochester man did not take the ring with 
him but the jeweler took the ring to his 
house later and it was shown to the supposed 
physician. He examined the ring critically 
and announced that he would like to hold it 
for a couple of days to make sure of it 
being genuine. It was agree to allow him 
to hold the ring for a time and he gave a 
check for $725 in payment. It was agreed 
if the ring was not returned within a certain 
time, the check would be cashed. 

After leaving the ring, the jeweler be- 


came suspicious of the alleged physician 
and called up the bank upon which the 
check was drawn and was told that the 


man who had given the check was unknown, 
The jeweler hurried to the house where he 
had shown the ring and learned that the 
physician had departed. 

Later it was found that the “Doctor” 
had called at the store of another jeweler 
and informed him that he was to marry a 
daughter of a Rochester man and would 
like to take two diamonds for his fiancee 
to see. He was given two diamonds worth 
$1,000, promising to be back with them in 
two hours. He did not return, In the 
meantime, he went to a third jewelry store 
and made arrangements to buy a ring worth 
$1,000. But his check for that amount was 
not accepted as if was offered after bank- 
ing hours, 

The story told by the young man that he 
was a physician was believed at the home 
of the Rochester man and it was supposed 
that he was sincere in his attentions to the 
girl, 

The man who visited Mr. Hurvitz is de- 
scribed as 5 feet 9 inches in height and as 
weighing 185 to 190 pounds. He is smooth 
shaven, had a dark complexion and dark 
eyes and is about 38 years of age. 





Jewelry valued at $200 was stolen from 


the C. A. Poét jewelry store, 202 Tus- 
carawas St. Canton, O., recently. The 
loot consisted of three dozen tie pins, 


some watches, four gold bracelets and five 
gold filled watch cases. 
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Reduction in Price of Rough Suitable for Mélée 











Cables to the Diamond Cutters Say Syndicate Has Dropped Price of Rough 
That Will Cut Into Stones of Less Than a Quarter Carat About 35 Per 
Cent, but This Does Not Apply to the Larger Stones—This Action, It 
Is Believed, Will Have a Stabilizing Effect on Prices 














It became known late last week that 
a number of the leading diamond cutters, 
of New York, who purchase rough 
from the Diamond Syndicate had received 
cables from London to the effect that 
the Syndicate had met the situation that 
existed in mélée, by reducing the price 
of small rough stones 35 per cent. The 
reduction, according to some cutters, 
takes in rough of a half carat, that will 
cut into stones of one fifth or less and 
others say it applies to rough of three- 
quarter carat or less. These reductions 
in price apply in no way to stones that 
cut into as high as one-half carat or 
more, and has no effect on the market 
price of these gems, which has been grow- 
ing stronger for the last two months. 

The action of the Syndicate, according 
to some cutters, should have a stabilizing 
effect on the diamond trade, inasmuch as 
it would permit the cutting of mélée from 
the rough of the Syndicate, which has 
been impossible at the prices charged 
heretofore. The price of mélée, in the 
past months they said, was not based 
on the cost of rough, plus labor, but 
was affected by the amount of “distress” 
goods and goods coming from the Con- 
go. Consequently, the discrepancy be 
tween prices of mélée, and the prices of 
goods of a quarter carat or more was 
very large, and growing greater as the 
prices of the large goods went up. 

According to one big cutter, the action 
of the Syndicate will stabilize the price 
of mélée throughout the world and put 
it on a firm foundation, thus getting rid 
of a condition in these small goods where 
no standard prices had existed heretofore. 

A public announcement to the trade 
and newspapers, telling of this action of 
the Syndicate was made by the Jewelers 
Vigilance Committee in the name of the 
special diamond committee of that or- 
ganization. The announcement reads: 

“Cables were received this week from 
London to the effect that the Diamond 
Syndicate has reduced the price of all! 
small rough diamonds weighing under % 
carat, which when cut and polished pro- 
duce stones weighing from % carat to 
the smallest possible size. It in no way 
applies to stones of large size, une- 
quarter carat in weight when cut. The 
reduction in these very small stones 
amounts to 35 per cent, and this pro- 
cedure was decided upon to help stabilize 
the diamond market which has been af- 
fected adversely by merchandise which 
has been liquidated regardless of cost 
owing to a general depression in business 
both here and abroad. We are certain 
that the action of the Syndicate will have 
a splendid result and assist in the general 
revival of the diamond industry, and it 
1s the opinion as experts who have been 
consulted by this committee, that the 








new rough when polished and made ready 
for consumption will cost considerably 
more than goods that have been shown and 
sold in the market the past few months. 

“It is predicted that the industry 
abroad will revive quickly owing to the 
fact that a basis of value is being estab- 
lished, in addition to which surplus 
stocks have been absorbed. 

“The rise in foreign exchange has been 
so constant that this alone adds mate- 
rially to the cost of importation. 

“Signed, 

Lee REICHMAN, 
Chairman Diamond Committee, of 
Jewelers’ Vigilance Committee. 
Harry C. Larter, 
Chairman Jewelers’ Vigilance Com- 
mittee.” 








APPEAL TAKEN 





Court Suspends Injunction Against Alvin 
Silver Co. Until Higher Court Decides 
Suit Brought by Whiting Mfg. Co. 


The Alvin Silver Co., defendant in an 
equity action instituted some weeks ago by 
the Whiting Mfg. Co., involving the alleged 
infringement of a sterling silver flatware 
pattern, have appealed the case, which on 
Feb. 2 was decided in favor of the plaintiff 
by Judge Learned Hand in the United 
States District Court, New York. The same 
judge who handed down the opinion which 
was printed in part in last week’s issue of 
THE JEWELERS’ CIRCULAR, issued an order 
on Tuesday, Feb. 7, suspending the injunc- 
tion and the following day allowed the de- 
fendant to appeal from the decision handed 
down on Feb. 2. The defendant also filed 
an assignment of errors in which it is 
claimed the court erred in several respects. 
The order suspending the injunction reads 
as follows: 


Upon motion of Charles Neave, Esq., solicitor for 
the defendant, it was ordered, adjudged and de- 
creed, as follows: 

1. That the issuance cf the injunction provided 
for in the decree herein dated February 7, 1922, be 
and the same hereby is suspended and stayed until 
after the hearing and determination by the United 
States Circuit Court of Appeals of the defendant’s 
appeal kerein, and the filing with the Clerk cf this 
Court of the mandate of said United States Circuit 
Court of Appeals, provided that the defendant sha'l 
take its appeal from said decree on cr before Feb- 
ruary 10, 1922, shall file the printed record of the 
pleadings, testimony and exhibits in this cause with 
the Clerk of the United States Circuit Court of 
Appeals on or befcre March 3, 1922; shall upen 
the first moticn day after March 3, 1922, present 
to the United States Circuit Court of Appeals, a 
mction to place the defendant’s appeal herein upcn 
the general calendar and to advance said appeal 
for early hearing and argument, shall furnish a 
bond with satisfactcry surety in the sum of $15,005 
to secure the payment cf any judgment rendered 
herein for profits or damages; shall file with the 
clerk of this court monthly reports setting forth 
the quantity of silverware bearing the Richmond 
pattern sold by the defendant, together with the 
sums of mcney received by it from such sales. 

2. That either party to this suit may move this 
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court at any time for suspension or modification of 
this order. LEARNED Hanp, 
United States District Judge. 

In the error of .assignment filed last 
Wednesday, the defendant avers that the 
court erred in holding Design Letters Pat- 
ent No. 54,452 to be valid; in not holding 
the design letters patent involved to be in- 
valid and void; in holding the design letters 
patent to be infringed by reason of the sale 
by the defendant of spoons and forks and 
similar articles bearing the defendant’s 
Richmond pattern; in holding that the de- 
fendant’s Richmond pattern is substantially 
the same as that manufactured by the plain- 
tiff under the name of the King Albert pat- 
tern; in not holding that the design letters 
patent involved is not infringed by the de- 
fendant; in granting a permanent injunc- 
tion against the defendant and referring the 
case to a master to take an account of 
profits and damage; and in not dismissing 
the bill of complaint for lack of equity. 

As reported in these columns last week, 
the action was started several months ago 
when it is claimed that the King Albert 
pattern manufactured in flatware by the 
plaintiff was being infringed upcn by the 
Alvin firm which, it was contended, was 
making flatware of a colorable imitation un- 
der the name of Richmond pattern. After 
the trial, which lasted for several days, 
Judge Hand reserved decision and on 
Thursday, Feb. 2, issued an opinion holding 
that the defendant infringed upon the design 
patent belonging to the plaintiff. In his 
opinion, the judge decreed for the plaintiff, 
an injunction and an accounting and which 
injunction has now been suspended pending 
the hearing on the appeal. 








Robbers Reported to Have Obtained Loot 
Valued at Nearly $2,000 from Provi- 
dence, R. I., Factory 

ProvipENcE, R. I., Feb. 11.—Imitation 
stones, silver and other stock and material 
valued at nearly $2,000, were reported Mon- 
day to have been stolen from the manufac- 
turing jewelry establishment of Troob & 
Dubin, Inc., on the second floor of 24 Cal- 
ender St. The stolen goods included 4,000 
gross white chatons at 30 cents a gross; 
800 gross of doublettes at 65 cents a gross, 
and 700 ounces of silver a portion of which 
was in the form of wire, at 65 cents an ounce. 

Joseph Dubin, a member of the firm, in 
reporting the break to the police, said that 
it was discovered by a bookkeeper when she 
went to open the shop Monday morning. 
The factory had apparently been entered 
with false keys some time between the clos- 
ing of the shop late Saturday and the time 
for opening Monday morning. The police 
have the matter under investigation but no 
clue has yet been obtained. 

On Friday a creditors’ meeting of those 
interested in the affairs of the firm was called 
to be held at the offices of the firm at 11 
o'clock on Tuesday, Feb. 14 to consider the 
affairs of the firm. 








Word was received last week that 
imports of precious stones, whether set or 
unset, into Ecuador are now subject to an 
ad valorem duty of 20 per cent. Pearls, 
corals and similar articles are included in 
this provision. 
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Ingomar Goldsmith & Co, 


180 BROADWAY, NEWYORK. 
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Artificial Pearl Necklaces 


a superior reproduction 


direct from France 


GATTLE & HUNTER 


9-11-13 Maiden Lane, New York 


Importers of Pearls, Diamonds and Other Precious Stones 



































PEARL TASSEL EFFECTS 


Seed Pearl Bracelets and Pearl Sautoirs 


ORIENTAL PEARL NECKLACES 
From $25.00 Up 


SEED PEARL NECKLACES 


The most complete line of above on the market 
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3 Maiden Lane New York 
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JEWELERS SECURITY ALLIANCE 





New Members Admitted and Transfers Made 
During the Month of January 


The regular monthly meeting of the ex- 
ecutive committee of the Jewelers Security 
Alliance was keld last Friday. <A total of 
25 new members were admitted in Class B 
during the month, and nine Class A mem- 
bers were transferred to Class B. 

The statistics for the month of January 
included one safe burglary at the store of 
a non-member, who lost $3,000. 

There were 22 store burglaries amount- 
ing to $8,117, four of which were at the 
stores of members who lost $1,125. 

A total of 23 window smashings amount- 
ing to $12,525, 13 of which were at the 
stores of members who lost $9,580, were 
reported. There were four arrests made 
and goods recovered. 

Thirteen sneak thefts amounting to $15,- 
886, five of which were at the stores of 
members who lost $1,246, occurred during 
the month. There were two arrests and 
gocds recovered. 

Nineteen hold-ups amounting to $34,615, 
four of which were at the stores of mem- 
bers who lost $8,580, were reported. There 
was one arrest and the goods were recov- 
ered. 

Six swindles amounting to $1,150, three of 
which were at the stores of members who 
lost $825, were also included in the list. 

There were no safe burglaries committed 
at the stores of Alliance members during the 
month. 

A number of rewards were ordered paid. 








SENTENCED TO DEATH 
Harry Lessner Must Go to Electric Chair for 
Killing a Man While Attempting to 
Escape After Robbery at Phila- 
delphia Jewelry Store 


PHILADELPHIA, Pa., Feb. 10.—Harry Less- 
ner, 19 years old, 531 Tree St., twice con- 
victed of the murder of Isadore Rabinowitz, 
following the hold-up of the jewelry store 
of Samuel Bugay, 2327 S. 7th St., last June, 
was sentenced to death today by Judge Rog- 
ers, in Room 453, City Hall. He is the 
youngest murderer ever sentenced to death 
in this county, according to court attaches ; 
and as he was sentenced to death in the 
electric chair he was coo] and calm. 

“Have you anything to say for yourself,” 
asked the judge before imposing sentence 
on Lessner. 

“[ didn't mean to kill anyone,” replied 
the convict. 

In imposing sentence, Judge Rogers said: 
“It is a most disagreeable duty for the court 
to perform in this instance, but in a robbery 
or in an attempt to perpetrate one, you shot 
and killed an innocent bystander on the 
highway. In the performance of our duty 
we are obliged to impose the death sentence. 
You have had two trials, and the court feels 
that the juries were right in convicting you 
of first degree murder. The sentence of the 
court is that you suffer death in the electric 
chair at the Western Penitentiary during a 
week to he fixed by the Governor.” 

Last June, Lessner and George A. Jackel 
robbed the jewelry store, and, in escaping, 
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were stopped by a crowd in the street. Less- 
ner fired his revolver and killed Rabinowitz, 
a pedestrian. 

Jackel has been twice convicted of mur- 
der. He was sentenced to death by Judge 
Rogers last week, sitting as the trial judge 
in court en blanc, with judges Davis and 
Patterson, although the other two judges 
announced that they could not agree in re- 
fusing a new trial. Later the two judges 
filed dissenting opinions and made an abso- 
lute motion for a new trial for Jackel. 
Judge Rogers accepted their petition and 
said it would be disposed of by the en blanc 
court next week. Jackel’s attorneys have 
filed a petition asking that the death penalty 
he set aside. 








KILLS HIMSELF WITH PISTOL 

After Firing Three Shots at His Uncles 
Young Man Takes His Own Life 

Provipence, R. L., Feb. 11.—After firing 
three shots from an automatic revolver at his 
uncles, Nowman and David Saaty, who con- 
duct a retail jewelry store at 446 West- 
minster St., this city, James G. Saaty, 28 
years old, killed himself at their home 92 
Dover St., Wednesday night. 

The steel jacketed bullets fired at the older 
men did not hit their marks but lodged in 
the furniture within a few inches of the 
heads of the intended victims. The young 
man, an alleged slacker in the World War, 
was angered because his uncles would not 
permit him to live at their home. 

The uncles told the police that James went 
to Mexico after registering in 1917 and re- 
mained in that locality until about four 
weeks ago, when he returned to this city. 
He had called upon his uncles several times 
for money and went to their home in the 
Mount Pleasant district early Wednesday 
evening. They said that after they had re- 
fused to increase the amount of money they 
had offered him, and had also declined to 
allow him to remain at the house because 
there was no spare room, he drew his re- 
volver and fired twice at his Uncle David 


and once at his Uncle Nowman. Both 
uncles at once left the room to call the 
police. 


Neither the family nor the police knew 
that the young man was wounded when he 
was placed in the patrol automobile. On the 
way to the station one of the patrolmen, by 
the aid of his flashlight, noticed a peculiar 
expression of the prisoner’s face and failing 
to detect a pulse, ran his hand under his 
shirt in an effort to detect a heart-beat and 
found the skin wet with blood. The Rhode 
Island Hospital was notified and upon the 
arrival of the ambulance the young man 
was dead, two shots having entered the body 
directly over the heart. 

David and Nowman Saaty are widely 
known business men of this city, through 
their long identification with the jewelry 
and precious stone business. 








The officers and executive committee of 
the New Hampshire Retail Jewelers’ Asso- 
ciation and officers of the Jewel Club, met 
at Concord, Feb. 1, to arrange plans for the 
annual meeting. The convention will be 
held at Lebanon, June 5 and 6. 
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“the hands of the men. 


gong in the front of his store. 
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GET LOOT WORTH $2,500 





Young Bandits Hold Up New York Jeweler 
and His Clerk and Escape the Police 


Two young men, posing as customers, 
walked into the jewelry store of Jacob 
Berger, 351 E. 86th St., New York, last 
Thursday morning, and after holding up the 
proprietor and clerk stole a number of dia- 
mond set rings and scarf pins, valued at 
$2,500. Although Mr. Berger set off a bur- 
glar alarm outside of the place immediately 
after the men had left, the thieves suc- 
ceeded in making their escape. 

It was just after Mr. Berger had com- 
pleted trimming his show window and while 
the clerk, Joseph Weiss, was sitting at a 
bench at 10:45 o’clock last Thursday morn- 
ing that the two men entered the place. One 
of them produced a wristwatch and asked 
that he be shown some ribbon bracelets. 
The jeweler showed some, but they appar- 
ently did not suit the man, and before Mr. 
Berger realized what was happening, he and 
his clerk were confronted by revolvers in 
They demanded the 
jeweler and his clerk to throw up their 
hands. While one man covered the pair, 
the other man walked to the safe, which 
was standing open, and began pulling out 
the compartments. He only selected the 
expensive merchandise, picking out a tray 
of diamond set scarf pins and a few mount- 
ings. He then went to the show windows, 
where he took a number of women’s rings 
set with diamonds, some made of platinum 
and others of white gold. Four of the 
rings taken were hand-made and were prob- 
ably the most expensive part of the loot. 

After all of the valuable jewelry which 
could be found was gathered by the bandits, 
they instructed the proprietor and his clerk 
to remain quiet for at least five minutes 
after they had left and then the men de- 
parted. As soon as the pair of bandits had 
left the place, Mr. Berger turned on his 
burglar alarm, which started ringing a loud 
In a few 
minutes a crowd had gathered, but in the 
meantime the thieves had succeeded in mak- 
ing their escape. 

One of the men, who appeared to be the 
leader, is described as about 27 years old, 
weighing 145 pounds, and standing 5 feet 7 
inches tall. He was well dressed and ap- 
peared to be of American birth. His part- 
ner, who was probably an Italian, had black 
hair, weighed about 140 pounds, and stuod 
about 5 feet 5 inches, and is believed to be 
about 22 years old. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 


ported for the past week: 
Domestic 
Selling Price Silver 
Londin ’. S. Govt. Standard 
Date. Oficial. Assay Bars. Price. 
a 2 ee 34% 68% 99% 
2 34% 68% 99% 
i 2 ee 341% 68% 991% 
jan |) 2 3414 68% 99% 
A re 34% 68% 99% 
ae | 344 Holiday 99% 








Charles Bartholomew and Joseph Har- 
tig have taken over the E. W. Leeds 
business at Arcadia, Ind. 











THE JEWELERS’ CIRCULAR February 15, 1922. 












Walter Eitelbach & Co., Inc. Successors ree 
Ludwig Nissen & Co. NEW YORK 



























Specialists in Genuine Oriental Pearl Necklaces and Individual Pearls 
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Pearl NecKlaces 


Pearl Ropes 


Loose Pearls for Additions 


Fancy Cut Diamonds and Precious Stones 


522 Fifth Ave. New York 
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DEATH OF S. S. BUCKLIN 


——EE 


Pneumonia Carries Off Well Known Manu- 
facturing Jeweler of Chicago 


Cuicaco, Feb. 9—The funeral of Samuel 


S. Bucklin, who died on Monday, was held | 


yesterday at his home, 1303 Glen Lake Ave., 
and burial was in Rosehill Cemetery. 

Mr. Bucklin had been in the jewelry 
manufacturing business in Chicago for 
nearly 40 years. Deceased was born in 
Providence, R. IL. Feb..22, 1863, and came 
to Chicago at the age of 22. When he first 
came here he worked with J. Milhening for 
a few years, and later with F. H. Jacobson 
& Co. He left F. H. Jacobson & Co. in 
1915 and engaged in business for himself 





THE LATE S, S. BUCKLIN 


in the Peacock building, which business he 
has successfully operated up to the time of 
his death. 

Until about a week before his death Mr. 
sucklin was in good health. He became 
ill and was taken to St. Joseph’s Hospital. 
Double pneumcnia developed and he died on 
Monday morning, Feb. 6. 

Mr, Bucklin was married in Chicago in 
1890 to Miss Millie Brown, who died about 
two years ago. He is survived by a son, 
Ralph, and a daughter, Mrs. J. M. Howarth. 
He was devoted to his business and family 
and devoted all his time to these. In the 
trade he was recognized always as a man of 
honor and integrity. 








DEATH OF J. R. KILKENNY 


Former Providence Jewelry Manufacturer 
Succumbs to an Attack of Pneumonia 
Provipence, R. I., Feb, 11—Thomas Ray- 

mond Kilkenny, for several years a partner 

In the manufacturing jewelry business of 

H. N. Pervear Co., 7 Beverly St., this city, 

with offces in New York, Chicago and San 

Francisco, died at the St. Joseph’s Hospital 

this city on Friday after a three days’ ill- 


es with pneumonia. He was in his 38th 
year, 





wer: Kilkenny was born in the vicinity of 
ickford, R. I., but came to Providence 
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with his parents when quite young and at- 
tended the public school here. After grad- 
uating from the Providence Classical High 
School he entered Brown University with 
the class of 1906 and upon completing his 
studies, he entered the manufacturing busi- 
ness accepting a position as salesman with 
the H. N. Pervear Co. After a couple of 
years, on Jan. 1, 1910, he was admitted as 
a partner in the business. The firm was at 
that time located at 109 Friendship St., but 
a month later, the plant being damaged by 
fire, shop room was obtained at 283 Thurber 
Ave. 

On April 1, 1912, Irving M. Sylvester 
withdrew from the business which was con- 
tinued by the remaining partners, Mr. 
Kilkenny and Andrew S. Cooper. April 1, 
1914, the plant was removed to larger 
quarters at 7 Beverly St. Mr. Cooper with- 
drew in Nov., 1916, his interest being taken 
over by Hilary W. Kilkenny, a_ brother. 
The firm name of T. R. Kilkenny Co. was 
also used in the marketing of one branch of 
the firm’s goods. The business was discon- 
tinued July 1, 1918, when Thomas R. Kilken- 
ny’s health became such that his physician 
advised him to seek a livelihood in the south- 
west. 

While in Texas he was interested in cotton 
and cattle business but a few months ago he 
returned to Providence and became inter- 
ested in the manufacturing of automobile 
accessories, at the time of his death being 
president and treasurer of the Hackett Prod- 
ucts Co. He leaves a widow, four children, 
two brothers and one sister. 








DEATH OF THEODORE 


—- 


Prominent Member of Chicago Clock Trade 


KUEHL 





Passes Away After Lingering Illness 

Cuicaco, Feb, 13.—Theodore Kuehl, wide- 
ly known in the clock trade in this country 
and head of the Kuehl Clock Co., 125 N. 
Wabash Ave., died Saturday at his home, 
645 Sheridan Road, after a lingering illness. 
The funeral services were held at 3 o’clock 
today from his late residence and the inter- 
ment was in Rosehill Cemetery. 

Mr. Kuehl was a German by birth and 
was born in that country Jan. 11, 1865. He 
came to Chicago a number of years ago and 
entered in the clock business with his 
brother, George Kuehl. The brothers 
prospered and the business developed until 
in 1891 it was incorporated. Thirteen years 
ago, Theodore Kuehl took over the business 
and his brother, who then retired, passed 
away last April. 

The deceased was widely known, not only 
throughout this section but in all parts of 
the trade where clocks are sold. He was a 
public spirited citizen, was interested in all 
that pertained to the jewelry industry and 
was active in all jewelry associations. 
Among other organizations he was prom- 
inent as a member of the Lincoln Club, the 
Schlarassia Club, the Richmore Golf Club 
as well as in business and social circles. 

Mr. Kuehl is survived by his widow and 
daughter Linsika. His death was a great 
shock to his friends for although he had 
been home with rheumatism, for a few 
weeks, his condition was not generally 
known to many of them to have been 
serious. 
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LAST HONORS PAID 


Many Friends Attend Funeral of Joel M. 
Friede of the Eisenstadt Mfg. Co. 


St. Lours.—The funeral services for Joel 
M. Friede, vice-president of the Eisenstadt 
Mfg. Co., St. Louis, who died at his home, 
Saturday night, Feb. 4, of pneumonia, and 
which was held from the United Hebrew 
Temple, Tuesday afternoon, Feb. 7, was very 
largely attended by his many friends and 
also his business associates. The funeral 
tributes were beautiful and numerous, com- 
pletely banking both sides of the temple. 

The services at the temple lasted over two 
hours and were very impressive. Part of 
the services were conducted by the St. Louis 








THE LATE JOEL M. FRIEDE 

Lodge No. 9, B. P. O. E., of which Mr. 
Friede was one of the oldest members. Lee 
Merriweather, a prominent St. Louis at- 
torney and Exalted Ruler of the Lodge, de- 
livered a eulogy and the Elks Quartette sang 
“End of a Perfect Day,” and there was a 
solo rendered by Mrs. Karl Kimmel. Rabbi 
Thurmann of the congregation conducted 
the regular funcral services. 

The active pallbearers who were selected 
from his business associates, were George 
Gambrill, Nelson Hagnauer, Wormer 
Schoenthaler, Adolph Eisenbriss, Brainard 
Ryan, Harry A. McCleery, James H. Helzel 
and Jack A. Jacobs. 

The services at Mount Sinai Cemetery, 
where the interment was made, were simple, 
only a few words being spoken by Rabbi 
Thurmann. 








Plans are being made by jewelers of Min- 
neapolis to welcome President E. F. Huf- 
nagel of the American National Retail 
Jewelers’ Association who will be here 
March 5 to explain the work of the Horo- 
logical Institute of America. In view of 
the fact that the regular meetings of the 
Minneapolis Retail Jewelers’ Association 
are held the first part of each month, the 
March meeting undoubtedly will be held on 
March 5, with Mr. Hugnagel as the guest 
of honor. Minneapolis jewelers are in- 
tensely interested in the movement for the 
standardization of the craft of watchmaking 
and in the science of horology, in which 
Mr. Hufnagel is taking a leading part, and 
are anxious to co-operate in any movement 
to develop standards of horological educa- 
tion to meet the demand throughout the 
country for thoroughly trained workmen. 
St. Paul jewelers also are planning to en- 
tertain Mr. Hufnagel who will be a guest 
in that city March 6, following his stay in 
Minneapolis. 
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SAPPHIRES SAPPHIRES 
EMERALD CUT and SQUARE CUT RUBIES 
CALIBRE Upward to 5 carats for single stone rings. ALSO 
ge Fancy Cut Diamonds 


SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 


HENRY GREEN 


170 Broadway New York 
a. ee — 
Here’s Your Big Chance to Secure 
WHITE SYNTHETIC SAPPHIRES 


With the Highly Prized “Bluish” Tinge 


that gives them the brilliance—the fire and pep—of the genuine Diamond. These truly wonderful 














synthetics are often urgently sought by manufacturers, but—the supply has never equalled the 
demand. 
We Have Secured a Special Shipment 


of these blue-white stones in all desirable sizes, and judging from past experience, it is important 
that you place your orders AT ONCE. 


H. NORDLINGER’S SONS, Inc. 


New York Office, 15 Maiden Lane 


i Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 
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Banquet of New York Jewelers Benevolent Association 





Thirty-fourth Annual Gathering Attended by Over Three Hundred Members 
and Guests—Officers Presented with Tokens of Esteem 














More than 300 members and guests at- 
tended the 34th annual banquet of the New 
York Jewelers Benevolent Association held 
last Sunday evening in the Belvidere room 
at the Hotel Astor. This year, the asso- 


ciation departed from its usual custom by 


eliminating the public installation of officers 
and devoted the evening entirely to discuss- 
ing an excellent menu and enjoying dancing. 

Although the banquet was scheduled to 
start at 7 Pp. M., it was 8:30 o’clock before 
activities really began. In the meantime, 
those gathered in the lobby of the Belvidere 
room where the banquet took place held an 
informal reception at which the members 
had an opportunity of renewing old ac- 
quaintances. At 8:30 o'clock, the call for 
dinner was sounded and in a few minutes 
the jewelers and their guests found their 
places at the 30 odd small tables spread 
about the room, Just before the first course 
was served, Max Schoenbrun, financial 
secretary, on behalf of the organization, 
welcomed the members and guests. The 
discussion of an excellent menu was then 
started, 

During the serving of the dinner, Moony 
LeMaire and his five “ragadors,” entertained 
the diners with singing and instrumental 
music. While the banquet was in progress, 
President Louis Friedlander presented to 
Jack Goldstein, retiring second vice-presi- 
dent of the association, a handsome gift as a 
token of esteem from the members. Mr. 
Goldstein, who was in charge of the ban- 
quet, responded and thanked the members 
for their kindness. He also took the op- 
portunity of thanking. the members of the 
committee who so ably co-operated in mak- 
ing the affair such a success. 

Immediately following these remarks, 
Max Schoenbrun lauded the excellent work 
which is being done for the association by 
President Friedlander and on behalf of the 
members, presented him with a gold bound 
notebook. President Friedlander responded 
by stating that during his three years’ 
service as head of the organization, he had 
endeavored to do his duty as he saw it and 
remarked that the fact that the association 
had gained 142 new members during the 
past three years was not mainly due to his 
efferts but mostly because the members had 
shown such splendid co-operation. On be- 
half of the association, Barnet Cantor also 
presented Philip Hersh, second vice-presi- 
dent, a beautiful sterling silver de- 
canter set. The recipient, who is one of the 
oldest members of the organization, thanked 
the members for the gift. 

Following these remarks, the dinner was 
continued and about 10:30 o'clock, when the 
end of the menu had been reached, the mem- 
bers and their guests indulged in dancing 
until a late hour. 

The officers of the association who were 
elected at the annual meeting held last 
month are as follows: President, Louis 
Friedlander; first vice-president, Philip 
Hersh; second vice-president, Sigmund 
Edelsberg; treasurer, S. A. Meren; record- 


ing secretary, M. Schoenbrun;_tinancial 
secretary, S. H. Meskowitz; trustees, Max 
Kleinman, Barnet Cantor and Harris Cohen; 
sergeant-at-arms, Adolph Pusrin and keeper 
of valuables, Leopold Lewis. 








DEATH OF MAYOR ARCHIBALD 


Chief Executive of Newark, N. J., and Presi- 
dent of Archibald-Klement Co., Passes 
Away Suddenly 
Newark, N. J., Feb. 14.—The funeral of 
Mayor Alexander Archibald was held this 
afternoon from the South Park Presby- 
terian Church. The church was crowded 
with relatives and friends. Mayor Archi- 
bald died early Saturday morning at the 
Newark Eye and Ear Infirmary in Central 
Ave., where an operation had been per- 
tormed a few hours before to relieve an 
intracranial pressure, due to a tumor on the 

brain, 

Representatives of St. Cecile Lodge of 
Masons, Essex County Forest, Tall Cedars 
of Lebanon; Newark Lodge of Elks and 
the Newark Aerie of Eagles, of which or- 
ganizations the mayor was a_ member, 
assisted in arranging for the funeral. Asa 
mark of respect for the mayor the police 
courts of the city adjourned on Saturday 
morning until this morning. Flags at the 
city hall, in the parks and on the schools 
and other public buildings were ordered at 
half mast, and citizens were also asked to 
display their flags at half mast. 

Mayor Archibald is survived by his 
widow, formerly Miss Emma G. Bond, of 
this city, and one daughter, Miss Catherine 
Archibald, 13 years old. Mr. and Mrs. 
\rchibald were married 26 years ago. 
Governor Edwards has sent a message of 
condolence to Mrs. Archibald, as have many 
city officials and friends. 

Mayor Archibald was president of the 
Archibald-Klement Co., manufacturers of 
silver goods, including many silver and gold 
trophies. So far as can be traced by avail- 
able records, Mayor Archibald is the first 
chief executive of Newark to die in office 
since the incorporation of the city in 1836. 

Although Mayor Archibald had been 
home ill since the first of the month with 
what was supposed to be only the grippe, 
death was unexpected and sudden. Until 
the day before his death it was not thought 
that the disease would end fatally, although 
for several days the physicians were puzzled 
by the symptoms displayed. Dr. Disbrow, 
formerly president of the Newark Board 
of Health, and Mr. Archibald’s family 
physician, attended the sick man until a 
week ago when his condition became more 
serious. Then a consultation of physicians 
was held. He complained of severe pains in 
the head and it was decided to have an 
X-ray photograph taken. This was done 
on Wednesday of last week, and on Thurs- 
day the plates were examined. It is said 
that no two physicians could exactly agree 
on a diagnosis. It looked, however, as if 
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there was an intracranial pressure, perhaps 
by a blood clot. Thursday night the mayor 
slept but little and Friday another consulta- 
tion was held, lasting an hour and a half. 

During the consultation Mr. Archibald 
suddenly, sank, his respiration became labored 
and weak, and his heart seemed almost to 
have stopped. It was agreed that something 
must be done to relieve the pressure in the 
patient’s head, and he was rushed to the in- 
firmary where at 6 P. M. an operation was 
performed by Dr. Wells P. Eagleton, with 
Drs. Disbrow, C. C. Belling, J. V. Bissett 
and H. S. Martland, the latter being 
pathologist at the City Hospital. The mayor 
never regained consciousness and died at 
1:20 A. M. 

While attending the National Marine 
Show in Baltimore last July in behalf of 
Newark he predicted to a friend that he 
would not live long. He said he had 
realized his life ambition in becoming mayor, 
and now sought .to do the best that he could 
in the interest of his city. 

Mr. Archibald was born in Edinburg, 
Scotland, on Dec. 13, 1869. He had lived 
in Newark for nearly 50 years, his parents 
coming to America in 1872. Mr. Archi- 
hald went through the city schools and then 
learned the trade of diamond setting. For 
vears he worked at this trade, and finally 
became assistant manager of the firm that 
employed him. He continued with the con- 
cern for a while when its business was con- 
verted to the manufacture of silverware, 
and later he established his own. silver 
manufacturing business. The firm name be- 
came the Archibald-Klement Co. and for 
the past 16 years Mr. Archibald has been 
its president. The office and factory are 
located at 33 Kinney St. The firm manu- 
factures silver deposit ware and other sil- 


ver goods such as trophies. It has also 
made gold trophies. 
Mayor Archibald began his political 


career when he was elected to the Com- 
mon Council in 1910, representing the Fourth 
Ward. He served until 1912, He was 
elected as a Democrat, though a few years 
before he had been a Republican. In 1911 
Mr. Archibald was a candidate for the 
Board of Public Works, but was defeated. 
In 1914 when James F. Connelly retired as 
City Clerk, Mr. Archibald was unanimously 
elected to that position and took office on 
August 1. He retained this position until 
elected city commissioner in 1917, at the 
first election under the new commission 
government plan. He was high man among 
the Democrats. He was made director of 
the Department of Revenue and Finance. 
During this term Mr. Archibald acted as 
mayor in the absence of Mayor Gillen. He 
organized a new system of handling city 
finances, and assumed control of the old 
offices of city comptroller, city auditor, city 
treasurer and receiver of taxes. He elimi- 
nated scandal in the tax department, and 
altogether had such a successful administra- 
tion that last Fall he was again made city 
commissicner. He was chosen as mayor, 
and for the short time that he held this 
position had made an excellent record. 

Since Mayor Archibald’s re-election to 
the city commission last Fall and his eleva- 
tion to the mayoralty, he has been discussed 
as the possible Democratic gubernatorial 
candidate next Fall. 
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3osTon, Mass., Feb. 9—There was loud 
cheering, extra loud cheering at the 34th 
annual banquet of the Boston Jewelers’ club 
at the Copley-Plaza last night when it was 
announced that State, city and other notables 
had “declined to talk.” 

The fact that there were to be set 
speeches, no long flourishes of oratory from 
the occupant of the gubernatorial chair, or 
from City Hall, marks a radical change in 
the habits of the Boston Jewelers’ Club, 
which is a conservative organization of 
jewelers priding themselves, with ample 
justice, upon their ancient and honorable 
customs. There were those who could 
scarcely believe the announcement by the 
new president, I. R. Hollister, that the 
verbal pill which in times gone by was 
always regarded as a kind of mental diges- 
tive tablet to be taken directly after the de- 
lights of the table had disappeared, had been 
discarded. 

Yet so charged is the air, even in this 
Hub of the Universe, with the spirit of 
change (about the only spirit available 
hereabouts except the spirit of camaraderie) 
that the oldtime programme had to be set 
up in new type, locked up in a new chase, 
and run off on an entirely different press, 
to wit, the press of innovation. 

Looking down the corridors of time, back 
across the last 35 years, were those among 
the company who had been present at the 
first annual banquet. From that very first 
anniversary until today there had always 
been the pick of public speakers at such 
gatherings. Vaudeville for verbs and ad- 
verbs? Dancing girls in place of dignified 
orations from the Demosthenes and the 
Ciceros of this modern Athens? Impossible. 

O  tempora! O Tempora 
mutantur ! 

Yet the announcement that a change was 
coming did not flash entirely from the blue, 
for New York, or rather the Jewelers 
24-Karat Club, which in some ways is 
greater than New York, because the eyes 
of the whole jewelry world are ever turned 
upon it, had deemed it wise, a few days be- 
fore, to inaugurate a new era in the history 
of annual banquets, in the round of feast- 
ing, which while pandering to the most fas- 
tidious palate of the epicure, has an ulterior 
and wholly edifying motive behind it, the 
bringing together in social, palatial environ- 
ment the jewelry fraternity. 

Perhaps coming events had cast their 
shadows before them. Perhaps the sus- 
picion of an approaching change, of “some- 
thing different” had reached expectant ears. 
But whatever the cause (certainly not the 
18th Amendment) the invitations sent out 
by Secretary Albert R. Kerr brought 


no 


mores! 


together the largest aggregation in the his- 
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tory of the club, larger even than in 1921, 


when the figure of 320 was reached. This 
was believed to be the zenith. Yet 1922, 
the year of change, went one better. The 


attendance last night was 350, according to 
the official count. The banqueting hall at 
the Copley-Plaza could not comfortably 
have held many more. 

The invitation card announced that an 
informal reception would begin at 6.30 
Pp, M, in the foyer of the hotel. But long 
before this the great majority of the mem- 














F. R. HOLLISTER, PRESIDENT AND TOASTMASTER 


bers had driven up_in limousines and other 
cars, dashed through the revolving doors 
to bask in the hospitable warmth of the 
hotel’s well heated rooms. Some of the 
more enterprising had contrived to slip by 
Prohibition Commissioner Roberts, without 
him noticing a slight bulge on the right hip, 
and for half an hour so entertained coteries 
of friends from far and near with the cup 
that not only cheers but—— 


Others strolled about the foyer, shaking 
hands with old friends and becoming ac- 
quainted with new faces until a bugle rang 
out loud and clear: “Come to the banquet 
hall.” 

No summons ever met with a more ready 
response from rumbling stomachs. Into the 
great banquet hall, brilliant with clusters of 
electric lights, and a huge American flag 
decorating the wall behind the head table, 
filed, or in the interest of truth let it be 
said, pushed the 350 members. Oh, what a 
charge they made! 


Then began a hunt for tables, the only 














fault, and that a slight one, in the whole 
machinery of arrangements. Instead of the 
tables being arranged in numerical order 
they were scattered promiscuously. Per- 
haps this was a little subtle humor on 
Secretary Kerr’s part. The suggestion being 
that what is worth having is worth hunt- 
ing for. 

Anyway after a good deal of twisting and 
turning around everybody found his number 
and stood at attention until another bugle 
note announced that President Hollister 
with General Edwards, the Honorable 
Frederick W. Cook, secretary of the com- 
monwealth; Rear Admiral H. A. Wiley, 
U. S. N., and other notables were entering. 
Their arrival accompanied by an orchestral 
march was greeted with inspiring cheers, 
they took their places at the chief table, 
the Reverend R. Perry Bush invoked 
Divine blessing, and the battle of knives 
and forks began in earnest. 

3ut halt! A command from the photog- 
rapher rises through a megaphone above the 
din. 

“Everybody face the camera.” All eyes 
turn toward the apparatus trained on the 
company. Flash! Bang! “Thank you.” 

The corps of waiters moved swiftly to 
the tables with trays of delectables. The 
orchestra fills the air the melodious strains, 
diners join in singing popular airs, “Hail, 
Hail the Gang’s All Here” rises from vari- 
ous quarters, members shout across the 
room to one another greetings of all kinds, 
hilarious, humorous, good-hearted. Secre- 
tary Kerr circulates among the tables, gra- 
ciously inquiring if everyone “is having a 
good time.” Now and then couples, bent on 
dancing, waltz or fox-trot here and there. 
Louder and louder grows the hubbub. 
Course after course follow one another, 
glasses chink, filled mostly with ginger ale, 
exhilarating toasts are exchanged, the at- 
mosphere becomes laden with cigar and 
cigarette fumes. The banquet is on in full 
swing and the following menu enjoyed: 


MENU 
Grape Fruit Cocktails 
Asserted Salted Almonds 
Celery and Olives 
Cream of Fresh Mushrooms 
of Soles Marguery Av Gratin 
Breast of Guinea Hen 
with Yorkshire Ham 
Peas a |’Ftuvee 
Potatces Allumettes 
Salade Heart of Lettuce 
with Russian Dressing 
Tortoni Pralinee Glacé 
Friancises 
Café 
Ginger Ale 
Cigars et Cigarettes 
In runs a quartet onto the platform, 
renders vigorously a well-known glee song. 
To his feet rises President Hollister, rap- 
ping loudly with his gavel, presented to him 


Filet 
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DIAMONDS 


45 John Street New York 


Announce to the trade that after March 1, 1922 
their offices will be located at 


170 Broadway Corner Maiden Lane 
NEW YORK CITY 

















DIAMONDS 


and ENTIRE JEWELRY STOCKS 
BOUGHT FOR CASH 


No Quantity too Large—No Quality too Fine 


JACOB SCHOEN 


“The Cash Diamond House”’ 
6 Maiden Lane New York 


Antwerp, 48 Rue Simons Amsterdam, 344 Amstel Paris, 2 Rue Pillet-Will 
















SEMI PRECIOUS STONE NECKLACES 


Q Agate Carnelian Labradorite Topaz 
ESPOSITER Amazonite Chalcedony Lapis Lazuli Tourmaline | 
VARNIC® Amethyst Chrysoprase Moonstone Turquoise 
Aquamarine Crystal Opal Turquoise Matrix 
=  Aventurine Jade Swiss Lapis Onyx 





ESPOSITER, VARNI CO., Inc. 


15 Maiden Lane, New York 
















STEPHEN VARNI, Pres. HARRY F. GAROFALO, Tress. 
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by William Stone on behalf of the Gorham 
Mie. Co. Silence is secured. Then Presi- 
dent Hollister, after a round of applause, 
delivers his “maiden” speech as the head 
of the organization, as follows: 


PRESIDENT HOLLISTER’S ADDRESS 


“Gentlemen, members of the Boston 
Jewelers’ Club and guests. I welcome you 
all here tonight to our 34th annual banquet. 
You all want to hear me talk. I don’t think 
you will, It won't be about the ‘Soldiers’ 
Jonus’ or in regard to taxes, which you 
know as much as or more about than I do, 
except one tax I will mention later on. 

“Our board of directors have planned a 
different entertainment this year which I 
know will suit you boys much better than 
speaking. I want here to thank the board 





ALBERT Rk. KERR, 


SECRETARY-TREASURER 


for the hard work it has done and it's no 
cinch job for them. And you who are not 
sitting with the mighty, as they call it in 
New York, little realize what it means to 
get up an affair to please you all, as I hope 
this one will. 

“Recently I saw a sign put up by the 
Rotarians: ‘This is our Country, yours and 
mine. Hie fought for it. Now let’s work 
for al.’ 

“Pretty good dope, I think. The trade 
has furnished inventories, and I hope the 
jewelers have worked out their returns. 

“The peace conference has been settled, 
and as Edward A. Guest says in his poem, 
‘Let’s Go.’ Let's go to it with a vim and 
make this a banner year in our business. 
It’s up to you to make it so. Recently, in 


the Atlantic Monthly, there was _ talk 
of putting a tax on long after-dinner 


speeches. So I am not going to talk more. 

“Those of you who would really like to 
have heard the speech I intended to make 
will hear about it if I am invited again to 
those rooms I have heard about and where I 
Was invited after this. Thanking you all for 
your forbearance and hoping you enjoy the 
new program of this year, I again say, Let’s 
£0, let’s go to it. I thank you.” 

At the head table with President Hollister 
Were the Hon. Frederick W. Cook, Secre- 
tary of State; Rear Admiral H. A. Wiley, 
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U. S. N., commanding the first naval dis- 
trict; Maj.-Gen. Clarence R. Edwards, U. 
S. A., commanding the First Corps Area; 
Capt. Ward K. Wortman, U. S. N., chief 
of staff, first naval district; Lieut. Com. 
Donald Hamilton, U. S. N.; Lieut. H. B. 
Nichols, U. S. A.; the Hon. Edward E. 
Wells, Kennebunk, Me.; Rev. R. Perry 
Bush; B. J. Doyle, president, Philadelphia 
Jewelers’ Club, and G. H. Niemeyer, pres- 
ident of the National Jewelers Board of 
Trade, New York. 

Former gatherings of the club have always 
been conspicuous for their splendid spirit 
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THE SOUVENIR 


of good fellowship, but on this occasion that 
atmosphere of camaraderie was, if possible, 
even deeper and more inspiring. There was 
everywhere evident the happiest of con- 
viviality and bonhomie. 

A curtain raiser to the fuller program of 
entertainment was given by one of the com- 


pany, who gave humorous recitations and 
experiences while in France with the 
A, I. F. 


Then an intermission until 9:30 was taken 
to give the guests and members an oppor- 
tunity to stretch their legs and exchange fur- 
ther greetings. sack to their tables they 
came in due time to enjoy the various items 
of amusement. 

The ball opened with an exhibition of 
hand-to-hand athletics by Caldwell and 
Emery, followed by popular songs by the 
Colonial Quartet. The nonsensical musical 
duo by Allen and Clark raised many a 
hearty laugh. Novelty posing by Made- 
moiselle Dorre was especially attractive. 
The hall was thrown into darkness, and by 
means of a lantern a series of kaleidoscopic 


CIRCULAR 


87 


costumes were ejected onto her admirable 
form, transforming her almost every second 
into bewitching personalities, diaphanous, 
elaborately costumed and ornamented. An- 
other great attraction was presented by the 
Six Brown Brothers’ saxophone: clown, band 
from Fred Stone’s “Tip Top” company. 
Other numbers were “Pep and Ginger,” by 
Lucille Cameron and Girls; Anthony and 
Marcella, accordionists; the Hawaiian Four, 
direct from Hawaii. 

The program was most enjoyable in every 
way and great praise is due to the manage- 
ment for arranging this sensational surprise. 
A special word of commendation should 
also be given to Secretary Kerr and the 
board of directors for their zeal and energy 
and making the banquet one of the most suc- 
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THE MENU 


cessful in the club’s long history and in 
securing a record in attendance. 


Echoes of the Banquet Hall 


The Alberts’ party at Table 16 was a large one, 
presided over by Nathan Alberts, and included 


A., E. V., H., and M. M. Alberts. 
G. If, Niemeyer, president of the National Jewel- 
ers’ Board cf Trade, beamed on his many friends 


from the guest table, despite the fact that he was 
worrying about the speech that President Hollister 
said he was going to ask him to makc. 


* * * 


They say that “too many cooks spoil the breth,” 
but they don’t spoil banquets because, as this din- 
ner showed, beside Hen. Fred W. Cook, Secretary 
of the Commonwealth, at the guest table, there 
were Fred M. Cock of the Whiting & Davis Co., 
at Table 15, together with E. R. and L. W. Cook 
at the same tabie; C. S. Cook, Jr., at Table 22, 
and Warry Cook at Table 11. 

* * * 

President Hollister, though new to the office of 
toastmaster, presided with dignity and ability that 
surprised even his friends. “Jack,” as the boys all 
affectionately cal] him, is one of the most popular 
members of the Club, and it was a great pleasure 
friends him waving the gavel 
on this occasion. His brief and pithy speech was 
appreciated, and many called on him afterward to 
that he said that he in- 

“Tack” thoroughly de- 
that he got 


to his many to see 


“real 
give 
words of 


hear the 
tended to 
served the 
from all sides. 


* 
speech 

privately. 
congratulation 


* * * 


The banquet was honored by the presence of 
Ezra C. Fitch, president of the Waltham Watch 
Co., who was kept busy shaking hands with friends 
from all over the country. Unfortunately his asso- 
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impossible to cut an Aquamarine thin 


tain its BRILLIANCY. 


Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 


price. 


American Gem & Pearl Company 


LONDON 


26 Holborn Viaduct 


6 West 48th Street, NEW YORK 


PARIS 
44 Rue Lafayette 





FROM MINES TO MARKET 





The Buyers’ 
Directory 





Price, $1.00 
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finest 
pearls in the world. 


FRANK C. OSMERS 


2 West 47th St., New York, N. Y. 
Telephone Bryant 5523 


UNQUESTIONABLY — the 
scientifically produced 


Exceptional Quality 
F. W. HOWELL 


Pearls and Precious Stones 
3 Maiden Lane, New York City 
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Attention—Manufacturers 


Onyx Ring Stones 


Furnished For Any Size 








Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 


branch 


of refraction than is contained in works on 


ophthalmology. Price, $2.00. 
THE OPTICAL PUBLISHING CO. 


11 John St.. New York 


Diamond 
ONYX AND AMBER BEADS 
THE DOUBRAVA CO. 
61 Maiden Lane New York 








TELEPHONE 7410 Cortland 


DOELL 
LAPIDARY 


Precious and Semi-Precious Stones 
15 John Street NEW YORK 

















A. & S. ESPOSITER 
27 MAIDEN LANE 


CORNER NASSAU STREET 


EXPERT 
LAPIDARIES 


We cut, polish, buy and sell all kinds of fine 
precious, precious and odd gems. Always in 
the market for rough gem material, and have 
a large lot of assorted stones for jobbing pur- 
poses always on hand. 
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ciate, Col. Harry Brown, treasurer of the concern 
and former president of the club, was unable to 
be present owing to illness. 

- * * 


George E. Fahys was warmly greeted. 
* * * 

She sleeps, she lives! She sleeps, she lives! 
. * . 


Of course Edward Earl was there, as he is at all 
banquets. 
* * * 
J. M. Selonek, of La Tausca fame, was there 
with pearls on. 
* * * 

Of course, everybody knew IIenry Arnold and 
Henry knew everyhcdy. 
* * 

They say George Lunt was able to find some 
of his “fold home” stuff. 
* * * 

F. C. Beckwith, of the Hamilton Watch Co., 


was prominent at Table 8. 
* * * 


As a descriptive lecturer Charles Kaufman has 
Burton Holmes beaten to a frazzle. 
* * * 


Who says the Boston Club cannot have a recess 
and get its members back on time? 
* * * 
President Dickinscn, of the 24 Karat Club, was 
unfortunately absent, owing to illness. 
* * * 


Under the watchful eye of his pater familias 
Everett Hardy was on his best behavior. 
* * * 


Who presented the bouquet to Frank Cram? 
He was running around with it all night. 
* * * 


H. L. Bigelow, Jr., of the Bigelow, Kennard & 
Co., was greeted by many friends at Table 4. 
* * ” 


Charles A. Whiting, ef the Whiting & Davis 
Co., was warmly welcomed by a host of friends. 
* * * 


Jack Hollister’s maiden speech was modest, as 
it should be, but it contained the right keynote. 
* _ * 


Charles E, Hancock, as usual, was the command- 
ing figure among the prominent guests of Table 31. 
. - * 


Flmer E. Knight bubbled over with good 
humor. The sun shone never so brightly all night. 
* * * 

It’s good stuff. Come 
heard during the 


“Well, take another one. 
up.” A remark frequently 
evening. 

. * * 

George E. Homer and E. E. Hardy, the Siamese 
twins, as usual, were inseparable and in great 
evidence. 

* * * 

The sympathy of all was extended to E. H. 

Colby of the Towle Mfg. Co., on the death of his 


mother. 
i * _ 


David Nemser was caught passing out bottles, 
but they say they contained something that looked 
like mere water. 

* * * 

John Sherwcod’s beaming smile radiated through- 
out the room from his seat with the Waltham 
party, at Table 6. 

* * * 

Many of the old-time members’ missed the 
familiar figure of Arthur Pray, a past president, 
who is in California. 

* * * 

Am ing the many prominent New Yorkers there 
were “Jack’? Greason and Mark Gattle, who sat 
together at Table 14. 

* * * 

Larry Eaten, Quinn and Sydney de Young were 
later in on a private dance run by Tufts College 
students in the Swiss room. 

* * * 

Secretary Kerr has been deluged with compli- 
ments about the banquet which every participant 
declares “was the best yet.” 

* * = 

J. C. Stever, of the E. B. Horn Co., will go 
down in banquet history as the man “who was- 
always handing something out.” 

* * * 


Former President James E. Blake and E. A. 
Bigelow, ¢f E. Howard Watch Co., helped to keep 
things lively at Table 30. 

— * * 

sill Rainey entertained some of his friends with 
Rraphic accounts of a recent Pittsfield trial. Bill 
ought to have been a newspaper reporter. 
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Lawrence F. Percival presided over one of the 

most dignified tables. His guests included Harry 

Cook, G. E. Fahys, John Hall and P. H. Savery. 
eee 


The Rhode Island contingent brought some of 
the best “home made.” A fair sample was in 651. 
Those from Providence know who furnished it. 

* * * 


The entertainment given by the Alberts’ crowd 
after the affair was well worth attending. Room 
286 was pandemonium until the approach of dawn. 

* * * 

Carl D. Smith, as chairman of the banquet com- 
mittee, with his able assistants, was at the hotel 
early, greeting the various guests as they arrived. 

* * _ 


H. M. Stegeman, of the Wadsworth Watch Case 
Co., was there, though his name was not on the 
seating list, and was ably guarded by Percy 
Savory. 

. 7 * 

The enthusiastic way in which E. Clayton ap- 
plauded the various numbers in the entertainment 
must have well repaid the committee for all its 
trouble. 

* * * 

Seth Low sat very quiet but never missed a 

line in the whole show. That he enjoyed it was 

















GAVEL PRESENTED TO PRESIDENT HOLLISTER 


evident from the smiles that illuminated his 


countenance. 
* * * 

Nobody wanted to murder the bugler. The 
“cook-house” cal! was never so welcome as when 
it rang sharp and clear out at 7 o'clock that the 
banquet was ready. 

* * * 

One of the largest parties was the Waltham 
party at Table 6, headed by President Fitch, ably 
supported by Ives L. Lake, A. S. Flint, J. J. 
O’Grady and others. 

* * 

A. K. Potter, of the Gorham Mfg. Co., and G. 
E. Wells, president of the Whiting Mfg. Co. and 
the Wm. B. Kerr Co., headed the Gorham party, 
prominent at Table 3. 

* . * 

William “Jewelry” Ward, secretary of the 
Jewelers’ 24 Karat Club, seemed to be as inuch at 
home at the Boston banquet as at his own club's 
function at the metropolis. 

* * a 

The tribute paid to the late Frank S. Sherry, 
who passed away durirg the year, was the one 
solemn note of the ceccasion, and showed Mr. 
Sherry’s loss was deeply felt. 

* * * 

KE. F. Lilley was one cf the busy men on the 
committee, and when not attending to banquet 
affairs, spent his time in seeing that those at Table 
29 enjoyed themselves to the utmost. 

* * * 


How many jewelers were aware that there were 
six ladies connected with the trade watching the 
whole proceedings from one of the balconies? 
Who, if any, had to make any excuse? 
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A large piece of crepe hung on the door handle 
of rocm 355. This did not signify that the occu- 
pants were by any means dead. Au contraire, they 
were among the most spirited at the banquet. 

* * * 


A. E. Garnsey of Sandford, Me., uttered a 
remark which the executive committee might 
notice. ‘‘Why should we have to wait a whole 


year before we jewelers can get together for such 
a good time?” 
* + * 

Among the ex-presidents of the Philadelphia 
Jewelers’ Club found at the gathering, were N. B. 
Eltinge and George Read, who both seemed as 
much at ease in Boston as they are in Philadelphia 
and New York. 

* _ * 

It was the “maiden” banquet of F. F. Davidson, 
Jr., of Thomas Leng Co. He has not been able 
to close his eyes since so many marvellous things 
did he observe. He was greatly impressed by the 
good fellowship everycne manifested. 

* * * 


“We may not have the biggest party, but, by 
gosh, we have the best.” An original saying by 
Lowell’s one-armed jeweler-aviator, E. W. Freeman. 
By constant repetition he certainly gave the im- 
pression that Table 36 was that, and more. 

* * _ 


One of the women who contributed greatly to 
the success of the banquet was Mrs. Albert R,. 
Kerr, who worked cn the details for several days, 
making her headquarters at the hotel sc as to be 
on the spot. Everybcdy joins in thanking her. 

* * * 

Albert R. Kerr, secrctary-treasurer of the club, 
was as busy as a one-armed paper hanger in the 
Spring time, as most of the details of the arrange- 
ments fell upon his shoulders. However, he is 2 
past master at this work, which he carried off 
without a hitch. 

* * * 

Brunelie, once a “gob,” caused a ripple of 
amusement when he slapped Rear Admiral Wiley 
on the back and recounted his doings while in the 
service. The admiral took it all in gocd part, as 
any good sailor would do. Sut four years ago 
it would have meant ‘10 days.” 

* * * 

As unofticial announcer of the show, James 
Parks made a great hit. sy the way, all “Jim” 
carries in his pocket are tickets for souvenirs 
which he found there next morning. This accounts 
for the “missing” tickets. But, of course, Jim 
saw that all received their gifts the evening of the 
banquet. 

* * * 

It goes without saying that the show made a 
hit, especially some of the acts, and we do not 
refer exclusively to Mlle. Dorre, decorated in vari- 
ous ways by the spot light. The saxophone sextette 
of the Six Brown Brothers, from Fred Stone’s 
“Tip Top” show, awcke enthusiasm from every- 
body in the room, 

* * * 

The Keystone party at Table 21 was, of course, 
a merry cne, President Hyatt of the company being 
ably assisted by Bill Drexmit, F. W. Trewin and 
other members of his staff in seeing to it that 
the guests got all that was coming to them, Earl 
Stamm, of the Dueber company, was also promi- 
nent at this table. 

7. * * 

With wonderful equilibrium and the poise and 
pedal dexterity of a tight-rope walker, a lithe, im- 
maculate figure threaded its way through the maze 
of chairs and tables. Who was it? Who could it 
be but Arthur Clem? Always ready with the glad 
hand and the expansive smile. 

* * * 

It was always ‘fair weather” at table 36, 
where sat Edmund Kirby, Joe, Ed. Freeman and 
members of the press. At this table A. E. Garnsey 
was the guest of Joe Kirby, who promised to drive 
him in his car to the Boston Tavern. Freeman 
and the two Kirbys have remarkably good voices 
and treated the table to several fine snatches. 

* o * 

Ed Earle received a royal welcome from every- 
one. He considers that the Boston banquet is one 
of the red letter dates in his calendar, and he 
would not miss it, if he had te walk from .New 
York. William Harber. New England representa- 
tive for the Enos Richardson house, is a first-class 
host and entertained his guests in tip-top fashion. 
Among them was Fred Keller, who met them 
coming and going. 

* , ¥ 

A large word of thanks is due to Jim Gargan 

and Will Keating fer the efficient manner in 
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~-- Treasure Silver ~#-~ 


REG. U. & PAT. OFFICE 









WHO, 
oF 0-DAY there is a noticeable demand for period 
? designs, and this demand will surely and con- 
' stantly increase. For those who seek the best 
in Silverware, it is not enough that the Silver 

PAs is Sterling. They want to be assured that the 
design is of real artistic merit and will not be affected by 
transitory styles. And there is no better guarantee of good 
design and lasting satisfaction than patterns adapted from 


authentic period designs. 


~~ - =~ 


~ 


The ApAmM SryLE, a new addition to the period styles in 
TREASURE SILVER, is without question one of the finest 
adaptations of period design ever produced in Silver Table- 
ware, and far surpasses all other interpretations of the Adam 
style in Table Flatware. 


An all important requisite in Period Silver is that the pat- 
tern has the unmistakable characteristics of the period it por- 
trays. And the designers of TREASURE SILVER have not only 
used the typical motifs of the Adam style, but they seem to 
have caught the very spirit of the designs of Brothers Adam, 
producing an unmistakable Adam pattern. 











This is an exceptionally beautiful and exclusive pattern. 
If you cater to the highest class trade this line will prove of 
much interest to you. 





Write for descriptive matter and prices. 


RoGers, LUNT &  BOWLEN Co. 
SILVERSMITHS 
_ANakers of Distinctive Sableware— 
GREENFIELD - MASS. 


NEW YORK_°> CHICAGO SAN’ FRANCISCO 
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which they handed out the souvenirs. The clothes 
brush, with ostrich leather back was certainly a 
novelty. 

* * * 

Of course Dan Sullivan, pioneer jeweler of New 
Bedford, was there. What would a Boston banquet 
be without Dan? 

* * * 

Id. Cole deserves a croix de guerre for the de- 
lightful manner in which he attended to the wishes 
of everyone present. 

* . * 

S. D. Samoth, Amsterdam representative of 
Jascn Weiler & Sons, said the banquet was worth 
coming all the way from Holland to attend. The 
Weilers had one of the merriest tables. 

* — * 


Ed, Lilley, dean of the New England Horological 
School, will have something snappy to tell his 
students. He carried away enough incidents to 
kecp their interest keyed up to a high pitch for 
sume time to come. 


The Members and Guests 


Guests’ Table—G. Hl. Niemeyer, Capt. W. K. 
Wortman, B. J. Doyle, Maj.-Gen. Clarence R. Ed- 
wards, Hon, Fred. W. Cook, Frederick R. Hollis- 
ter, Rear Admiral H. A. Wiley, Rev. R. Perry 
Bush, Hon, Edward E. Wells. 

Table No. 1—H. W. Bohn, H. L. Coburn, Vin- 
cent Crowley, Edward Earl, Fred Gowdy, Wm. J. 
Harber, guest of Mr. Harber, F. R. Keller, Wm. 
G. Knapp, A. R. Reed, C. J. Straehle, G. W. 
Saunders, 

Table No. 2—O. Abrecht, W. J. Allsopp, James 
Goss, C. A. Kaufman, Ralph Ross, Wm. Tuttle, 
John Vantlander. 

Table No, 3—C. B. Bartlett, F. E. Folsom, F. M. 
Graham, E. W. Hodgscn, A. M. Horne, A W. 
Kennard, W. A. Lee, Seth F. Low, A. K. Potter, 
B. D. Shreve, W. L. Stone, G. E. Wells. 

Table No, 4—J. B. Abbott, E. R. Akers, H. L. 
Bigelow, Jr., E. H. Clayton, R. C. Heath, V. J. 
Hyde, E. S. Mason, W. F. Patch, R J. Powers, 
F, W. Rhodes, E. W. Stiles, W. H. Thurber. 

Table No. 5—R. C. Chapin, J. A Clem, J. LeRoy 
Foster, E. H. Hollister, Leonard Marston, G. M. 
Rice, G. L. Sweet, W. J. Ward. 

Table No. 6—J. L. Bogert, R. I. Bradley, H. L. 
trown, E. C. Fitch, A. S. Flint, Ives L. Lake, 
W. J. Marshall, J. J, O’Grady, C. J. Olney, J. W. 
Sherwood, H. R. Williams, Clifford Young. 

Table No 7—B. J. Blakney, C. C. Costello, 
C. E. Cotter, F. H. Elliott, L. J. Eno, Harry 
Goward, H. W. Martin, C. D. Smith. 

Table No 8—F. C. Beckwith, C. A. Birming- 
ham, W. H. Fowlie, A. G. Gilmore, S. K. Gurney, 
H. L. Humphrey, R. E. Miller, M. N. Smith. 

Table No. 9—G. L. Borg, E. D. Cole, guest of 
Mr. Cole, E. E. Franks, G. L. Lux, Col. H. B. 
Perkins, P. H. Safford, G. M. Stevens, H. S. 
Tanner, Ezbon Wheeler. 

Table No. 10—-F. F. Davidson, Jr., L. E. Eaton, 
C. P. Fenno, J. D. Folsom, E. C Hardy, FE. E. 
Hardy, G. E. Homer, J. P. Kelleher, L. A. Quinn, 
Eli Siegal. 

Table No. 11—Harry Cook, G. FE. Fahys, John 
Hall, F. P. Kennedy, guest of Mr. Kennedy, L. F. 
Percival, P. H. Savory. 

Table No. 12—Frank Ames, FE. H. Colby, guest 
of Mr. Colby, J. A. Hardy, R. H. Houghton, 
Frank Kendall, H. E. Nock, C. D. Nysted, G. F. 
Parker, L. Stevens. 

Table No. 14—Mark Gattle, J. R. Greason, A. 3B. 
Leonard, G. H. Morrill, F. N. Nathan, J. H. Parks, 
C. L. Power, M. C. Reed, G. A. Schuetz, A. L. 
Terwilliger, 

Table No. 15—-Henry Arnold, E, R. Cook, F. M. 
Cook, L. W. Cook, B. S. Gardiner, G. W. Homer, 
A. H. Kenyon, Lt. H. B. Nichols, S. C. Rice, 
W. L. Rice, C. A. Whiting, A. H. Wood. 

Table No. 16—A. Alberts, E. V. Alberts, H. 
Alberts, M. M. Alberts, Nathan Alberts, Harry 
Bailey, H. Fellman, Nathan Fish, H. Freiman, 
5. L. Miller, George Moses, Gus Weiler. 

Table No. 17—-Wm. Bryant, Clarence Daugherty, 
F, K. Hough, Fred Ives, L. L. Lawton, W. O. 
Lima, W. T. Royce, C. H. Singleton, L. S. Wall, 
F. T. Widmer, Henry Wilkens, Earl Woodworth. 

Table No. 18—C. §S. Alden, Edward Glover, 
Henry Grasmere, B. F. Griscom, A. H. Holton, 
James Kingman, G. W. Read, Fred Thurber, F. I 
Winship. 

Table No. 19—C. H. Buxton, G. E. Fletcher, 
S. W. Higgins, F. A. Horn, Walter Morrell, P. J. 
O’Riorden, Ty. C. Stever, C. A. Woodsome. 


¢ 


Table No. 20—C. G. Beckwith, L. D. Frank, 
A. S. Kelley, Herman Lucke, Edward McCourt, 
|e McCourt, J. J. Round. 

Drexmit, F. FE. 


Goode, 


Table No. 21—W. F. 
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F. E. Hyatt, J. L. Keenan, E. I. 
Smith, Earl Stamm, F. W. Trewin. 

Table No. 22—C. S. Cook, Jr., N. B. Eltinge, 
W. S. Green, E. A, Harris, Irving Heidell, W. H. 
Kipp, H. W. Matalene, E. F. Reagan, G. S. Trow. 

Table No. 23—J. H. Derby, Harrison Locke, 
Harry Mohr, H. R. Page, G. E. Patoel, S. H. 
Wright. 

Table No. 24—A. E. Allsopp, A. C. Braun, Jo- 
seph Lynde, Joseph Prior, Russell Randall, C. H. 
Wheeler. 

Table No. 25—Z. Anshen, Alfred Gagnon, Row- 
land Goodman, Alex Grabhorn, Wm. _ Guilop, 
H. G. Morris, Barnet Robinson, Wm. Weiler. 

Table No. 26—W. C. Harris, F. B. Howard, 
E. E. Knight, W. F. Rainey, W. H. Robinson, 
August Sweetland, D. S. Thomas. 

Table No. 27—S. T. Benoit, Ralph Bold, A. U. 
Burque, W. L. Fickett, Morris Marks, A. H. Mun- 
roe, David Nemser, Herbert Stearns. 

Table No. 28—F. B. Berdine, Ernest Foss, Wil- 
lard Keith, G. C. Lunt, J. £. Lunt, H. C. Quincy, 
Matson Tinker, A. H. Whitmore. 

Table No. 29—Abraham Atkins, C. J. Gidley, 
Ellis Gifford, Harry Heller, E. F. Lilley, D. J. 
Sullivan, H. L. Welch. 

Table No. 30—S. H. Ashe, E. A. Bigelow, J. S. 
Blake, H. A. Kretsch, J. F. McNamara, E. C. 
Read, E. W. Stone, T. Edgar Willson. 

Table No. 31—C. W. Anderson, E. E. Brooks, 
C. E. Hancock, C, O. Housman, C. F. Lawton, 
F. C. Newhall, W. A. Perry, J. H. Whitehouse. 

Table No. 32—G. W. Frost, Walter Lampl, 
Eugene Sanger, Wm. W. Smith, H. M. Staiger, 
E. H. Williams. 

Table No. 33—F. Carson, J. 
Ratskoff, Dr. W. E. Rounseville, F. 
Smith. 

Table No. 34—Fred Bird, E. F. Brunelle, J. S. 
Gersetin, H. I. Glaser, J. M. Glaser, M. J. Hamil- 
burg, Moe Sawyer, Ben Wyman, E,. U. Wyman. 

Table No. 35—A. S. Blackinton, S. G. Blackin- 
ton, F. T. Cram, Richard Dimes, Lt.-Com. Donald 
Hamilton, A. R. Kerr, N. H. Kerr, O. C. Lane, 
Andrew Morris, A. H. Riley, R. C. Stevens. 

Table No. 36—R. T. Elmes, E. W. Freeman, 
J. B. Godvin, A. B. Hoag, E. W. Kirby, J. M. 
Kirby, Wm. E. Mahcney, J. F. Renner. 

Table No. 37—G. H. French, S. B. Humphrey, 
D. H. Johnson, E. W. Martin, W. C. Martin, 
T. R. Sheehan, Rathbun Willard. 


Locke, A. C. 


A. Malcolm, Peter 
J. Ryder, E. S. 








FIRE SWEEPS SALES ROOM 


Blaze Starts in Office of F. B. Platt, New 
York Representative for Eastern Con- 
cerns, but Is Confined to One Room 





A fire starting in the packing room, 
last Friday morning, completely de- 
stroyed the office and showroom of 
Frederick B. Platt, 366 Fifth Ave., New 
York, representative for a number of 
eastern manufacturers, did damage esti- 
mated at $10,000 and for over an hour 
disrupted traffic on Fifth Ave. Mr. Platt 
who carried a large stock represented 
the Inlaid Co., manufacturer of celluloid 
novelties, Providence, R. I.; George H. 
French, silversmith, Attleboro, Mass., 
and Moore Bros., silversmiths and C. A. 
Marsh & Co., belt buckles, both of Attle- 
boro, Mass. Until his office has been 
renovated and restocked Mr. Platt will 
be located in room 716 in the same build- 
ing. 

The fire is said to have been started 
by the igniting of a package of celluloid 
and came at a time when only David 
White and Ross Metzger, two of Mr. 
Platt’s assistants were at the office. Both 
men made desperate efforts to extinguish 
the blaze but before they could call the 
fire department the fire had spread to 
other celluloid novelties in the place 
and in a few moments the showroom 
was a roaring furnace. Before the fire- 
men could finally extinguish the fire, 
practically all of the stock was destroyed, 
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showcases were burned and most of the 
furniture was badly damaged. 

Fortunately the building in which tne 
fire occured is a fire-proof structure and 
the blaze was confined to the one room. 
To reach the fire the firemen were forced 
to run hose up the elevator shaft to the 
eighth floor where the office and show- 
room are located. Although tons of 
water were poured into the place, the 
water damage done to other offices and 
parts of the building was slight. 








ARREST ALLEGED SWINDLER 


Man Said to Have Many Aliases Taken 
Into Custody by Birmingham, Ala., 
Police 





BIRMINGHAM, Ala. Feb. 11—W. M. 
Blackburn, Jr., alias “H. P. Davis,” alias 
“J. T. Rainey,” alias “D. D. Duke,” is un- 
der arrest here charged with passing worth- 
less checks on several jewelers and a num- 
ber of other business houses, as well as on 
two or three hotels. 

The alleged check artist was registered 
at the Tutwiler, Birmingham’s leading ho- 
tel, under the name of W. M. Blackburn 
when arrested by detectives Propst and 
Walton. Blackburn had been in Birming- 
ham two or three days when he is alleged 
to have commenced operation. His arrest 
followed the purchase of a valuable watch 
chain at I. R. Rubenstein’s jewelry store on 
Third Ave. He gave a check and received 
$4 in cash in exchange for the check. For 
some reason Mr. Rubenstein grew sus- 
picious of the check after the transaction 
and notified the detective department. The 
check was from the William Evans Grain 
Co., Indianapolis, Ind. Officers at the In- 
diana city were communicated with and it 
was learned there was no such a company 
in Indianapolis. Blackburn was attempting 
to cash another check at a hotel when ar- 
rested by the detectives. 

Detectives say that these checks, which 
Blackburn claimed were for his salary and 
expenses, had been mailed to three different 
hotels in Birmingham. Each check was ac- 
companied by a letter and, according to the 
officers, Blackburn would show the _ hotel 
manager the check and the letter and get 
him to cash the check. Other checks were 
cashed out of town. The checks mailed to 
the various Birmingham hotels were ad- 
dressed to Blackburn’s various aliases. 

Detectives say they are confident that 
Blackburn wrote these letters and mailed 
them ahead to his various aliases, in every 
case addressing the letters in care of some 
hotel. Birmingham detectives say that let- 
ters mailed ahead by Blackburn have been 
located at Decatur and other cities north 
of Birmingham. 

Blackburn is being held in jail here, hav- 
ing been unable to make bond. Local of- 
ficers allege that he is an expert at the 
check game and that he has worked the 
same game all over the country. While 
the local police have no criminal record of 
Blackburn, stil] they are of the opinion that 
he may be wanted in a number of other 
cities on the charge of passing worthless 
checks. 

Blackburn says his home is in Nashville, 
Tenn. 











ee 


ae ee 


—_ 


Sls i cee ae ae 


aera 










THE JEWELERS’ CIRC 








The W.W.W. proposition 


during the coming year 
1922 will be of great 
interest to the Jeweler 
who continually seeks 
new things in merchan- 
dise as well as new ideas 
in advertising. 











WHITE,WILE G WARNER _ 


Makers of nationally advertised rings in which the stones do stay 
BpUrrAiI£N, N.Y. 
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Bronx Retail Jewelers Hold Enjoyable Banquet 








Members of Retail Jewelers’ Association of the Bronx and Their Guests Enjoy 
Excellent Dinner and Interesting Addresses 

















\n enjoyable social event was held by the 
Retail Jewelers’ Association of the Bronx 
at Ellsmere Hall, 80 W. 126th St., New 
York, Sunday evening, Feb. 12. The occa- 
sion was the second annual banquet and ball 
of the association. Despite the inclemency 
of the weather, a large gathering turned out 
for the affair, 210 covers being laid for the 
members of the association, their wives and 
friends. The guests began to arrive at about 
6.30 Pp. M., but it was not until eight o’clock 
that the jewelers and their ladies filed into 
the banquet hall to the strains of a popular 
march. 

When the diners were in their respective 





M. KORSUNSKY, PRESIDENT 


places, the band struck up the national 
anthem. An elaborate menu was then dis- 
cussed and to all appearances greatly rel- 
ished. Throughout the dinner, old time 
and up-to-date melodies were played by 
Henry Dubin’s orchestra and the diners 
joined in community singing, which was led 
by a professional song leader. 

Toward the close of the dinner, post- 
prandial remarks were opened by Murray 
Max, secretary of the organization, who 
read letters from Alfred O. Bald, secretary 
of the New York State Retail Jewelers’ As- 
sociation, and George W. Spier, president 
of the Horological Institute of America, 
regretting their inability to attend. The 
former had left for Quebec to attend the 
meeting of the Canadian Retail Jewelers’ 
Association while the latter was confined to 
his home on account of illness and was under 
doctor’s care. On behalf of the association, 
Secretary Max expressed the hope that Mr. 
Spier would have a speedy recovery from 
iis illness. He then introduced Hugo 
Falkenstein, first president of the society, as 
toastmaster of the evening. 

Mr, Falkenstein, after a few opening re- 
marks, introduced M. Korsunsky, president 


of the association, who welcomed the mem- 
bers and guests. He outlined the aims of 
the association, pointing out how it is pro- 
moting friendly relations between Bronx 
jewelers, how a schedule of early closing 
hours is being arranged and how retailers 
are being taught to buy and sell merchandise 
in a practical way. 

Toastmaster Falkenstein then introduced 
Frederick P. D. Jennings, president of the 
New York State Retail Jewelers’ Associa- 
tion, who, with his wife, journeyed from 
Albany to attend the affair. Mr. Jennings 
referred briefly to the war tax on jewelry, 
but most of his remarks were directed 
against the fake or “fly-by-night” jewelry 
auctioneers, who have been reported active 
in different parts of the State. President 
Jennings stated that he expected that steps 
will be taken very soon to remedy this evil. 

Following Mr. Jennings, Toastmaster 
Falkenstein introduced Emil W. Kohn, pres- 
ident of the Retail Jewelers’ Association of 
Greater New York and Vicinity. In his 
opening remarks, Mr. Kohn referred to the 
recently established Horological Institute of 
America, briefly outlined the purposes of 
this organization and urged the jewelers to 
support it in every way as an important 
institution of the jewelry trade. He also 
touched on the jewelry tax question and 
commended the Jewelers’ War Revenue Tax 
Committee for the splendid work in keeping 
the matter well in hand. He suggested that 
the jewelers content themselves with exist- 
ing conditions and look forward to an early 
relief. He condemned the proposed soldiers’ 
bonus plan as being morally and financially 
unsound and stated that if it were passed the 
jewelry trade would be in danger of being 
subjected to a larger taxation. He also con- 
demned the practise of wholesale and manu- 
facturing houses selling at retail to the 
public. He stated that in many cases the 
retail jeweler, when unable to furnish an 
article for a customer, sends the customer 
to a wholesale house which can supply the 
article in demand. He said that in doing so 
the retailer is at fault and thus is often re- 
sponsible for this unethical condition. Mr. 
Kohn, in closing, commented on the fact 
that the affair was held on the eve of 
Lincoln’s birthday and asked permission to 
read the famous American epic, Lincoln’s 
Gettysburg address. Mr. Kohn read the 
address in such an effective manner that his 
hearers hesitated for almost a full minute 
before giving vent to the feelings inspired by 
Mr. Kohn’s reading. 

The final speaker on the program was 
Col. S. O. Bigney, of the S. O. Bigney Co., 
Providence, R. I. Mr. Bigney spoke briefly 
on the American valuation plan, commenting 
on the influx of foreign manufacturers and 
its detrimental results to American labor 
and manufacture. He urged every protec- 
tion for home industries and told his hear- 
ers that their Congressmen and Senators 
are only waiting to hear from them, as their 
constituents, in order that they may act in 
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their interests. Col, Bigney held the un- 
divided attention of his hearers and his re- 
marks were followed by hearty applause 
from all. 

In a few appropriate remarks, Vice-Presi- 
dent W. Schneiderman presented President 
Korsunsky with a handsome chime clock, 
as a token of the esteem and appreciation 
of the members of the association. Presi- 
dent Korsunsky expressed his appreciation 
in a few well chosen words. This ended the 
program of the evening and the diners ad- 
journed ‘to adjacent reception rooms until 
the floor was cleared for dancing. 

During the remainder of the evening en- 
tertainment was furnished by friends of the 
jewelers, who volunteered their services. 
The dancing was enjoyed until a later hour. 

In connection with the affair an attractive 
program was distributed, in which adver- 
tisements of many of the leading wholesale 
and manufacturing jewelry houses appeared. 
Representatives of several Maiden Lane 
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jewelry houses were in attendance at the 
affair. Handsome souvenirs were dis- 
tributed—pencils, in attractive cases to the 
men, and miniature sterling silver flower 
vases to the ladies. 

Credit for the success of the affair is due 
to the arrangement committee, comprising 
H. Falkenstein, chairman; A, Landau, A. 
Siegel, Murray Max, secretary; J. Chame- 
lin, A. Bluming, W. C. Hoppe, I. Chernick, 
W. Schneiderman, vice-chairman, and M. 
Green. 








At the annual meeting of the stockholders 
of the Towle Mfg. Co., held at the office of 
the company in Newburyport, Mass., on 
Wednesday, Feb. 8, the following board of 
directors was re-elected: Fred L. Atkin- 
son, L. D. Cole, John H. Balch, Jr., H. B. 
Trask, George W. Richardson, Henry M. 
Williams and Charles Walcott. Fred L. 
Atkinson was re-elected president and 
Jerome A. Hardy, re-elected treasurer. A 
A resolution was passed changing the by- 
laws to provide for the election by the 
stockholders of a vice-president. General 
Manager W. A. Kinsman was elected to the 
office of vice-president. 
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Hartford, Conn. 





Max Gordon, a resident of Waterbury, 
Conn., has been granted a patent on a 
watch crystal gauge. 

The International Silver Co., Meriden, 
Conn., has been granted a patent by tne 


government for silver plated flat and 
metal ware. 
Isidore Wise of Wise, Smith & Co., 


Hartford, was elected president of the 
Congregation Beth Israel at the annual 
meeting recently. 

The Engle Co., Inc., of Hartford, retail 
jewelers, has elected Edward J. Holstein 
president and treasurer of the company, 
and Mrs. Pearl L. Engle, secretary. 

According to the grand tax list of Win- 
sted, Conn., the William L. Gilbert Clock 
Co., of that town, is the largest taxpayer. 
The company is assessed for $284,892 
for the year 1921. 

Edward Miller, of the E. Miller Co., 
Meriden, Conn., presided at the laying 
of the cornerstone of the new Meriden 
hospital recently, being president of the 
latter organization. 

E. L. Morin, a retail jeweler, Bristol, 
Conn., was among those who attended 
the recent jewelry exhibit at Boston, 
Mass., being the guest of one of the firms 
with which he deals. 

Charles W. Warner, for over 25 years 
an employe of the Williams Bros. Mfg. 
Co., Glastonbury, Conn., where he was a 
foreman, died at his home in that town 
recently, aged 73 years. 

The home of Albert M. Kohn, of Henry 
Kohn & Sons, Inc., retail jewelers, was 
opened recently for the entertainment of 
the Tuesday Afternoon Club of which 
Mrs. Kohn is a member. 

H. P. Levy, formerly a retail jeweler 
of this city, and Mrs. Levy left recently 
for Jacksonville, Fla., where Mrs. Levy 
will remain until May 1. Mr. Levy will 
return to Hartford in six weeks. 

A valentine dance is to be given this even- 
ing, Feb. 15, in the city hall auditorium of 
Meriden, Conn., by the members of the 
social and athletic associations of fac- 
tories E and W of the International 
Silver Co. 

It was announced last week that Albert 
A. Aaron of Hartford, Conn., has sold 
his interest in the firm of “Fredericks” 
of New Haven, Conn., to his partner, 
A. Linder. On Feb. 12 Mr. Aaron left 
for Los Angeles, Cal., where he intends 
to locate. 

In honor of his 25th wedding anniver- 
sary last week, employes of the Meriden 
Jewelry Mfg. Co., gave to William L. 
Lally, secretary of the company, 25 silver 
dollars, the money being placed on a 
plush pillow, folded in an American flag, 
on the desk of the official in his office. 

John D. Brennan, for 45 years an em- 
ploye of the International Silver Co., 
and who was pensioned about three years 
ago, died at his home, 167 Windsor Ave., 
Meriden, Conn., last Thursday, of pneu- 
monia. He was 82 years of age. He was 
a charter member of Silver City lodge, 


K. of C., and for 25 years its treasurer. 


Papers of incorporation have been filed 
with the Secretary of State in this city 
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by the Engle Co. of Hartford, a concern 
which will deal in watches, diamonds, 
jewelry, fancy and leather goods. The 
authorized capital of the company is 
$15,000, the incorporators being Edward 
J. Holstein, Mrs. Pearl L. Engle and J. 
Louis Engle, all of this city. 

Among the property owners in the re- 
cently completed tax list of West Hart- 
ford, Conn., for 1921, are William C. 
Callery, manufacturing jeweler, 847 Main 
St., $10,515; George L. Lux, of Lux, 
3ond & Lux, retail jewelers, 859 Main 
St., and Mrs. Nellie Lux, $13,380, and 
Clayton H. Case Estate, formerly of 
C. H. Case & Co., jewelers, 847 Main 
St., $12,795. : 

Announcement was made last week 
that the factory of Simpson, Hall, Miller 
& Co., factory L of the International 
Silver Co., Wallingford, Conn., has 
started on a working schedule of 13 
hours a day, from 7 A. M. until 9 P. M. 
and from 7 a. M. to 5 p. M. on Saturdays. 
New hands are being employed and it 
is reported that the concern is rushed 
with orders. 

A diamond pendant valued at $500, 
found six months ago in the store of the 
R. H. Stearns Co., Boston, Mass., sealed 
in an envelope used by the firm of Henry 
Kohn & Sons, Inc., retail jewelers, 890 
Main St., Hartford, has been forwarded 
to this city to secure some trace of the 
owner. The local firm looked over their 
records and found that the La Valliere is 
the property of a Hartford woman. 

Confirmation of the offer of Frank 
Pulit, a jeweler of this city, to pay ten 
cents on the dollar was made on 
Monday of last week before Referee in 
Bankruptcy E. M. Yeomans. As the ap- 
plication for a discharge of bankruptcy 
is to be contested, a meeting on the dis- 
charge before Referee E. M. Yeomans 
of K. Vincent, a jeweler of Hartford, on 
Monday of last week was adjourned until 
March 2 at 2 o’clock. 

Papers filed in the town clerk’s office 
at Wallingford, Conn., indicate the in- 
corporation of the Wallingford Steel Co., 
to engage in the manufacture and sale 
of metals and metal products. The in- 
corporators are Frank A. Wallace, presi- 
dent of the R. Wallace & Sons Mfg. Co., 
Clifford W. Leavenworth, also identified 
with the silver industry of the town, and 
Edmund B. Clerbourne, the capital of 
the concern to be $200,000. Three large 
brick buildings will be erected. 

Judge Hinman of the Superior Court 
has approved the sale by Receiver 
Charles E. Lord of the assets of the 
Beck, Engle, Co., Inc., retail jewelers, 
Asylum and Pratt Sts., to Mrs. Kitty 
Holstein. The receiver obtained $1,775 
for the furniture and fixtures in the store 
in the Allyn House block and $7,500 for 
the stock. He was authorized by the 
court to pay $75 each to James T. Kane, 
with Henry Kohn & Co., Inc., 890 Main 
St., and Edward Coxeter, a retail jeweler, 
193 Asylum St., for their services as 
appraisers. 

John G. Lutz, formerly of this city, 
died suddenly last week Monday at the 
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factory of the Barbour Silver Co., in 
Meriden, Conn., where he had been em- 
ployed as a silver plater for many years. 
Mr. Lutz was born in Hartford 62 years 
ago and learned his trade with the Hart- 
ford Silver Plate Co., and later joined 
the force of the Barbour Silver Co. here; 
removed to Meriden, 


which concern 

Conn., when taken over by the Inter- 
national Silver Co. He was a former 
member of the First Company Gover- 


nor’s Foot Guard. The funeral and burial 
was held in Hartford on Wednesday 
last. 

The continued case of Edward H. Abrams, 
proprietor of the Reliable Jewelry Co., 868 
Main St., with Barney Beck, a clerk, and 
Louis Tarr, the latter alleged to be one of 
a trio who were hired by Abrams to come 
from New York to “blow” the safe at the 
jewelry store, as related in THE JEWELERs’ 
CIRCULAR several weeks ago, was opened 
before Judge Pallotti in the city police court 
last week. Abrams was represented by 
Attorney Ginsburg, of Boston, Mass.; Beck 
by Attorney Suisman, of Hartford, and Tarr 
by Attorney Sudarsky, of this city. The 
prisoners were charged with conspiracy to 
defraud the Aetna Casualty & Surety Co., 
which concern had liability of $3,000 on the 
contents of the safe owned by Abrams. The 
reading of the complaint was waived and 
all three men pleaded not guilty. They were 
bound over to the March term of the Supe- 
rior Court under bonds of $2,000. Tarr, who 
was brought back from New York last week 
by Detective Sergeant Lawrence Lowe, is 
said to have confessed to the police that 
there was only about $300 worth of jewelry 
in the safe and the plunder was divided 
between the three men, two of whom are at 
large since the robbery was discovered. The 
police and the insurance company learned, 
it is said, that Abrams was in financial 
trouble and that he owed money to Beck. 
The scheme of blowing the safe was pro- 
posed and when discovered it looked on the 
face of the job as though professionals had 
visited the jewelry store. A rigid investiga- 
tion followed which resulted in the arrests 
of Abrams and Beck, followed by Tarr who 
was apprehended while he was in New 
York city. 








Birmingham, Ala. 





With an impressive service Milton J. 
Brooks was presented with the Leggett lov- 
ing cup, offered to the citizen of Ensley 
who accomplished the most for the good 
of the people of that suburb of Birming- 
ham. There were 25 other candidates for 
the cup. The services were held in the First 
Methodist Church at Ensley, in the pres- 
ence of a large audience, on last Sunday 
night. The services were most beautiful 
and touching. 

The eighth annual bench show of the 
Birmingham Kennel Club will be held here 
Feb. 17-18, and a large number of trophy 
cups will be awarded. These cups are now 
on display in Bromberg’s show windows 
and are the center of a great deal of at- 
traction for all dog lovers. The trophy 
cups, which are of various sizes and designs. 
were made by a well-known manufacturing 
jeweler of New York city. 
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Gregor Krichbaum, of L. Krichbaum & 
Co., 1S on an extended western trip for that 
concern, 

\ mortgage for 
Gertsacov has been 
Slepkow. 

(), T. Deutz, of the Max Duetz Co., left 
last week on an extended western trip for 
that concern. 

Maurice Epstein joined the ranks of the 


$2,350 against Max 
discharged by A. 


benedicts the past week, the bride being 
Miss May Guny. 
Howard Slade, of Westcott, Slade & 


Balkcom, is confined to his home on Chapin 
Ave. by serious illness. 

Mr. and Mrs. Alonzo T. Cross have re- 
moved to Wickford, Rk. I., where they are 
occupying their new place, Crossholme. 

The Roger Williams Savings Fund & 
Loan Association has discharged a $2,000 
mortgage against property of Eusrace Crees. 

The new Providence-Biltmore Hotel will 
open punctually on.June 1, it was announced 
the past week, following a meeting of the 
directors. 

Barton A. Ballou, of B. A. Ballou & Co., 
Inc., has presented the a of Providence 
with a valuable tract of land adjoining 
Prospect Terrace. 

The handsome new lapel buttons just 
issued by the First Light Infantry Veteran 
Association were designed and made by L. 
Krichbaum & Co. 

Woodward Booth, manager of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, has been at Atlantic 
City the past week recuperating following 
an operation. 

Frank J. Crowe, formerly a manufactur- 
ing jeweler of this city, has become a part- 
ner in an undertaking business here. Dur- 
ing the war Mr. Crowe did clerical work 
for the government. 

Eben N. Littlefield, of Pawtucket, a di- 
rector of the United Wire & Supply Co., 
was elected a commissioner of the State 
Sinking Funds by the General Assembly in 
grand committee last Friday. 

Henry D. Sharpe was elected a director 
of the Enterprise, American, Rhode Island, 
Manufacturers, State and Mechanics Mutual 

Fire Insurance companies at their annual 
meetings last Tuesday. 
monthly meeting of the 
Manufacturing Jewelers’ 
held at the rooms 
Turks Head build- 


The regular 
directors of the 
Board of Trade will be 
of the association in the 
ing on Friday afternoon. 

The Pilgrim Novelty Co. was given a ver- 
dict for $15 and costs in the civil session 
cf the Sixth District Court last Friday 
when its suit against Peter Villela came 
before Judge Rueckert on book account. 

Whitehead Bros. Co., a New Jersey cor- 
poration, has filed papers in accordance with 
the Rhode Island laws. necessary to do 
business in this State with the Secretary 


of State, naming Alfred J. Miller. as its 
attorney, 
The Franklin Glass Co. is the style of a 


new concern that has started in business at 
27 Franklin St... with Philip H. Sedel as 


Proprictor, dealing in a general line of glass 
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and mirrors specializing in lines adapted for 
the jewelry industry. The business will 
occupy the quarters formerly used by the 
Rhode Island Mirror & Glass Co. 

In the civil session of the Sixth District 
Court last Wednesday the case of Walter 

Jackson “Co. against Robert E. Budlong 
on bock account was heard before Judge 
Rueckert and judgment entered for $68.20 
and costs for the plaintiff, 

The case of Walter L. Clarke, city 
treasurer, against Charles. & Hedison Mfg. 
Co., on a suit to recover taxes was heard 
before Judge Rueckert in the civil session 
of the Sixth District Court last Thursday 
and decision given for the plaintiff for 
$403.99 and costs. 

George R. Lucas has resigned as presi- 
dent of the Hope Optical Co., wholesale 
opticians, 63 Washington St. The business 
has been reorganized with Charles O. 
Dechau as president and treasurer; Harry 
T. Daniels Jr. as vice-president and secre- 
tary and Miss Marina McLeod as assistant 
secretary. 

The following jewelry buyers were re- 
ported in this city and vicinity the past 
week: Mr. Flynn and Mr. Connolly, of 
Montgomery & Ward Co., Chicago; Ed. 
Sickles, of M. Sickles & Co., Philadelphia ; 
Miss A. M. Fox and H. D. Stevens, of 
Strawbridge & Clothier, Philadelphia; Ben 
Felsenthal, of New York city and A, G. 
Wilson, of Barnard Hirsch & Co, San 
Francisco, Cal. 

Many foreign and domestic corporations, 
doing business in Rhode Island will find 
themselves facing a $200 fine unless the 
annual reports of those concerns are filed 
during the present month at the office of 
the Secretary of State. The list of delin- 
quents is forwarded to the Attorney 
General, early in March, who is authorized 
to collect the penalty in each case by bring- 
ing an action of debt in the Superior Court. 

An entertainment and dance was held by 
the Irons & Russell Relief Association last 
Thursday evening at Slocum Post Hall, 
Empire St. Miss Armour and Mrs, J. 
Lewis gave several vocal solos and stories 
and impersonations were contributed by 
Fred Reardon. Frank Bernier sang during 
the dancing. Four cups, donated by Albert 
]. Russell, secretary of the company, which 
are to be contested for at the annual outing 
next Summer, were on exhibition. The 
committee in charge of the affair consisted 
of C. E. Sullivan. D, O’Connell, Miss R. 
Stanwcod, C. Streeter and Miss E. Parry. 
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Charles H. Allen has been granted a 
patent for a collar holder. 
Charles Douglas, of C. A. Marsh & Co., 


is making a western trip for his concern. 


A. C. Becken of Chicago was in the city 
recently visiting the jewelry manufac- 
turers. 

Ben Felsenthal, representing his con- 


cern, was in the city recently visiting the 
local manufacturing jewelers. 

Henry G. Thresher, chairman of the 
tariff committee of the New England 
Manufacturing Jewelers’ & Silversmiths’ 
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Association was the guest of the West 
Side Club at a recent banquet and spoke 
relative to the American Valuation plan. 

Col. S. O. Bigney and W. H, Saart have 
returned from Washington where they at- 
tended a tariff hearing. 

William P. Savage, for many years an 
employe of the Harvey Clap Co., died 
suddenly last Friday morning. 

S. O. Bigney in a letter to the local 
papers this week explained to the towns- 
people the American Valuation Plan. 

The Bay State Optical Relief Associa- 
tion held a meeting last week and made 
plans for a dance to be held in the near 
future. 

A membership drive was started by 
the Attleboro Chamber of Commerce la 5st 
Thursday evening. Lieutenant Doyle was 
the speaker. 

Fred L. Torrey was elected president 
of the Attleboro Mutual Fire Insurance 
Co. at the annual meeting of the organi- 
zation last week. 

William H. Saart, president of the 
Chamber of Commerce, was in Washing- 
ton last week attending a conference of 
the New England Chamber of Commerce, 
called by Secretary Hoover. 

Postmaster W. J. Kenney has filed his 
report for January, showing a gain of 55 
per cent. over the same month last year. 
The figures have a big trade significance 
because of the large use the jewelers make 
of the post office, especially the parcel post. 











Fred Brigham, salesman for Sturtevant 
& Whiting Co. is at the factory for a few 
weeks. 

The 
making plans to locate the institution on 
the ground floor. 

William Miller has been elected presi- 


Manufacturers’ National Bank is 


Doran, Bagnall Co., and 


treasurer. 


dent of the 
James Kelley, 


Lester Wall, bookkeeper for R. Black- 
inton & Co., has resigned as_ secre- 
tary of the North Attleboro Board of 
Trade. 


Albert Totten, a retired manufacturer, 
presided over the “oldtimers’ night” of 
the North Attleboro lodge of Elks last 
Tuesday evening. 

Elton B. Fisher, of E. I. Franklin & 
Co., was elected president of the Y. M. 
C. A. last Wednesday night at the annual 
meeting of the directors. Andrew Mor- 
ris, of G. C. Hudson & Co., was named 
as treasurer. 

The employes of the Whiting & Davis 
Co., Plainville, are setting an example for 


the public to follow. Over 300 have taken 
out shares in the Plainville Savings & 
Loan Association and as many more have 
opened Thrift accounts in the Manufac- 
turers’ National bank. 

The North Attleboro Board of Trade 
last Thursday evening went on record as 
favoring the daylight saving plan which 
has been in effect for the past four years. 


Approval of the bill pending in Congress 
for an interchangeable mileage book was 
also given. This bill if passed will mean a 


hig saving to the travelling men, 
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The Jewelers’ Circular Publishing Co. 
Again Sustained 





The U. S. Circuit Court of Appeals Affirms Lower Court’s Decision in Favor of the Jewelers’ 
Circular Publishing Co., Granting a Permanent Injunction, Recalling All Copies of the 
Infringing Book and Accounting for Profits, Damages and Costs in Suit for Infringe- 


ment of Copyright—Appellate Court in Exhaustive Opinion Fully Sustains Claim That 
the Keystone Publishing Co. in Compiling ‘““THE JEWELERS’ INDEX,” Pirated from 


“TRADE MARKS OF THE JEWELRY AND KINDRED TRADES,” Published by 


The Jewelers’ Circular Publishing Co. 





The Jewelers’ Circular Publishing Co. has won all along the line, first getting a favorable 
decision from former Judge E. Henry Lacombe, the Special Master who heard the evidence, 
then a favorable decision from Judge Learned Hand, of the U. S. District Court, and finally 
a favorable decision from the U. S. Circuit Court of Appeals. 





Extracts from opinion of Presiding Judge Rogers and fully concurred 
in by Judge Manton. 


The court below has entered a decree holding 
the copyright valid and infringed. It directs that 
a perpetual injunction be issued enjoining the re- 
spondent from selling or distributing the Trade 
Mark Section of the Jewelers’ Index published 
by it in October, 1920, or from printing, publish- 
ing or vending of any other compilation of trade 
marks which shall contain any facsimile or color- 
able copy or reproduction which shall be made 
from any trade mark illustrations contained in 
the plaintiff’s copyrighted book. The decree also 
contains the other usual provisions inserted in 
such decrees, and provides for an accounting and 
the payment of damages. 

The plaintiff’s publication being clearly a direc- 
tory was unquestionably copyrightable, and the 
plaintiff’s copyright was a valid copyright. The 
fact is not material that it contains a compilation 
of trade-marks, and that a single trade-mark is 
not the subject of copyright. 


* * * We think the record is full of the most 
persuasive evidence of the flagrant infringement 
by the defendant of the plaintiff’s copyrighted 
work. The evidence is very fully stated by the 
Master in his report and in his appendix thereto. 
He states that he has “a very strong impression 
that the plaintiff’s book was not used, as such 
books have so frequently been used, to locate the 
names of persons in the trade, who might have 
been overlooked by defendant’s canvassers.” The 


(Continued on following page) 


defendant used clippings from the plaintiff’s book. 
He cut the pictures of the trade-marks from the 
plaintiff’s book and sent them to the persons or 
firms whose trade-marks they purported to be 
and inquired whether they were correct. The 
Master in his report says: 


“From what has been set forth above and 
what is found in the Appendix the conclusion 
is reached that down to March 26, 1920, there 
had been no real effort to collect, at its source 
the trade-mark information necessary for an 
Index such as defendant’s. That to collect 
such information at first hand by independent 
and persistent inquiry of the owners of the 
marks would have involved much time and 
trouble on the part of those selected to collect 
it and that, when collected in the form in which 
it existed at the source, much of it would re- 
quire still more time and trouble to put it in 
such shape that individual designs could be 
transferred to the surface of the metal 
plate. Such work had been done in the prepa- 
ration of plaintiff’s book. The first real inde- 
pendent effort of defendant, at the common 
source of information, was to exhibit the re- 
sult of plaintiff’s work and in substance to ask 
if such result was correct. An affirmative 
answer would enable defendant to prepare its 
cut, without the doing of a substantial amount 
of work, which plaintiff had done.” 
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Extracts from Opinion of Presiding Judge Rogers and Fully Concurred in by Judge Manton 


(Continued from preceding page) 


The record is full of instances in which the 
defendant has simply copied the trade-mark illus- 
trations which it found in plaintiff’s work, using 
the clipping to produce the cut from which the 
mark is printed in the infringing book. That in 
itself makes out the infringement complained of. 
But that is not all. 

The evidence also shows the following facts 
which plainly indicate the further use which the 
defendant made of the plaintiff's book: 


1. That there are numerous instances 
where manufacturers furnished defendant with 
additional information regarding their trade- 
marks, or mentioned additional marks which 
they were then using, or referred to a different 
classification from that in which they appeared 
in the plaintiff’s book, all of which information 
the defendant disregarded and copied into his 
book just the information which appeared in 
the plaintiff’s book. 


2. That in a large number of cases defend- 


ant has reproduced in his book the trade-— 


marks of manufacturers which appear in the 
plaintiff’s book although no one representing 
the defendant ever called or solicited from such 
manufacturers any trade-mark information 
whatever, although these manufacturers were 
within easy access and in communities or 
neighborhoods as to which communities de- 
fendant’s representatives testified they had 
canvassed so that it would have been possible 
to call upon them if it had been the intention 
of defendant to make a canvass of the original 
sources for trade-mark information. 


3. That in a number of instances addresses 
are given as they appear in the plaintiff’s 
book, although the addresses were wrong at 
the time the defendant began the work of 
compilation of its book, owing to removals 
from one place of business to another. 


4. That in a number of instances in which 
the names of manufacturers appear in the 
plaintiff’s book out of alphabetical order, the 
same names appear out of alphabetical order 


in the defendant’s book. 


5. That in a number of instances names of 
manufacturers appearing in the plaintiff’s book 
are reproduced in the defendant’s book, al- 
though prior to the compilation of the latter 
such manufacturers had gone out of business. 


6. That in a number of instances the de- 
fendant has published in his book old firm 
names followed by present firm names and by 
the word “successors” although the predeces- 
sors had been out of business for many years. 
An illustration is found in the following which 
appears in the defendant’s book: 


NOTE.—The words in heavy face type appear in regular type in the original. 


Cutler & Granberry 

Succeeded by 
J. A. & S. W. Granberry 
This is exactly as it appeared in the plaintiff’s 
book and it is the only instance in the defend- 
ant’s book in which the words “succeeded by” 
appear. In all other instances the word “suc- 
cessors” is used as where it is used by the 
plaintiff. 


7. That the cases where the plaintiff in its 
book has misspelled or inverted the names of 
the manufacturers the same mistake has been 
made in defendant’s publication. As Cham- 
penios & Co., instead of Champenois & Co., 
and O. C. Delong, instead of O. C. DeLong, 


8. The production in the infringing book of 
identical groups of trade-mark illustrations 
showing identically the same position and the 
same spacing between each individual illustra- 
tion and also between columns of illustrations. 


9. The first half of the classifications 
adopted by the defendant in its book, though 
arbitrary, are almost identical in name and 
order of succession with the classifications 


which the plaintiff used in its book. 


The plaintiff insists, and we agree in that view 
of the matter, that it is almost impossible to 
conceive of two individuals working independ- 
ently and arriving at practically the same classi- 
fication. Not only is it almost inconceivable that 
two individuals would arrive at the same clas- 
sification, but it is certainly more than a coin- 
cidence, particularly where there are so many pos- 
sible combinations and where it is shown that the 
trade arranges these groups in so many different 
ways, that they should arrange the principal 
classes practically in the same order without 
one copying the work of the other. 


It thus appears beyond any manner of doubt 

that defendant has infringed upon the plaintiff’s 
copyright. The correct definition of copyright is 
that given by Lord Cranworth in Jefferys v. 
s0osey, 4 H. L. O. 815, where he said that the 
true definition of “copyright” is the sole right 
of multiplying copies. That means that you must 
not copy matter copyrighted. No one can legally 
take the results of the labor and expense which 
another has incurred in the publishing of his 
work and thereby save himself “the expense and 
labour of working out and arriving at those re- 
sults by some independent road.” The defend- 
ant undertook to save himself the labor and ex- 
pense of arriving at his results by an independent 
road. 

The record is full of instances of the defend- 
ant’s copying. 


Decree Affirmed. 
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At last—14-karat white gold 
equal to our finest 18-karat 
white gold in lasting whitenes 


The Wadsworth Watch 
latest grea 


After a year of exhaustive research and 
tests, the Wadsworth Watch Case Company 
have at last perfected a 14-karat white gold 
with lasting whiteness and luster. It is equal 
in every respect to our 18-karat white gold 
which is recognized as the standard of quality 
by the trade. 


Wadsworth experts have attacked and 
finally solved this problem that has challenged 
metallurgists since the beginning of the great 
popularity of white gold. 


During this time our 18-karat white gold 
has been established as the standard by which 
others are measured. 


Now the perfection of a 14-karat white 
gold that is equal to this standard in perma- 
nence of color and in wearing qualities, marks 
another step forward. It is an achievement 
that the Wadsworth Watch Case Company 
is proud to announce. 


A success at once 


On January ist of this year, watch cases 
made with the new 14-karat white gold were 
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INCE the publi- 

cation in the issue 
of Feb. 1 of the 
editorial in regard to 
the proposal to make jade an alternate 
birth month stone for April, we have 
been in receipt of a most interesting 
communication from a member of a large 
wholesale jewelry concern in San Fran- 
cisco which we take pleasure in publish- 
ing in another column of this issue, as 
we feel the facts contained in the same 
will prove very interesting to the trade 
in general and throw a light upon the 
question of adopting jade as a natal stone 
that will give considerable support to 
the proposition. 

While it is true that jade is not men- 
tioned in any of the old birth stone lists 
of the older races or of those of more recent 
years, this may be in great part due to 
the fact that jade as a precious stone, 
has had vogue only in the Far East and 
inhabitants of the near east and the Occi- 
dent have known nothing about it to 
speak of until the present era. But ac- 
cording to our correspondent, jade, in 
China at least, has had an association 
with the month of April for many thou- 
sand years and so historically and_ senti- 
mentally, it has a legitimate place in the 
category of birth stones. According to a 
Chinese legend, says our correspondent, 
handed down from generation to genera- 
tion, jade was first given recognition by 
Han Yuen, first Emperor of China, born 
4,631 years ago, who made jade an official 
emblem and had his seal carved in the 
stone. The seal was used throughout 
the year until the start of the New Year's 
celebration, at which time it was wrapped 
up and no business was transacted for 
several weeks during the festivities. At 
the termination of the celebration, said 
to be the first month of Yeeyit, the 
wrappings of the seal were broken open 
and the seal restored to use. Jade stone 
became known as the lucky stone because 
of its official use and the month of Yeeyit 
became known as the jade month. Now, 
the Chinese calendar differs from ours, 
being divided into 12 months and some- 
times into 13 months and its new year 
is at a time corresponding to our Easter, 
the exact date being determined by cer- 
tain phases of the Winter moon. Yeeyit, 
he says, is to this day known as the jade 
month in China and the month and our 
April as closely as it can, corresponds 
to the Chinese month Yeeyit. 

If the above can be established in the 
minds of the public by proper publicity 
and education on the part of the jeweler, 
it will undoubtedly meet the objection 
that jade has been adopted by our trade 
arbitrarily as a birth stone for April. In 
other words, we are simply translating 
into our own country, an idea in regard 
to a Chinese stone that has been followed 
for thousands of years in China. There- 
fore, the advocates of the adoption of 
jade as an alternate stone for April, have 
a much stronger argument for their posi- 
tion than was believed to be the case 
when the suggestion was first made to 
the trade. In view of these facts, we 
feel the subject is one that might be dis- 
cussed and considered with profit to the 
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Stone for April 
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industry, at the various State conventions 
of the retail jewelers’ associations soon 
to be held as well as at the national con- 
vention in Cincinnati next August. In the 
meantime, the columns of THE JEWELERS’ 
CIRCULAR are open to members of the indus- 
try who have any facts that would shed 
further light upon the subject or any 
reasons for or against making a change 
in the list of birth stones which already 
has the approval of the American Na- 
tional Retail Jewelers’ Associations. 





The E are glad to 
Retailing Jobber state that ob- 
is Still With Us servation and _in- 
vestigation through- 
the trade has shown a gradual 
decrease in the sales at retail by manu- 
facturers and wholesalers during the last 
hve years and this abuse, which has been 
deemed such a serious one by retailers 
for many years is getting more and more 
consideration by the reputable manufac- 
turers and wholesalers of the country. 
However, we are sorry to say that it has 
not died out entirely and that some firms, 
whose practice in this regard have been 
a subject of criticism for many years, 
still continue to solicit business from the 
public in open defiance of the sentiment 
of both retailers and of their own asso- 
ciates in the wholesale trade. 

Investigating some complaints as to 
the indiscriminate use of jobbers’ 
catalogues, THE JEWELERS’ CIRCULAR was 
informed that a certain house in Ohio 
not only made no attempt to keep its 
catalogue out of the consumer’s hands 
but actually encouraged its distribution 
in these channels. To find out if there 
was any truth in the allegation, we caused 
some people to write to the concern ask- 
ing for a catalogue and asking condi- 
tions under which they could buy goods 
for their friends. Promptly in response 
to the request came a regular whole- 
saler’s catalogue with a discount sheet. 
and a letter soliciting orders with not even 
a suggestion that the catalogue was in- 
tended for a dealer. And this in view of the 
fact that the letters to the firm were so 
written that it was apparent that it was 
a consumer and not a dealer who was writ- 
ing. In fact it was as easy to get their 
catalogue or their merchandise as it 
would be to get the same from any of 
the ordinary mail-order houses going to 
consumers, 

This firm is evidently intending to build 
up a retail trade (something it has a 
perfect right to do if it so wishes), but 
unfortunately it still poses as a whole- 
sale house, soliciting orders of retail jew- 
elers while at the same time it sends its 
catalogues directly to the same jeweters’ 
customers offering them the same prices 
that the jeweler has to pay. 

While such an act is in no way illegal, 
it seems to us decidedly reprehensible 
from a business standpoint and self re- 
specting jewelers are not to be blamed 
if they give such houses a wide berth in 
the future and their orders with 
those legitimate jobbers who are whole- 


out 


place 


salers in fact as well as in name. 





(Continued on page 102.) 
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DIAMOND RINGS 
and MOUNTINGS 


Now is the time to stock up for the 
Spring and Easter trade; highest qual- 
ity goods leave nothing to be desired. 


Calls promptly filled. 





CROSS & BEGUELIN 


Established 1863 
Entire Third Floor 


21-23 Maiden Lane New York City 
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Syndicate Reduces M EM BE RS of the 
Price of jewelry trade 


will read with inter- 
Rough for Melee est and some sur- 
prise, the announcement in another 
column of this issue, to the effect that 
according to cables received by the 
New York diamond cutters, the London 
Diamond Syndicate has considerably re- 
duced the price of the rough in the very 
small stones, which cut to a quarter carat 
or less, in what is known as mélée. The 
reduction in these small stones is 35 per 
cent., but this reduction does not apply 
in the price of rough of the larger stones 
of any grade. 

According to the statement of cutters 
in touch with the Syndicate, this action 
instead of having a demoralizing effect, 
will have a stabilizing effect upon the 
diamond situation, owing to the fact that 
although the prices of the larger stones 
have been firm heretofore, with a strong 
upward tendency, the price of the very 
small stones has been very much less in 
proportion and uncertain, owing to the 
amount of “distress” goods on the market 
and on account of the small stones from 
the Belgium Congo. It is believed that 
the action of the Syndicate will now per- 
mit the cutting of mélée in the rough 
purchased by the big cutters on_ its 
list, and that a settled market price for 
mélée will prevail. 

It is barely possible that the Syndi- 
cate’s action may be misinterpreted by 
the newspapers, and we may have stories 
from London as to a “reduction in the 
price of diamonds.” It would be wise, 
therefore, for jewelers to make them- 
selves and their clerks similar with this 
condition, that they may educate their 
customers and their local newspapers to 
understand exactly what the action of 
the Syndicate means, 7. ¢., that it does not 
apply to diamonds of a half carat or 
more, such as are used in engagement 
rings, prices of which are more apt to 
go up than down. Wherever possible it 
might be well for jewelers to explain the 
situation to the editors of their local 
papers, so that should any misleading 
articles come through the various news 
services, the editors will be in a position 
to handle the matter intelligently and 
make it clear that the 35 per cent. reduc- 
tion applies only to mélée and not to larger 
stones. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 
Week Ended Feb. 11, 1922 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins... $3 


Gold bars paid depositors...........- 99,507.14 


oped nathan. « iinba saan $939,374.56 
Of this the gold bars exchanged for gold 


coin are reported as follows: 


e Exchanges. 
4 Biovus (plstétvesssxtoss 
Pe ete Laces ark baa ees eee : 131,551.54 
LORY a asta ee 104,659.53 
Feb. 9.2%. wees eee 62,757.32 
See | ae eee Renee cert patti 236,760.68 
‘ 88,853. 
oe | ee ease wats pers 


a _ $839,867.42 
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J. N. Provenzano, manufacturer of gold, 
platinum and silver jewelry, has moved to 
29 W. 38th St. 

James J. Loeb, of James J. Loeb & 
Bro., importers of mélée, 68 Nassau St., 
has returned from the European diamond 
markets. 

The regular monthly meeting of the 
Jewelers 24 Karat Club, will be held this 
afternoon (Feb. 15) at the clubrooms, 15 
Maiden Lane, at 3 P. M. 

William Rothchild, southern represen- 
tative of the Hoffman-Alliance Watch 
Co., importers of watches, 15 Maiden 
Lane, left last week for an extensive 
business trip. 

The Elder Co., maker of watch cases, 
Middletown, Conn., has opened a local office 
at 21 Maiden Lane, which is in charge of 
Otis A. Edwards, Jr., newly elected vice- 
president of the concern. 

According to an announcement made 


last week, Polansky & Sternman have 
been succeeded by Budnick, Cohen & 
Chikelis, manufacturers of gold ring 


mountings, 82 Nassau St. 

Melvelle Michelson, of I. Michelson & 
Sons, manufacturers of platinum diamond 
jewelry, 89 Fulton St., is now in the 
middle west visiting the trade in the in- 
terests of his firm. R. H. Shepard of 
the same firm will leave this week for 
the south. 

The Brooklyn Purchasing Syndicate, 
610 Broadway, Brooklyn, announced last 
week that it will sell at auction on March 
6 the entire jewelry stock recently pur- 


chased by Jacob Schoen, 6 Maiden 
Lane, and Frank Walker from Laub- 
heimer Bros., 6 Maiden Lane. As an- 


nounced in a recent issue of THE JEWEL- 


ers’ CircuLtar, Laubheimer Bros. have 
discontinued the jewelry line and are 
now devoting all their energy to the 


watch business. 

Julius Garon, of Duluth, Minn., who is 
on his way to Europe, on a combined 
pleasure and business trip, was in New 
York on Monday. Mr. Garon is a mem- 
ber of the Duluth Jewelers Supply Co., 
wholesale jewelers who now intend to 
develop an import business. While in 
Europe he will visit the British Industries 
Fair and will also visit Sheffield, Paris, 
Berlin, and several other large cities of 
the continent. Before returning he ex- 
pects to visit his parents in Lithuania. 

Isaac G. Adels died suddenly on Feb. 2 
in his 64th year. He was the father of M. 
Adels and S. Adels, of M. Adels & Co., 14 
Maiden Lane, and also the father of L. 
Adels, of L. Adels Co., 37 Maiden Lane; 
of H. M. Adels, 73—4th St... Troy; N.. Y., 
and Mrs. M. J]. Segel, jeweler at 406 State 
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St., Schenectady, N. Y. The funeral serv- 
ices were held at the late residence of the 
deceased at 2255—82nd St., Bensonhurst, 
Brooklyn, on Sunday afternoon Feb. 5. The 
interment was in Mount Carmel Cemetery. 


A further meeting of the gold knife 
manufacturers was held under the aus 
pices of the good and welfare committee 
of the National Jewelers’ Board of Trade 
at the Board’s rooms at 2 o’clock yesterday 
afternoon. A preliminary meeting was 
held. Jan. 27th for the purpose of discuss- 
ing and establishing some basis and 
standard in the construction and stamp- 
ing of gold knives. A resolution looking 
to a standard form of manufacture was 
tentatively adopted by those present at 
the first meeting and it was agreed an- 
other meeting was to be held yesterday 
to which other gold knife manufacturers 
were to be invited. 

The newly elected officers trustees and 
directors of the United Retail Jewelry 
Storekeepers Association, Inc., were in 
stalled recently at a meeting held in the or- 
ganization headquarters, 80 Clinton St. 
Several weeks previous to the installation the 
organization held its annual meeting at 
which officers, trustees and _ directors 
were elected and important business was 
transacted. The installation, which took 
place on Wednesday evening, Feb. 1, was 
witnessed by a large gathering of mem 
bers and friends and proved to be an im 
pressive but enjoyable ceremony. The 
officers and directors elected and installed 
President, M. Ginsburg; 
Vice-president, Mrs. J. A. Weintraub; 
linancial Secretary, H. Mestel; Record- 
ing Secretary, A. H. Straus; Treasurer, 
J. A. Weintraub, and Trustees, D. Finver, 
N. Anusewitz, M. Seltzer and J. Zalowitz. 
The Board of Directors include:  L. 
Cohen, N. Herman, B. Bloom, J. Lacher, 
S. Meyer, B. Weinstock, J. Fass, R. Ren 


are as follows: 


ner, A. Grosberg, Mr. Yorish and L. 
Lacher. 

The Board of United States General 
Appraisers, sitting at New York, de 


cided during the past week that amber 
beads and necklace clasps, imported by 
the American Bead Co., were erroneously 
classified as jewelry and duty imposed at 
the rate of 60 per cent ad valorem under 
Par. 356, Tariff Act of 1913. In an 
opinion by Judge Sullivan, duty is fixed 
on this merchandise at the rate of 20 
per cent ad valorem under Par. 357 of 
the Act of 1913. In another opinion by 
the Customs Board, the tariff rate is re- 
duced on celluloid bead necklaces entered 


through the port of San Francisco. The 
test case was filed in the name of Wa 
Sang Lung & Co., San Francisco. Duty 
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was assessed on the articles in question 
at the rate of 60 per cent ad valorem, as 
jewelry, under Par. 356, Tariff Act of 
1913. The General Appraisers conclude, 
in a decision sustaining the contention 
of the importers, that duty should have 
been levied at the rate of 50 per cent 
ad valorem, under Par. 333, Tariff Act 
of 1913. 

The annual meeting of the Jewelers’ Pro- 
tective Union was held recently in the of- 
fice of the Union in the Silversmiths’ build- 
ing at 15 Maiden Lane. The meeting was 
called to order by the president, followed 
by the roll call, those present being Fred- 
erick H. Larter, of Larter & Sons; August 
Oppenheimer, ef Oppenheimer Bros. & 
Veith; Charles G. Alford, of C. G. Alford 
& Co., Inc.; William T. Gough, of Carter, 
Gough & Co.; M. Luther Bowden, of J. B. 
Bowden & Co.; Alpheus L. Brown, of A. L. 
Brown; Samuel Jacobson, of Jacobson 
Bros.; Walter H. Tarleton, of Wightman & 
Hough Co.; M. S. Stern, of L. Stern Co., 


and Ired L. Goddard, of Ira Goddard & 
Son. The reading of the minutes of the 


previous annual meeting was omitted, and 
the report of the executive committee, 
which was read by the president, was ac- 
cepted and ordered on file. The report of 
the treasurer, financial statement and audi- 
tors’ report, followed by the secretary’s re- 
port, were read and approved. They 
showed the Union to be in sound condition. 
The election of 11 members to serve as the 
executive committee for the ensuing year 
then took place and resulted as follows: 
\ugust Oppenheimer, of Oppenheimer Bros. 
& Veith; Leopold Stern, of Stern Bros. & 
Co.; Frederick Hl. Larter, of Larter & 
Sons; Charles G. Alford, of C. G. Alford 
& Co., Inc.; Augustus K. Sloan, of Sloan 
& Co., Inc.; William T. Gough, of Carter, 
Gough & Co.; M. Luther Bowden, of J. B. 
Bowden & Co.; David Kaiser, of Powers 
& Mayer Mfg. Corp.; Louis Kahn, of L. & 
M. Kahn & Co.; Fred L. Goddard, of Ira 
Goddard & Son, and Alpheus L. Brown, of 
A. L. Brown. At a special meeting of the 
executive committee, held immediately after 
the annual meeting, the following officers 
were re-elected: Frederick H. Larter, 
president; August Oppenheimer, vice-presi- 
dent; M. TLuther PBowden, 
president; Fred L. Goddard, 
treasurer. 

Charles T. Dougherty, of the Charles 
T. Dougherty Co., Inc., 7 W. 45th St., 
has just returned from a business trip, 
the first in his new role of importer of 
pearls and precious stones. Mr. Vougn- 
erty has been traveling a great deal in 
the past two months and just before the 


vice- 
secretary- 


second 
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holidays he left for Europe to visit the 
precious stone markets. He returned just 
in time to attend the Jewelers’ 24-Kt. Club 
dinner on Jan. 21, and left the following 
week for the road. 

Mr. Sluyter, of Sluyter & Blitz, 108 
Fulton St., sailed for Europe last week 
on a buying trip. 


M. H. Mann & Co., cutters of dia- 
monds, now located at 45 John St., will 
move March 1 to new quarters at 170 
Broadway. 

On or about March 1, the Normal 


Trading Co., importer of watches, pearls 
and novelties, now located at 134 W. 32nd 
St., will move to 119 W. 33rd St. 

Mr. and Mrs. J. J. Schmukler, the 
former a wholesale jeweler at 133 Canal 
St., are sojourning at Miami, Fla., and 
not at Palm Beach, Fla., as reported last 
week. 

Max Mire, of the firm of Rothblum 
& Mire, cutters and importers of dia- 
monds, 87 Nassau St., sailed for Europe 
on Tuesday, Feb. 7, aboard the steamship 
Aquitamta. 

M. Kraut & Co., Inc., jobbers in dia- 
monds, watches and jewelry, will move 
their business on March 1 from 134 W. 
32nd St., to more commodious quarters 
at 119 W. 33rd St. 

Weiss & Kann, 65 Nassau St., are re- 
ported to be offering creditors a settlement 
at 30 cents on the dollar. It was stated 
by members of the firm last week that the 
offer has been accepted. 

It was announced last week by Robert 
Tewel, auctioneer, 927 Lincoln PI., 
srooklyn, that he is at present conduct- 
ing an auction sale for E. H. Prey, jewel- 
er and optometrist, Watertown, E. Dak. 

The business of the C. V. Dougherty 
Co., manufacturing jeweler, this city, was 
incorporated at Albany, N. Y., last week, 
with a capital of $25,000. The incorpora- 
tors are C. V. Dougherty, A. Spaney, and 
W. T. Munro. 

A charter of incorporation was filed 
at Albany, N. Y., last week by Nessel- 
roth & Co., makers of jewelry, this city. 
The capital is $25,000 and the incorpora- 
tors are L. Nesselroth, I. J. Schwartz 
and M. Teicher. 

Jack R. Diamond, representmg Aisen- 
stein- Woronock & Sons, Inc., 20-22 Eldridge 
St, left last Wednesday to visit the trade 
in the south. Mr. Diamond intends to 
work his way back to New York and 
will be away for about a month. 

H. S. Marshall, who for the past nine 
years has represented James E. Blake Co., 
in New York city and the vicinity, is now 
connected in the same capacity, with 
Watrous Mfg. Co. (successor, International 
Silver Co.). Mr. Marshall will make his 
headquarters on the third floor, 15 Maiden 
Lane. 

The many friends of Frank T. Sloan, 
of Sloan & Co., 15 Maiden Lane, were 
delighted to hear last week that he is 
tapidly recovering from a recent opera- 
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tion and has left the hospital for his 
home. Although Mr. Sloan is on the 
high road to recovery it will be some- 
time before he will be able to return to 
his desk. 

James L. Hand, jewelers’ auctioneer, 14 
Maiden Lane, is conducting an auction of 
the stock of David Goldman, Milwaukee, 
Wis. Mr. Goldman, who has been estab- 
lished for many years on the corner of 
Grand and W. Water Sts., will, on conclu- 
sion of the auction, devote much of his time 
to the management of his large fruit farm 
at Sturgeon Bay., Wis., where he operates 
the largest cherry orchard in the world. 

An order issued by Judge Learned 
Hand in the United States District Court, 
on Tuesday, Feb. 7, appointed Alice T. 
Moran, receiver, under a bond of $1,000 
for the business of Samuel Barrett, 
jeweler, 324 Fourth Ave. The assets of 
the jeweler, are said to total $2,000. No 
estimate of the liabilities were made 
known. 

Many members of the trade were recently 
grieved to hear of the death of John Cha- 
tellier, at one time widely known in the 
jewelry trade. Mr. Chatellier’s funeral took 
place Feb. 1, from his late home, 53 Glen- 
wood Road, Upper Montclair, N. J. John 
Chatellier comes from a family of jewelers, 
his father, John, and his uncle, Joseph F., 
being prominent in the trade, the latter 
being a member of the old firm of Chatel- 
lier & Spence and later of Chatellier & Co. 
The deceased was for some years connected 
with the house of Chatellier & Spence and 
later was a member of the firm of Woods 
& Chatellier. 

Judge Learned Hand in the United 
States District Court, this city, last 
Thursday, appointed George W. Martin, 
as receiver for the business of Harris & 
Wiener, jobbers in jewelry, 35 Maiden 
Lane. The receiver's bond was placed 
at $7,000. It is claimed in the petition 
that according to the attorney for the 
alleged bankrupt firm, the liabilities 
amount to about $70,000 and of this 
amount, $50,000 is owing for merchandise, 
while the nominal assets are placed at 
$25,000 and consist of merchandise, out- 
standing accounts, etc. The creditors 
allege, however, that the actual value of 
the assets is $10,000. A committee of 
creditors has been appointed to investi- 
gate the affairs of the concern and an 
accountant has been authorized to look 
over the books. An involuntary petition 
in bankruptcy was filed against the con- 
cern on Feb. 6, last. 








Fraud Order Issued 


(Continued from page 69) 








“Dear Friend: The list is just being completed 
of the persons who are to be awarded a present, 
and we are pleased to inform you, you have been 
selected as one of the fortunate ones. 

“The present which we hold subject to your 
order is a beautiful 1-2 karat blue white Mexican 
diamond, of great brilliancy and rainbow hue, 
which we will send to you mounted in an exquisite 
ring, either a 14 karat gold finish or 1m platinum 
setting all charges paid in a pretty ring box 
packed securely in a strong outside cover upon 
receipt of $1.48 a charge which we make for 
mounting, setting, boxing, handling, insuring and 
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duty and cost of prepaying charges to your home. 
We guarantee safe delivery. 

“To avoid the details of additional clerical work 
and extra expense, we cannot possibly send the 
same C, O. D., but will deliver your present un- 


set without charge to anyone who calls at our 
office and presents this postcard duly signed by 
you, 


“Kindly fill out blank spaces below as plainly 


as possible to avoid any mistakes in delivery. 
(Sema erie 08 Heme), SilGiiis ck cecvvcicsswcwes 
RN Es oka Keentaxicaenes WOON octud ocencecwere 
PIM Oceans eariw eae PEC ec Vitenueoeien 


(Picture of a) 

ring in case) 
In sending charges of $1.48 please do so 
by Cash, Money Order or Registered Let- 


ter. This $1.48 pays all charges of every 
description, even prepayment to your 
door. 


It is necessary that you reply in Fit- 
teen Days, or we will not hold present 
for you. 

Yours very truly, 
MEXICAN DIAMOND COMPANY. 


Dict. L. M. D. 


“Postcards, such as that above set forth, 
are sent promiscuously to persons who have 
not answered the advertisement, evidently 
in the hope that the addressee may have en- 
tered some puzzle scheme in the past and 
that he may be induced to part with his 
money in the expectation of securing one 
of the prizes offered in the scheme in which 
he actually participated. 

“The evidence shows that under the name 
of the Northern Silverware Co. the prac- 
tice of sending out promiscuously postcards, 
such as that set forth below, is followed: 


“(Post Office Box 747, 
“Dear Friend:—Some 


Montreal, Que., Canada) 
time ago you entered a 
“Puzzle Contest’ and your answer was correct. 
Did you receive a prize? If not, do you want us 
to send you one now? If so, send us your correct 
address immediately, together with Two Dollars 
($2.00), Money Order, Postal Note cash or 
stamps, so we can prepay all shipping charges, 
duty, cost, etc., and your beautiful ‘gift’ will be 
shipped promptly. 

VOU NMG ies oci0c00 
Town 


We are, yours faithfully, 
Mer. Prize, Silverware Dept., 
NORTHERN SILVERWARE COMPANY. 
(This offer is good for 15 days only.) 


Return this card for reference.” 


“In some instances when money is re- 
mitted to these concerns no ‘Gift’ or ring 1s 
forwarded to the remitter, and he gets noth- 
ing in return for his money. When articles 
are in fact sent to remitters, they are found 
to be practically worthless. 

“The schemes operated under the above 
names are substantially similar to schemes 
heretofore operated through the United 
States mails by one J. W. Walker, of Mont- 
real, Can. Walker’s operations have thus 
far resulted in the issuance of 13 fraud or- 
ders by this department against himself and 
various names adopted by him. 

“Among the papers in this case is a state- 
ment from the Deputy Postmaster General 
of Canada under date of Jan. 12, 1922, to 
the effect that a fraud order was issued by 
the Canadian postal authorities on Jan. 1], 
1922, against the Mexican Diamond Co. of 
Montreal, ‘a J. W. Walker concern.’ 

“T find that this is a scheme for obtaining 
money and property through the mails by 
means of false and fraudulent pretenses, rep- 
resentations and promises, and I therefore 
recommend that a fraud order be issued 
against the Mexican Diamond Co. and the 
Northern Silverware Co. at Montreal, Can.” 


















Mr. and Mrs. F. C. J. Wiss have left 
ior Miami, Fla., for a few week’s stay. 

\ patent has been issued to L. Lehr, 
of Bayonne, for a three-piece watch cas- 
ing. 

\. W. Cornelius, of Asbury Park, will 
sail this month for Europe where he will 
visit France, Germany and Switzerland. 
He expects to be gone until Aprif. 

Ihe Standard Ring Co. is the trade 
name which has been filed for the jewelry 
and ring manufacturing business con- 
ducted at 45 Lawrence St., by Charles 
I’. Hetz, 645 Bergen St., and Margaret 
(ohn, of 18 Marie PI. 

George A. Allsopp, a Newark manu- 
facturing jeweler, who was recently ap- 
pointed a member of the Newark Board 
of Education, has been named to the fol- 
lowing committees of the board: build- 
ings, grounds and supplies; finance and 
legislation and instruction. 

Sewelers and other business men appre- 
ciate more and more the services offered 
»y the Business Branch of the Newark 
Public Library, located at 15 Beaver St., 
in the heart of the business section of 
the city. This is a bureau of business 
information. Among its contents are 
350 directories of principal cities in all 
parts of the country; 1,200 telephone di- 
rectories, especially valuable for small 
places where directories are not issued; 
450 trade directories and 75 foreign di- 
rectories; 3,500 books on business, its 
methods, management, etc., besides tech- 
nical books on manufacturing processes; 
3,000 pamphlets and clippings on these 
subjects; 300 trade, business and financial 
papers; all the available indexes on busi- 
ness information; daily, weekly and 
monthly services compiled by experts. 

Patrolman William Dunne, of the Sum- 
mit police force, saw two men get off a 
Lackawanna train at Summit at 1.07 a. m. 
He gave them little thought until he saw 
them return to the station about 5 A. M., 
just before a train for New York was 
due, carrying three grips. When he asked 
them what they had in the grips they 
separated and ran away. One of them 
fled down Union PI, and the other 
toward the tunnel leading to the east- 
bound tracks. The officer fired a shot 
after the man who was running down 
Union place, causing him to drop the 
zrip he was carrying. He then ran after 
the other man and found him aboard a 
train which had just pulled into the sta- 
tion. When the train reached Hoboken 
the two suit cases he had were found 
under a seat. The three suit cases were 
found to contain jewelry from the store 
of Edward Mellio whose store is located 
at Railroad place and Springfield Ave. 
A quantity of rings, watches, jewelry 
and some pieces of silverware had been 
stolen. The back door had been forced 
open. The man who was arrested gave 
the name of Herbert Vaughn. He said 


that he lived at 280 W. 11th St.. New York 
city. 
Mrs. Clarence Yearance, 54 East Pier- 
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pont Ave., Rutherford, lost a $3,500 dia- 
mond necklace in Newark. It was found 
in front of Loew’s State Theatre at 
sroad and New Sts. by two small boys. 
They took the necklace to one of the 
boys’ homes to divide the stones. The 
mother of one of the boys came in while 
they were doing this. She took all the 
stones but one, which she gave to the 
boys to take to a jeweler to see if it was 
good. The boys went to a jewelry store. 
The clerk told them it was no good and 
handed it back. The boys went out. 
After they had gone a short distance a 
man caught up to them and asked what 
they had tried to sell at the jeweler’s. 
They showed him the stone and he said 
it was “phoney.” They had gone on but 
a short distance further when the same 
man approached them again and offered 
them a dollar, some “hot dogs” and 
coffee for the “fake” diamond. They 
returned home and told what had hap- 
pened. The next day the mother of one 
of the boys read in the newspaper of the 
loss of the diamond necklace. She at once 
notified the police and turned over to 
them all the stones except the one that 
had been sold. Detectives asked the 
boys where they had taken the stone and 
they took the officers to the jewelry 
store. The jeweler said one of his clerks 
bought the stone from a man for $8. He 
said another clerk recognized the stone 
as the one the boys had brought in, but 
which he had not considered a diamond. 
Mrs. Yearance gave each of the boys 
$30 and another $30 to the mother of one 
of the boys. 
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E. A. Mugaser, manager of W. F. Taylor 
Co., Inc., left Wednesday last on a business 
trip covering a large part of Louisiana and 
Mississippi. Incidentally he will observe 
and report on prospects for the year. 

Charles R. Owen, advertising and sales- 
manager of White Bros. Co., has been 
greatly inconvenienced for the past two or 
three weeks by a crippled arm, which he is 
compelled to carry in a sling. Some time 
ago it was found operate on 
this arm, and although the improvement is 
apparent, it is slow, requiring much of Mr. 
Owen’s time, which he could use to greater 
advantage in the big jewelry house of which 
he is one of the directing spirits. 

Louis Hausmann, president of Hausmann, 
Inc., has returned from New York city, 
where he had been in attendance at the 
annual banquet of the Jewelers’ 24-Karat 
Club, at the Waldorf-Astoria. Mr. Haus- 
mann was delighted with his experience in 
the big metropolis, delighted with the ban- 
quet, and delighted with his success in pur- 
chasing a new stock, which was extensive, 
especially in the line of carnival favors. 
The Hausmanns have just turned out quite 
a unique article of jewelry in the shape of 
a gold case, which opening on a hinge, dis- 
closes within a beautiful emblem of the 
Saenger Amusement Co., which will serve 
those for whom it is made, Mr. and Mrs. 
S. J. Schwartz of this city, as a life pass 


necessary to 
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to any and all theatres operated by the com- 
pany in New Orleans or elsewhere. 








Trenton, N. J. 


The importing of gold and silverware and 
all articles produced therefrom, as well as 
bric-a-brac, glassware, etc., is among the 
principal objects of The Lining Store, 
197-199 Bergenline Ave., Town of Union, 
with Ralph Jaffe as the agent, chartered 
in the office of the Secretary of State. The 
capital stock of this company amounts to 
$50,000, which is composed of 500 shares at 
$100 per share. The incorporators and the 
number of shares held by each are Max 
Hurwitz, of Town of Union, 4; Ralph Jaffe, 
of Town of Union, 4; J. Harry O’Brien, of 
Hoboken, 1, and Louis F. Beachner, of 
Hoboken, 1. 

The Hanseatic Trading Co., which will 
operate from 17 Bergenline Ave., Town of 
Union, with William G. Mille as the agent, 
has been chartered with the Secretary 
of State, one of the main objects being the 
buying, selling and manufacturing of silver- 
ware of all kinds and descriptions. This 
concern has a capitalization of $250,000, 
composed of 2,500 shares at $100 per share, 
while the amount that will be devoted to 
the starting of the business is $1,000. The 
incorporators and the number of shares held 
by each are Emil Deckelmeier, Weehaw- 
ken, 3; Rudolph F. Graigen, 377 8th St., 
srooklyn, 4, and Ira L. Kohn, 680 West 
End Ave., New York city, 3. 

Carl & Vigdor, Inc., of 460 S. 7th St, 
Newark, with John Carl as the agent, have 
been chartered in the office of the Secretary 
of State to manufacture, buy, sell, deal in 
and with, market and prepare for market 
goods, wares and merchandise of every class 
and description, but, particularly, rhinestone 
jewelry, jewelers’ findings, watches and their 
parts, including both movements and cases, 





canes, umbrellas, opera glasses, jewelry, 
gold and silverware, and novelties of all 
kinds. The concern has a capitalization of 


$100,000, which is composed of 1,000 shares 
at $100 per share, while the incorporators 
and the number of shares held by each are 
John Carl, 20; Harry Vigdor, 20; David 
Savage, 10, and Harry Dopkin, 6. 

The acquiring by purchase of the busi- 
ness now conducted by partnership of King 
& Koons at 2005 Atlantic Ave., Atlantic 
City, N. J., and the assets of such business, 
is among the main objects of King & Koons, 
Inc., which have been chartered with the 
Secretary of State to operate from the 
Guarantee Trust building, Atlantic City, with 
Theodore W. Schimpf as the agent. This 
firm has also among its principal objects 
manufacturing, buying, selling and dealing 
in jewelry, ornaments, precious, semi-pre- 
and artificial stones; to grind, cut, 
polish, set or otherwise treat precious, semi- 
precious and artificial stones, and, generally, 
to carry on the business of jewelers, ex- 
porters, importers, manufacturers, and deal- 
ers in stones of all kinds. The capital stock 
of the concern is $125,000, which is composed 
of 1,250 shares at $100 per share. The in- 
corporators and the number of shares held 
by each are Robert W. King, 4; Abraham 
F. Koons, 4, and S. Paul Ridgway, 2, all 
of Atlantic City. 
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M. F. Meeser, formerly of 115 S. 7th St., 
is now located at 711 Sansom St. 

Louis Korff & Waxman, diamond setters 
of 115 S. 7th St., will move to 728 San- 
som St. 

Louis Manheim, plater and silversmith, 
has moved from 715 Sansom St., 2nd floor, 
to 721 Sansom St. 

Andrew Feil, jeweler, formerly of 1631 
E. Passyunk Ave., has removed his business 
to 1929 E. Passyunk Ave. 

I. Green & Co., diamond mountings, for- 
merly of 721 Sansom St., are now located 
on the second floor of 723 Sansom St. 

J. Cohen, of the Philadelphia Silver Shop, 
702 Sansom St., has left on a business trip 
which will take him through the State and 
into the south. 

John Breyer, Jr., son of John Breyer, of 
the material department of M. Sickles & 
Sons, was recently operated on at the Jef- 
ferson Hospital for mastoids. 

C. Earl Buckwalter, West Chester, Pa., 
and Benjamin DuBois, of Royersford, Pa., 
are among the out of town jewelers who 
visited Philadelphia last week. 

David Jacoby, in charge of the silverware 
department of Aisenstein & Gordon, 712- 
714 Sansom St., spent Saturday and Sunday, 
Feb. 4 and 5, in New York city. 

James R. Greig, formerly connected with 
the Penn Smelting & Refining Works, 
has started in business for himself with an 
office on the third floor of 1026 Chestnut St. 

Louis Silver has accepted a position with 
Aisenstein & Gordon, 712-14 Sansom St., 
and is traveling through the anthracite 
regions this week in the interest of his firm. 

Ed. Sickles, of M. Sickles & Sons, and 
Harry Stevens, manager of the jewelry 
department at Strawbridge & Clothier’s, 
spent several days in Providence, R. I., last 
week. 

David M. Wise, of M. Sickles & Sons, 
who has been a salesman in the silverware 
department, is going on the road. Mr. Wise 
will call on jewelers in Philadelphia and 
vicinity. 

An educational meeting of the Jewelers’ 
Club, of Philadelphia, was held Thursday, 
Jan. 26, in the assembly room of the Phila 
delphia Chamber of Commerce, 12th and 


Walnut Sts. Addresses were made by 
Richard Spillane, financial editor of the 
Public Ledger, and E. K. DeWitt. vice- 


president of the Sheldon School of Sales- 
manship, 

M. Rosenbaum, who conducts a wholesale 
and retail jewelry business at 222 N. 8th 
St, slipped on the ice near his home at 
Millbourne, Pa., on Tuesday, Feb. 7. It 
was at first thought that it was only a 
sprain, but after having the X-ray taken, 
it was found that he is suffering with a 
fractured ankle, and it will, be necessary 
for him to remain in bed for three or four 
weeks, 

A “Black Hand” letter, demanding $1,000 
n cash under threat of death, was sent to 
Samuel Semless, a pawn-broker, 2958 N. 
22nd St., on Feb. 6. The writer instructed 
Mr. Semless to be at the corner of 15th 
St. and Lehigh Ave. at midnight with the 
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money and further stated that failure to 
comply with the terms would result in death 
to himself, his wife and five children. He 
notified the police and in accordance with 
instructions from the police, went to the 
corner at the appointed time with a small 
package of paper. Detectives watched near- 
by, but after an hour’s wait no one ap- 
peared, and Mr. Semless then returned to 
his home. 

The many friends of William L. Berry, 
watchmaker and jeweler, 22 S. 2nd St., will 
regret to learn of the death of his wife 
which occurred Jan. 22. Mrs. Berry had 
been suffering with abcesses of the ear for 
several months, and this led to her death. 
Funeral services were held the afternoon 
of Jan. 25 from the home of Mr. Berry, 
423 Pearl St., Camden, N. J. Interment was 
made at Harleigh Cemetery, Camden. 

At the annual election of the Gordon 
Building and Loan Association held recently 
at the place of business of Aisenstein & 
Gordon, 712-14 Sansom St., a number of 
men in the trade were elected officers and 
directors of the association. Dr. Benjamin 
L. Gordon, brother of Max E. Gordon, of 
Aisenstein & Gordon, was elected president ; 
I. G. Sagorsky, 820 Chestnut St., vice- 
president; Samuel Aisenstein, of Aisenstein 
& Gordon, treasurer; Joseph H. Levy, sec- 
retary. Among the directors chosen were 
David Atlas, Sansom St., Nathan Halpert, 
Sansom St.; Max E. Gordon and Charles 
Brecker, of Aisenstein & Gordon, and Alex 
Lopatin, 732 Sansom St. 

Frank Beehring, 25 years old, 127 Ripka 
St., Manayunk, a student at the Philadel- 
phia College of Horology, was overcome by 
smoke last week while trying to ex- 
tinguish a fire: in the cellar of Samuel Ep- 
stein’s shoe store, 1342 Somerset: St. Mr. 
3eehring, who is a wounded war veteran, 
is learning watchmaking and engraving at 
the college which is located on the second 
floor of the building extending from 1336 
to 1350 Somerset St. When the fire started 
Mr. Beehring was in Epstein’s shop chatting 
with the proprietor. As the proprictor ran 
out into the street to turn an alarm, Beehr- 
ing ran into the cellar and tried to extinguish 
the blaze single handed. When the firemen 
arrived the proprietor of the shoe store re- 
called he had not seen Beehring return and 
sent the firemen to look for him. The 
student was found unconscious near a pile 
of blazing rubbish in the basement. He was 
carried out by firemen and taken to the 
Samaritan Hospital where he was revived. 
Other students of the school who were at 
their studies when the firemen arrived, left 
their benches and assisted in extinguishing 
the blaze. No damage was done to the 
college. 








P. L. Webster, Havelock, Nebr., reports 
that a man came into his store to see foun- 
tain pens and then watches. After the man 
had gone, the jeweler missed a watch. While 
a Pinkerton operative was investigating the 
crime, a man came into the store who was 
pointed out by Mr. Webster as the man 
whom he suspected. The detective covered 
him from store to store which he visited, 
until finally he arrested him. The thief con- 


fessed to having stolen the watch, which he 
handed _ over. 





A man weighing about 175 or 180 pounds, 
5 feet 9 inches in height, dark hair and 
rather sallow complexion is offering bad 
checks on the Fletcher American National 
Bank of Indianapolis, Ind., according to 
word received here. He recently operated 
in Dayton, O., and is said to be a man of 
pleasing personality and usually contends he 
is just looking around and that his wife is 
doing some shopping in the store, offering 
this as a pretext to get a check cashed while 
he waits. 

Joseph Anderson, arrested in Pittsburgh 
two weeks ago, is alleged by the police to 
have confessed to robbing the jewelry store 
of Bernard Harton, McKees Rocks, Pa., 
most of the plunder, according to the police, 
having been found in Harton’s room in Mc- 
Kees Rocks. The man, also, according to 
the police, confessed to robbing a number 
of other stores and places. The detectives 
estimate that the value of the loot recov- 
ered is $5,000. Anderson is 25 years old 
and his arrest was first made in connection 
with the McKees Rocks robbery. 

Men of good character are considered the 
best credit risk, even if not possessed of 
this world’s goods, according to statements 
made last week by members of the Retail 
Credit Men’s Association in discussing the 
subject as to what kind of persons make the 
best risk. The credit business is on the in- 
crease in Pittsburgh and merchants are con- 
stantly called upon to extend credit to work- 
ers. A large percentage of those applying 
for credit do not own property. It is con- 
tended that where men are good to their 
families and have been known to pay their 
bills with reasonable promptness, they are 
good risks and entitled to reasonable credit 
as a matter of accommodation, 

Jewelers have been warned that the fol- 
lowing numbered money order blanks have 
heen stolen from the post-offices designated 
and that if they turn up, the police or postal 
authorities should be notified at once: 
Pasadena, Sta. 4, Cal., Nos. 4093 to 4200, 
inclusive, Dec. 21, 1921; Chicago, Sta. 274, 
Ml., Nos. 12228 to 18400, inclusive, Jan. 7, 
1922; Odell, Ill., Nos. 76301 to 76400, inclu- 
sive, Jan. 5, 1922; Berwick, Ia., Nos. 13565 
to 13600, inclusive, Dec. 31, 1921; Haver- 
hill, Ta., Nos. 8201 to 8600, inclusive, Dec 
31, 1921; Detroit, Sta. 9, Mich., Nos. 175842 
to 176000, inclusive, Dec. 20, 1921: Ute 
Park, N. Mex., Nos. 2885 to 3000, inclusive, 
Dec. 22, 1921; Brooklyn, Sta. 135, N. Y.., 
Nos. 6742 to 6800, inclusive, Jan. 8, 1922; 
Karthaus, Pa., Nos. 44001 to 45000, inclu- 
sive, Dec. 21, 1921; Woodmont, Pa., Nos. 
752 to 800, inclusive, Dec. 5, 1921. 





A commercial agency firm in Scotland 
desires to secure an agency and purchase 
jewelry of all kinds, including men’s and 
women’s wrist watches. Quotations 
should be given f. o. b. American port. 
Terms: Cash against documents. Refer 
ence. The Bureau of Foreign and Do 
mestic Commerce at Washington, D. C., 
or any of its branches will give further 
information if when writing reference is 


made to File No. 676. 
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Lathe Combinations 


39465 with 2 Chucks 
39466 “ 10 
39467 ‘* 20 
39469 “ 50 








Attachments 


39470 Wire Chucks 4 to 50 

39471 Wire Chucks 1 to 3 

39473 Face Plate 

39474 Bezel Chuck . 

39475 Three Jaw Chuck 

39476 Slide Rest, 2 Slide 

39477 Slide Rest, 3 Slide... 

39478 Wheel Cutting and Grinding 
Fixture 
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Chicago Notes 


en Teitelman left last week on a 10 days’ 
trip through his western territory. 

N. Fuerth, of Theo, L. Stern & Co., New 
York, called on the novelty houses in Chi- 
cago the past week. 

j. Vincent Huber, of the George H. Ful- 
ler & Son Co., left last week on a short trip 
through Ohio, 

Harry Miller, of Goldsmith, Stern & Co., 
left last week on a short business trip 
through Ohio. 

H. L. Nussbaum, Toronto, Can., manager 
of Goldsmith Bros., passed several days here 
last week attending to business. 

Victor B. Hume, Heyworth building, left 
last week on a business trip through Michi- 
gin, Ohio, Indiana and Illinois. 

Walter P. McTigue and W. Dickey, of 
New York, called on the trade here last 
week, en route to the northwest. 

J. Stonich, of Henry Rufesion, returned 
last week from a short trip through Wiscon- 
sin, and reports a successful trip. 

EK. G. Adler, vice-president of the Bonner 
Mfg. Co., passed a few days in St. Louis last 
week attending the funeral of J. M. Friede. 

J. Hassel, of Columbus, O., came to Chi- 
cago last week to join Mrs. Hassel, who has 
heen visiting her daughter here for several 
weeks. 

A. C. Becken, Sr., of A. C. Becken Co., 
accompanied by George F. Krown, jewelry 
buyer, returned last week from a two weeks’ 
trip to the eastern markets. 

Nat Pian, Columbus Memorial building, 
returned recently from a short business trip 
through southern Illinois and St. Louis, and 
reports a fairly good business. 

Jules Schwob, of Adolphe Schwob, Inc., 
New York city, enjoyed the past week here 
Visiting the Chicago office of the concern 
and renewing old acquaintances. 

W. D. Fletcher, who has represented the 
C. H. Knights-Thearle Co. as salesman for 
several years, will very shortly open up a 
new retail store in Springfield, Mo. 

Joe Block, of the Block-Weinfeld Co., 
left last week on an extended trip over his 
western territory. Berny Drach, of the same 
firm, also, left on a six weeks’ business trip 
through Michigan, 

Robert Wolberg, watch repairer to the 
trade, has moved from W. Van Buren St., 
to room 900 Heyworth building, where he 
1S centrally located, and in a better position 
to handle his trade. 

Sol Eppenstein, of the Illinois Watch 
Case Co, has gone to New Orleans for a 
short time before going to California, where 


he will remain for several weeks combining 
business with pleasure. 

Many in the trade attended the funeral 
of J. M. Friede, vice-president of Eisenstadt 
Mig. Co., St. Louis, Mo., who passed away 
very suddenly on Saturday, Feb. 4, and was 
buried on Tuesday, Feb. 7. 

A. F. Pierce, who formerly had a retail 
jewelry store at Gibson City, Ill, spent 
several days in Chicago last week visiting 
the markets and buying goods for his new 
store which he is opening at Rochester, Ind. 

Henry L. Rose, of Goldsmith Bros., left 
last week on a buying trip through the 
south. J. B. Lipsker, of the refining depart- 
ment of the same concern, also left for a 
six weeks’ business trip through the mid- 
dle-west and south. 

Walter Scheer, of Wm. Scheer, New 
York, accompanied by Chas. Evans, spent 
the past week in Chicago visiting the trade. 
Mr. Scheer was en route to Florida, and 
Mr. Evans left to continue his trip through 
the central west. 

Wm. Mellish, who has conducted a retail 
jewelry store at 1370 63rd St. for many 
years, sold out his business last week to Dave 
Fein, who will close it out by auction. Mr. 
Mellish will leave shortly for Cuba to look 
after his land interests. 

Vice-president and Chicago manager for 
the Karpeles Co., Hiram Long, left last 
week for St. Louis, where he went to attend 
the funeral of J. M. Friede, and from there 
to Providence, where he will visit at the 
factory for a couple of weeks. 

St. Elmo Coombs, Chicago manager for 
S. O. Bigney Co., has resigned his position 
with his concern, which will take effect 
March 1. As yet Mr. Coombs has not stated 
just what his plans will be, but expects in 
a short time to announce his new affilia- 
tions. 

Reports of real estate transactions last 
week credit Adolph Braude, of Paul & 
Adolph Braude, with the purchase of a 
building in the Wilson Ave. district which 
has eight store rooms and fourteen apart- 
ments. The consideration named was 
$100,000. 

S. F. Sewrey, of the Glastonbury Silver 
Co., left recently to attend the Nebraska 
Retail Jewelers’ convention, which is being 
held from Feb. 14 to 16. E. L. Gerard, 
southern representative of the above con- 
cern, left recently on a special trip through 
the south-west. 

D. J. Fried and H. A. Landsman have pur- 
chased the manufacturing plant located in 
1305 Columbus Memorial building and are 
operating as Fried-Landsman & Co., manu- 





Both 


facturing special diamond mountings. 
men were formerly connected with the Q. & 
S. Jewelry Mfg. Co., and are well known 
in the manufacturing circles in this city, 
through this and other connections during 
the past year. 


Julius Garon, of the Duluth Jewelers’ 
Supply Co., Duluth, Minn., visited in Chi- 
cago a few days last week en route to Eu- 
rope. Mr. Garon expects to visit all the 
markets of Europe returning to America 
about the middle of May. He expects to 
reach England in time to attend the annual 
British Industries Fair, which opens at 
London, Feb. 27. He will also visit his 
parents at Sirvintai, Lithuania, this being 
his first visit to his former home in 16 years. 

A. J. Bissig, of Bissig & Kullander, Des 
Moines, Iowa, was in the city last week on 
a buying trip. This firm, which has 
been operating as manufacturing jewelers 
for several months, is now entering upon a 
general wholesale business and will carry 
a complete jobber’s line. Mr. Bissig repre- 
sented M. A. Lombard & Co. for many years 
but recently represented Benj. Allen & Co. 
Mr. Kullander for a number of years was 
superintendent of the manufacturing depart- 
ment of the Plumb Jewelry Co., Des Moines. 

The members of the sales force of the 
C. H. Knights-Thearle Co., were entertained 
at a very enjoyable dinner given by the 
company at the Palmer House one night 
last week. For the time being assorting of 
jewelry and filling of trunks was forgotten 
and all present, besides enjoying a good 
dinner were entertained by E. E. Reynolds, 
one of the star salesmen. Mr. Reynolds was 
formerly in the show business and rated 
high as an entertainer. He told of many 
amusing events during his life before he 
took up jewelry business and by way of 
illustration asumed some of the characters 
he had represented much to the delight of 
all. Those present included James P. 
Stewart, Chas. G. Gustafson, “representing 
the management,” and the following members 
of the sales force: J. W. Duff, E. J. Mac 
Donald, E. G. Spears, R. A. Fletcher, E. E. 
Reynolds, Harry Lindstrom, George Weid- 
busch, Fred Cateron, S. R. King, W. D. 
Fletcher, E. A. Adams and R. A. Adams, 

An unidentified man, who hurled a brick 
through one of the Adams St. windows of 
C. D. Peacock, Inc., early Sunday morning 
of last week, stole two watches, but was 
prevented from making a larger haul by 
Charles Krueger, a watchman, who pursued 


him. The chase led east in Adams St., and 





(Continued on page 110) 
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south in the alley, but the thief got away. 
The watches were valued at $300. 

An involuntary petition in bankruptcy has 
been filed against Schatz Bros. 

O. Hoyne, of F. B. Slater, left recently for 
a six weeks’ business trip through western 
territory. 

Harry Lesch, of the Lesch & Lewis Co., 
left recently on an extended business trip 
to the larger cities of the northwest. 

Oliver M. Artes, of the Keystone Watch 
Case Co., left last week for Philadelphia, 
where he will visit at the factory for about 
10 days. 

Elias Shahen, of Joseph Hagn & Co., and 
F. M. Ely, of the National Jewelers’ Board 
of Trade, spent a few days in Dayton, O., 
last week on business. 

Among the visitors in Chicago last week 
were: George Irvine, LaCrosse, Wis.; John 
Hands, Iowa City, la.; J. Garron, of Garron 
Bros., Duluth, Minn.; I. Cohn, Milwaukee, 
Wis. 

The assets of Mueller & Michaels will be 
sold by order of the bankruptcy court on 
Friday, Feb. 17. A petition of involuntary 


bankruptcy was filed against this firm 
recently. 
John H. Hardin, president of F. A. 


Hardy & Co., sailed Feb. 4 on the Empress 
of Scotland for an extended tour of the 
Mediterranean Sea. He was accompanied 
by Mrs. Hardin. 

G. A. Hudson, of Shibley & Hudson, 
Wooster, O., passed several days in Chicago 


last week visiting friends, en route home 
from Columbia, Mo., where he enjoyed sev- 
eral weeks visiting his father 


Congratulations are being received by 
Harry Nathanson, of F. B. Slater, who an- 
nounced his engagement last week to Miss 
Shirley Strilky, of Chicago. The wedding 
will take place some time in June. 

Jerome Rodenberg, of the M. S. Roden- 


berg Co., VProvidence, R. L, arrived in 
Chicago last week accompanied by his 
sister, who is entering a college here. Mr. 


Rodenberg expects to remain here a few 
days visiting at the Chicago office. 

Saul Katz, manufacturer of platinum 
jewelry, now located in room 1006, Masonic 
Temple, has signed a lease for room 1017, 
the same building, taking effect on May 1. 
In this room Mr. Katz will have a much 
larger place and will be in a position to 
handle his increasing business. 

In proceedings in the State Court, J. 
Goldman has been appointed by Lesch & 
Vavrock as custodian of assets. According 
to the papers filed in the case the receiver- 
ship was simply due to the fact that the 
partners could not get along together and 


the court was requested to wind up the 
business 
William Rindt, Richmond, Ind., _ past 


president of the Indiana Retail Jewelers’ As- 
sociation, and an active jeweler of that city, 
spent last weck in Chicago on business and 
pleasure, accompanied by his wife. He was 


investigating preparatory to opening a large 
gift shop, on the second floor of the building 
where his store is located. 

An involuntary petition in bankruptcy was 
filed last » 


against the Morris Jewelry 
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Co., 52 W. Madison St., the liabilities 
amount to approximately $25,000, and the 
assets to about $13,000. The stock and fix 
tures of the Morris Jewelry Co. were bought 
on Oct. 27, 1921, from the Sandack Jewelry 
The barkrupt attributes the present 
financial embarrassment to the unusual large 
overhead and also to complete lack of busi- 
ness. Goldman & Allshouse represent the 
creditors. 

There will be no further proceedings in 
the case of Herbert Mullaney, one of the 
bandits that recently shot a policeman after 
holding up the jewelry store of L. M. 
Rickert, 4717 Sheridan Road. As told in 
last week’s issue he and his partner held up 
the store and in an attempt to escape Mul- 
laney shot a policeman on the crowded 
Wilson Ave. station platform and was him- 
self later shot. He was taken from the 
hospital last Wednesday to the identification 
bureau of the Clark St. police station to 
be measured. While in the pen with many 
other prisoners he jumped through the top 
part of a window, fell six stories to the 
pavement below and was instantly killed. 
His partner, Harry Lattimer, will be tried 
for his part in the robbery. 


Co. 











Gorzo has bought from Henry 


Ben 
Hakan the store at 123 W. 12th St. 


Ik. A. Kiger is attending the Nebraska 
Retail] Jewelers’ convention in Lincoln this 
week, 

M. G. Beamer, of the Meyer Jewelry Co., 
is making his first trip through northern 
Missouri. 

The C. A. Kiger Co. has received a cable 
from H. II. Kiger announcing his arrival in 
Yokohama, Japan. 

William Uhlman, formerly with the Jac- 
card Jewelry Co., has opened a shop in the 
Shubert building. 

Miss Edna Wharton, formerly with the 
dwards-Ludwig-Fuller Jewelry 
now with the Greene Jewelry Co. 

Mr. Lewison, of the Nielson Jewelry Co 
Fresno, Cal., recently visited E. A. Kiger 
while on his way home from New York. 


Co., is 


The Harris-Goar Jewelry Co. is re- 
modeling its store. An elevator is being 
installed and the main floor is being 


changed to give more space. 

Mr. Boesch, of the Boesch-Gordon Jewel- 
ry Co., St. Joseph, Mo., has sold his in- 
terest to his partner. The company is now 
known as the Gordon Manufacturing Jewel- 
ry Co. 

W. C. Hoefer’s home in Kansas City, 
Kans, was destroyed by fire the night of 
Feb. 7. The contents were almost entirely 
destroyed. Part of the 
by insurance. 

Mr. Paulson, of the Paulson Jewelry Co.., 
Burley, Idaho, spent a day in Kansas City 
this week, en route to Los Angeles by way 
of the Grand Canon. Mr. Paulson takes 
his vacation each year at this time and se- 
lects a different part of the country for each 
trip. 

Among the week’s visitors were: A. A. 
Marvin, Blue Rapids, Kans.; Wm. F. Max- 
well, St. Joseph; Louis Megede, Jr., Rich- 


loss was covered 
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mond; H. J. McCracken, Bolivar; Walter 
Sperling, Seneca, Kans.; J. O. Stott, Paola, 
Kans.; Roy Fox, Macon; H, T. Lander, 
Lawrence, Kans. 

Word has been received of the death of 
James Scott in California. Mr. Scott was 
for many years with the Woodstock-Hoef- 
er Watch & Jewelry Co. Later he was 
with the Edwards, Ludwig, Fuller Jewelry 
Co., and left their employ to go to Los 
Angeles. He is survived by his widow. 

Harry S, Deutsch, of Hlenry Zimmern & 


Co., Inc., was in the city last week on his 
return from the Pacific Coast. He says 
conditions throughout the west are very 


much more encouraging than they were a 
few months ago. In Texas and other parts 
of the south there is not so much improve- 
ment but the jewelers are looking for better 
business this Spring. 

Gilbert Cohen, of the firm of Stiffelman 
& Cohen, has purchased his partner’s in- 
terest and will hereafter conduct the busi- 
ness under his own name. Mr. Cohen has 
been in business in Kansas City 25 years, 
For 23 years he was in the retail jewelry 
business and for the past two years he and 
Mr. Stiffelman were in the wholesale 
‘ewelry business. Mr. Cohen has lived here 
for the past 40 years. 

Among the recent visitors in Kansas City 
were: Walter Sperling, Seneca, Kans.; J. 
D. Sexton, Excelsior Springs; Mr. and 
Mrs, T. S. Mendenhall and daughter, Burr 
Oak, Kans.; S. D. Silverwood, Oakley, 
Kans.; A. G. Norris, Florence, Kans.; C. J. 
Benson, Lees Summit; Gene Weber, Lex- 
ington; C. A. Whitney, Wichita, Kans. 

The Stiffelman Jewelry Co., with head- 
quarters in the Boley building, 12th and 
Walnut Sts., was adjudicated bankrupt Jan. 
30, following petition filed Jan. 28. The 
petition was brought for V. FE. Black, R. B. 
Macdonald & Co., and the S. O. Bigney Co. 
The Stiffelman Co. responded through. its 
president, M. Stiffelman, admitting  in- 
solvency and consenting to adjudication. 
The company’s schedules, as filed and 
signed by Mr. Stiffelman, show obligations 
to the amount of about $13,500. The as- 
sets as shown in the document alleged stock 
on hand of $10,000 and fixtures worth $1,- 
000. 

The Kansas City Wholesale Jewelers’ 
Association held their monthly dinner Feb. 
7 in the Carlton Hotel. G. V. Dickinson, 
of the Elgin National Watch Co., and O. M. 
Artes, of the Keystone Watchcase Co., were 
guests of honor and made _ short talks. 
They predicted better business outlook for 
the near future and said that there was 
every reason to be optimistic in this terri- 
tory. E. O. Baumgarten, the new president, 
made his inaugural address. George H. 
Edwards, president of the Edwards, Ludwig, 
Fuller Jewelry Co., who is also a member 
of the commission recently appointed to in- 
vestigate the water works for the city, spoke 
on the Water Works Bond Issue. 








The firm of Smith & Mouch, jewelers, 
Champaign, Ill., has been dissolved, with 
Carl W. Mouch remaining in business at 
the store at 202 N. Neil St. John O. Smith 
has gone to New Mexico, where he will 
visit relatives until early Spring, when he 
will return to Champaign and go into the 
optical business, 
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©. Selle, cf the Selle Jewelry Co., in the 
Arcade building, and who was elected the 
president of the Junior Chamber of Com- 
merce, was installed in office recently. 

J. Ralph Tobin, Springfield, Ills., passed 
through St. Louis with his wife a few days 
ago, on his way south. While here they 
were callers at the Eisenstadt Mfg. Co. 

The Maritz Jewelry Mfg. Co., having 
offices in the Columbia building, have 
opened their Chicago branch house, with 
M. A. Kansteiner, many years with the 
Eisenstadt Mfg. Co., as its manager. 

J. K. Hartman and Herman Bleich have 
gone into the jewelry business at 7 N. 
Broadway, under the name of Hartman & 
Bleich. They bought out the business of 
L. A. Fleischmann, who has become con- 
nected with the Frankel Loan & Jewelry 
Go; 722 Pine: St 

Rk. A, Sweet is now representing the 
Sartor & Kroeger Jewelry Co. in the south. 
L. G. Sartor, one of the members of the 
firm, is covering the States of Missouri, 
Nebraska and Kansas and is now on his 
trip over that territory. R. F. Kroeger, 
another member of the firm, is on a selling 
trip through Kentucky, Tennessee and 
Arkansas. 

Feiss, Rachelman & Co. is the name of 
a new jewelry concern which has opened 
in the Commercial — building. Charles 
Rachelman, of the firm, is David Feiss’ 
son-in-law. David Feiss has been engaged 
in the diamond business for many years. 
Arthur S. Feiss, his son, who represents 
Rosenthal & Kaplan, New York, in the west 
and south-west, will make his headquarters 
with the firm and the firm will represent 
Rosenthal & Kaplan, here, carrying a stock 
of diamonds, ete. 

Aubrey C. Lindley has resigned from the 
L. Bolland Jewelry Co., where he held the 
position of buyer, and had been connected 
with that concern for 17 years. He is now 
in the east. His future connection has not 
yet been announced. Jackson J. Hagen, has 
taken Mr. Lindsley’s place as jewelry 
buyer. C. D. Henry, who has been with 
the firm for a long time, is now occupy- 
ing a position as a buyer. A. E. Chedele 
has been named as the buyer of leather 
goods, glass and novelties, and C. P. Hutch- 
inson will hereafter do the buying of ster- 
ling silver, 
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The Imperial Optical Co. is registered 
at Toronto. 

\. W. Smith, of Guelph, is removing 
to a new location. 

R. F. Covert, Havelock, Ont., has as- 
signed to W. R. Morris. 

W. L. Reeve, Barrie, Ont., has given 
a chattel mortgage for $9,190 to P. W. 
Ellis & Co., Toronto. 

_ Albert Kleiser & Co., Ltd., wholesale 
Jewelers, of Toronto, have assigned to 
the Imperial Trusts Co., Ltd. 

Robert Knox died in Toronto, Feb. 4, 
at the age of 75 years. Mr. Knox was 
the first jeweler in Wingham, Ont., and 
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was in business there for many years 
until his retirement a few years ago. He 
removed to Toronto a year or so ago. 
Mr. Knox is survived by his widow, one 
son, and two daughters. 

Seaton & Roche have opened a jewelry 
store at Stratford, Ont. Mr. Roche was 
formerly. with N. F. Babb of that city. 








Evansville, Ind. 





John A. Rholander, formerly engaged in 
the retail jewelry business here, has re- 
turned from a visit to friends in East St. 
Louis, Ill, 

John Wimpleman, a mussel digger, re- 
cently found a pearl in the Wabash River, 
near Lafayette, Ind., that is said to be val- 
ued at more than $100. 

Silas Ichenhauser, well-known glassware 
wholesaler of this city, has been reappointed 
a member of the city park board of Evans- 
ville by Mayor Benjamin Bosse. 

Alden Heuring, editor of the Winslow 
Dispatch and for many years engaged in 
the jewelry business at Monroe City, Ind., 
was a recent visitor in Evansville. 

William B. Carleton, local correspondent 
for THe JEWELERS’ CIRCULAR, gave a talk 
on “Abraham Lincoln” before the Mc- 
Dermott Club at its last meeting. 

Local retail jewelers will take an active 
part in the annual community fair that will 
be held at the soldiers’ and sailors’ memorial 
coliseum here the last of February. 

Harry E. Poole, who formerly owned and 
operated a pearl button factory at Rockport, 
Ind., is being urged by many of his friends 
to seek the nomination for sheriff of Spencer 
county in the primaries that will be held on 
May 2. 

J. L. Thuman, West Side jeweler, has 
been appointed to some of the important 
standing committees of the Evansville Nut 
Club. Efforts are being made to make the 
Nut Club an international organization like 
the Rotary, Kiwanis, Optimist and other 
clubs of the United States. 

Ray Sisson, pearl buyer at Hazleton, Ind., 
and Decker, Ind., was in Evansville on busi- 
ness a few days ago. He said he expected 
that the mussel shell diggers along the 
White and Wabash rivers would have a 
busy season this year, and he believes there 
will be more shells gotten out than last year. 

The McDermott Club, at a meeting held 
at the Knights of Columbus hall on Mon- 
day, Feb. 6, unanimously passed resolutions 
in favor of a daylight time-saving ordinance 
in Evansville, and the other civic clubs and 
organizations were asked to take the matter 
up, and then it is expected the matter will 
be presented to the city council. 

Many of the retail jewelers of the city 
who participated in the recent drive of the 
Chamber of Commerce here to increase the 
membership of that body will be assigned 
to important committees by the president, 
Henry C. Klaymeyer. Among the jewelers 
who are expected to be appointed on com- 
mittees are William and Charles Artes, of 
the Charles F. Artes, Inc.; Theodore and 
Jack Bitterman, of Bitterman Pros.; J. M. 
Boner, of the J. M. Poner Jewelry Co.:; 
Ben Kruckemeyer and Dave C. Cohn, of 
Kruckemeyer & Cohn, and Oscar Esslinger 
and Mark Salm, of Fsslinger & Salm. 
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L. Bowman, of the I. Grohs Co., whole- 
sale jewelers of Indianapolis, is out on the 
road at the present time. 

J. Zeller, buyer of the jewelry department 
of Charles Mayer & Co., Indianapolis retail 
firm, is in New York on a buying trip. 

Mr. and Mrs. Jake Levin, of New York 
city, visited wholesale houses in Indianapolis 
recently. Mr. Levin represents L. Heller 
& Son, Inc., of New York. 

FE. Mantel & Sons, retail jewelers located 
at 205 W. Washington St., have sold their 
business to M. Talvel, who is interested in 
the Park Theatre jewelry store. Mr. Talvel 
expects to conduct the business. 

Scott Pauley, Bloomington, prominent re- 
tailer of that city, visited Indianapolis 
wholesale jewelry houses recently. Another 
visitor té wholesale firms was Allen Jay, 
Richmond, Ind., retailer of that city. 

By the terms of a deal closed recently 
the Obesrver company has bought the stock 
of the O. I. Crawford Co., Marion, Ind., 
consisting of office supplies and jewelry. 
The stock of the company and office, which 
have been located on Boots St. in the Glass 
block, were moved to the new location on 
the south side of the square. 

Plans for remodeling the four-story 
Griffith building at 38 W. Washington St., 
to make it suitable for the jewelry business 
and office use have been announced by Mrs. 
Mabel Sipe, proprietor of the J. C. Sipe 
Jewelry Co., who bought the property 
several weeks ago from the Griffith heirs. 
The building, which is occupied by E. J. 
Gausepohl & Co., manufacturers and dealers 
in trunks and leather goods, was constructed 
in 1872 and is one of the oldest downtown 
buildings. The plan is to reface the build- 
ing in white stone and to remodel the in- 
terior. Elevators will be put in and the 
upper floors partitioned into rental offices. 
Under this plan the ground floor and either 
the basement or the second floor would be 
occupied by the jewelry concern for sales- 
rooms and repair shops. The Sipe jewelry 
concern has had salesrooms and shops on 
the second floor of the Waverly building, 
southwest segment of Monument Circle and 
Meridian St., for more than 30 years. Oc- 
cupants of the Waverly building have been 
notified to vacate by April 1, when work 
is expected to be started on wrecking the 
building. A modern seven-story office 
structure will be erected on the site of the 
Waverly building. The jewelry company 
will open temporary offices and salesrooms 
in rooms at 22 S. Pennsylvania St. Mrs. 
Sipe said that work could begin on remodel- 
ing the old Griffith building as soon as its 
present occupants vacated. The trunk 
company has a lease on the building which 
expires Jan. 1, 1923. 








Russell M. Martin, watchmaker and 
optometrist, has bought out Eugene E. 
Craw, “The Watch Man,” 146 N. Main 
St.. Decatur, Ill. Mr. Martin is a grad- 
uate of Bradley Horological Institute 
and for the last three years has been with 
the Barber Jewelry Co., in Decatur. He 
took possession Dec. 1. 
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Seattle, Wash. 


The Seattle Watchmaking School reports 
a splendid gain in attendance from month 
to month. 

E. V. Saunders, Pacific Coast divisional 
manager for the International Silver Co., 
was a recent visitior in Seattle. 

David Levine, 1327 First Ave., has recent- 
ly moved into new quarters just across the 
street from his former location. 

C. R. Domes, traveling for the Seattle 
office of A. I. Hall & Sons, is now covering 
his western Washington territory. 

The stock of the Barber Jewelry Co., 
Blaine, Wash., was sold at auction, Feb. 7. 
A woman from Seattle purchased it. 

J. E. Gabriel, jewelers’ auctioneer, living 
in this city, is now holding an auction sale 
for the Crown Jewelry Co., of Great Falls, 
Mont. 

Mr. Dever, in charge of the diamond de- 
partment of L. W. Suter’s jewelry store 
for the nine years, has resigned his 
position with the firm. 

The following out of town jewelers have 
been in Seattle recently: K. Falkenberg, 
Walla Walla; George H. Moehler, Charles- 
town, and Louis L. Cohn, Spokane. 

Wm. Faas, formerly located at Anaconda, 
has sold his store fixtures to Charles Wahl- 
stead, of that city, and brought his stock t o 
the Coast, where he expects to locate, 

Max Marcus, western representative for 
Spoehnle & Co., left last Thursday, on his 
regular trip east, visiting Portland, Denver, 
Salt Lake, and other cities enroute to Chi- 
cago. 

The branch office of Norris-Alister-Ball 
Co., now located in the Haight building, this 
city, will be moved to 404 Colman building, 
March 1. A. S. McIntyre is the manager of 
the local branch. 

Mr. Ruff, manager and buyer of the jewel- 
ry department for Frederick & Nelson, has 
started for New York enroute to Europe 
on a buying trip. Mr. Ruff sails from New 
York February 24. 

Ernest W. Sultan, traveling salesman for 
S. A. Perkins & Co., has just started on his 
regular trip south. His brother, Eddie Sul- 
tan, representing Jos. Mayer, Inc., is now 
on a trip to Portland. 

O. Kimura, 510 Jackson St., 
victim of a bogus check to the amount of 
$500 last week, for which he gave in ex- 
change a diamond ring. The police have 
not yet apprehended the forger. 

Samuel Friedlander, president of Fried- 
lander & Son, Inc., 1300 Second Ave., left 
Sunday, Feb. 5, enroute to Europe. He 
expects to be gone several months and will 
travel extensively over the continent. Mrs. 
Friedlander accompanied him on his trip. 

Among the manufacturer’s representatives 
calling on the trade in Seattle recently were: 
Sam Kierski, of Lee & Kierski, of San 
Francisco; Jesse King and Sam Wise, of 
San Francisco; Mr. Moore, of R. F. Sim- 
mons Co., Attleboro; Ira W. Smith, of 
Parks Bros. & Rogers. 

August Melsness, pioneer jeweler, Enum- 
claw, Wash., having been in business in 


past 


was the 


that town for the past 13 years, recently 
purchased a lot in the best business section 
of the town and after the buildings now on 
the property are torn down, he will con- 
struct a new modern building, in which he 
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will occupy the main floor as an up-to-date 
jewelry store. 

The American Jewelry Co., 821 Second 
\ve., has taken over the lease on the store 
now occupied by the Marion H. Richardson 
(estate of) 1408 Second Ave., and will be 
open for business at that location April 1. 
The store is being entirely remodeled and 
when opened to the public will be a first 
class establishment. 

lire of a mysterious origin early Satur- 
day morning, Feb. 4, swept two business 
houses, the Jensen Bros. Jewelry Co., 1423 
Third Ave., and the Hopper Kelly Co. The 
flames were discovered at 2.57 a. Mm. by 
passing pedestrians who saw the fire and 
smoke rolling from the office of the jewelry 
company and gave the alarm. Several fire 
trucks and engine companies responded and 
for more than and hour battled the flames 
before the fire was put under control. The 
lire had apparently started in the back rooms 
of the jewelry company and spread quickly 
throughout the place to the Hopper-Kelly 


Music Co., next door. The flames for a 
time threatened to sweep the entire block, 
which is a three story brick structure. The 
building was damaged to the extent of 
$3,500 and the loss to the Jensen Bros. 


Jewelry Co. is estimated at $5,000, which is 
fully covered by insurance. 











period in Florida. 

\ll traveling men of Whitehouse Bros. 
have left for their Spring trips. 

©. B. Wise, clockmaker and repairer, 
has opened a shop at 208 E. 5th St. 


A. If. Gebhardt, of Gebhardt Bros., is 
in Michigan reporting better business 
than he expected to find when he left 


Cincinnati. 

Clarence Loeb has written that he wirtl 
return a week before the other salesmen 
for L. Loeb & Sons as he has fintsaea 
his trip in his territory earlier than was 
expected. 

Conditions in surrounding States were 
reported quiet by Fred Voth, of Peck, 
Selmeier & Peck’s traveling staff, when 
he returned from a road trip that took in 
all adjacent States to Ohio. 

William F. Pohlmeyer, diamond mer- 
chant, has renewed his lease in the 
Palace Theater building for two 
being well satisfied with the success he 
has met in the new location. 

Sig Strauss has returned to his office 
following an attack of the grippe which 
he brought back with him from a south 
ern trip. He was confined to his home 
for a few days but quickly recovered. 

Old fashioned grippe has caused many 
employees of the Richter & Phillips Co. 
to be absent from their desks for from 
one to seven days, recently. All of those 
affected are now either back or recover- 
ing. 

Lawrence Herschede, secretary of the 
I'rank Herschede Co., and C. S. Bennett, 
advertising manager, are confined to their 
homes. The former has a case of pink- 
eye and Mr. Bennett is nursing a broken 
arm sustained when attempting to crank 


years, 
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automobile day recently. 


up his 
Emil Groesiler, iormerly a selling agent 


one 


for the Sterling jewelry Co., charged 
with having embezzled $2,500 wort 01 
jewelry belonging to the company a year 
ago, has been sentenced to two years 
in the Ohio Penitent.ary by Judge Fred 
L. Hoffman following a plea of guilty, 

A. Sauer, Jr., is following in the foot- 
steps of his father, A. Sauer, Sr., New- 
port, Ky., jeweler, and has bought out the 
Koplein Jewelry Co. and reorganized the 
business under the name of Al. Sauer & 
Co. He has opened offices in the Glenn 
building and reports a good business. He 
was formerly with his father and also 
worked with Noterman & Co., and Heile- 
man & Roth, 


The manufacturing firm of Joseph Noter- 


man & Co., has reorganized under the 
name of Joseph Noteimaa & Co, Incor- 
porated. The following officers and di- 
rectors have been elected to direct the 


business: Edgar J. Noterman, son of the 
late Joseph Noterman, president; George 
W. Detmering, vice-president; Leo. J. 
Goesling, secretary and manager, A. J, 
Noterman, treasurer; Walter H. Wilkening 
and Roland M. Noterman, directors. Of 
the new officers, the new president has 
been connected with the firm for the past 
seven years and Mr. Detmering has been 
traveling for the house for the past eight 
years. Leo J. Goesling has been with the 
firm for 20 years; Walter Wilkening has 
been in charge of the factory for 10 years 
and Roland Noterman has been working 
for the firm for seven years, recently be- 
ing an assistant foreman in the factory. 
The new officers have pledged to continue 
the same efficient service as in the past and 
each of them has received numerous con- 
gratulations from local jewelers on_ their 
part in the reorganization. 

The new corporation known as Linden- 
berg & Fox Co., which went into nemyz 
last month, with a capital of $130,000, 
has been receiving letters of congratula- 
tions and good wishes from customers 
throughout the country. The corpora- 
tion succeeds the firm of Lindenberg & 
lox, founded in 1901 by Hl. A. Linden- 
berg (for many years connerted with 
Bene, Lindenberg & Co.) and FE. J. Fox 
(son of Sol. Fox, the senior member of 
Fox Bros. & Co.). The business origi- 
nally started in a small way at 18 E. 
4th St., and has had continuous success 
from the beginning. For four years it occu- 
pied its original quarters, which became 
too small and the firm then went to the 
Wiggins Block, at 5th and Vine Sts. At 
this time it became the exclusive agents 
of the Illinois Watch Case Co., and gen- 
eral agents of the Wadsworth Watc! 
Case Co. Three years later it took over 
the entire ninth floor of the Harrison 
building and is today one of the largest 
and most important concerns in_ the 
wholesale jewelry trade. The partner 
ship continued until January this year 
when it was succeeded by the corporation 
of which H. A. Lindenberg became the 
president, E. J. Fox, vice-president and 
treasurer, and Theo. Von Handorf, secre 
tary. These officers with Charles Dis 
peker and Adolph Ottensoser, are the 
directors. 
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The Hill jewelry Co., 709 S. Hill St., is 
having a sale preparatory to closing out its 
business. 

Alfred Lowenthal, representing L. & M. 
Kahn & Co., New York, is here on a busi- 
ness trip. 

Herbert S. Brandt, traveling salesman for 
the E, Bastheim Co., has just started on a 
trip through the north. 

David Schwab, of Davidson & Schwab, 
New York, is among the eastern merchants 
who are here at present. 

James A. Codori, jewelry auctioneer of 
this city, is conducting a sale for J. H. 
League, Turiock, Cal. 

A. C. Smiley, of the FE. W. Reynolds Co., 
has been confined to his home for about two 
weeks on account of i!lness. 

Harold Dana, successor to Percy Wray- 
ton as representative of Durand & Co. on 
this Coast, is here calling on the trade. 

Traveling men from the east who have 
stopped in the middle west while en route 
here report a noticeable improvement. in 
that section. 

Kdward Moore, Chicago, well known here 
for years past as the representative of the 
R. F. Simmons Co., is here on his first trip 
for the new years. 

C. I. Pennington, who formerly conducted 
a jewelry business in Riverside but who 
retired about a year ago, has again opened 
a store in the same city. 

Samuel Hurwitz, of the I. Behrstock Co., 
has returned from a trip through southern 
California and will start in a few days for 
a trip through northern territory. 

Louis Kahn, of 1. & M. Kahn & Co., 
New York diamond merchants, is here with 
his family to spend two months. He is 
staying at the Ambassador Hotel. 

I, A. Priesmeyer, manager of S. Nord- 
linger & Sons, is just starting to build a 
block containing four stores in a_ rapidly 
developing section of Western Ave. 

C. C. Whiting, of the Whiting Chain Co., 
Plainville, Mass., is making his first visit to 
Los Angeles. Mr. Metcalf of the Plainville 
Stock Co., is erother visitor here from that 
city. 

H. I. Yourtelott, well known here for 
Many years as representative of the Waite- 
lhresher Co., on the Pacific Coast, is among 
the many out-of-town salesmen 
here at present. 

I. C. Plate, of the local office of the In- 
ternational Silver Co., is in Texas but is 
expected home soon. Tmmediately after his 
arrival Mr. Bridges of the same office will 
= for [J with a different line of 
Loods 


Charles [é, 


who are 


Paso 


Perham, San Pedro, who has 
been ill since before Christmas, is reported 
to he convalescent and likely to be able to 
return to his business soon, After having 
heen ill several weeks Mr. Perham thought 
himself able to resume business but soon 
had a relapse from which he is now recover- 
ing, 

The following retailers from out of town 
have been here recently: T. R. Canady, 


Huntington Beach; T. S. Lailey, El Monte: 
H. E, Wellman, 
Watts : 


Alhambra; L. R. Gillette, 
Mr. Lang, Venice; Benjamin Lewis, 
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Long Beach; J. Herbert Hall, Pasadena; 
E. A. Merritt, South Pasadena; L. C. 
Tucker, Sierra Madre; George Bower, Up- 
land; R. B. Wilson, San Bernardino; Ray- 
mond Finch, Covina; Frank Fisher, River- 
side; Andrew H. Smith, Santa Barbara; 
Mr. and Mrs. H, E. Denton, Santa Maria; 
E. P. Sellard, Gallup, N. Mex.; E. E. Bar- 
nard, Los Gatos. 











Richard Abrahams, of Max Abrahams, 
Inc., Market St., is on his way to New York. 

Albert Feldenheimer, one of the leading 
jewelers of Portland, Ore., is visiting here. 

Elvin Giaccobbi, of L. A. Giaccobbi & Co., 
jobbers of 150 Post St., is visiting the east- 
ern markets. 

William Davidson has returned from 
New York with a large amount of stock 
which he purchased there. 

Hines Bros., Market St. retail jewelers, 
have taken the store on the Geary St. side 
of the Mutual Bank building, 704 Market 
St., and Geary St. 

C. A. Meoy, city salesman for the Edson 
\dams Co., was married, Feb. 4, to Miss 
Dorothea Langguth, a beautiful young grad- 
uate of the University of California. 

A recent addition to the autographs in the 
new Visitors’ Book of A. I. Hall & Son 
was that of ielix Peano, sculptor, who de- 
signs trophies for big sporting events, etc. 
He was formerly with Tiffany & Co. 

Owners of the Maxferd Jewelry Co. of 
this city have filed notice of dissolution of 
partnership. They are lerdinand Wolfson 
and Max Harris. The former is continuing 
the business, assuming all obligations. 

California jewelers visiting the city last 
week included: Carl Noack, Sacramento; 
I’. G. Patton, Placerville; Ernest Mueller, 
Fureka; Mr. and Mrs. George I. Powell, 
Sacramento, and E. A. Opplinger, of Napa. 

Edward |. Stern, representing Jacques 
Kreisler Co., New York, reached San Iran- 
cisco and declared himself to be very 
optimistic regarding business. He came 
north in company with Louis Heyman of 
Oscar Heyman & Bros. 

Herbert Weinshenk, son of Sydney Wein- 
shenk of Mayer & Weinshenk, has severed 
his connection with the firm in which his 
father is a partner, and has started for him- 
self as a jobber in jewelry and watch lines. 
His new office is on the second floor of 704 
Market St. 

Jack Lewis, 150 Post St., is back from a 
visit to cities in the Sierras. He says that 
Grass Valley, Nevada City and other points 
did not suffer from the cold as the Coast 
has been doing. In Grass Valley gold min- 
ing is forging ahead with the biggest pay- 
roll the mining industry has had for years. 

Nat Drobrer, formerly with Laubheim 
Bros., New York city, is now located on 
the 9th floor of 704 Market St. He repre- 
sents various eastern manufacturers, among 
them the Savoy Watch Co., Mr. Drobner 
will travel the Coast, out of his San Fran- 


cisco office. He and Mrs, Drobner have 


now made their home in this city. 
Morris Lossman, preprietor of a jewelry 
store at 2652 Mission St., was successful in 
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causing the arrest of a burglar the other 
night. Lossman, who sleeps on the prem- 
ises, was awakened by a noise at the door. 
He telephoned to the Mission police station 
and a squad of police was immediately sent 
out. They surrounded the store and a man 
was found working at the lock. According 
to the police, the prisoner, who is 28 years 
of age, confessed that he intended to rob 
the store. 

The Jaldwin Jewelry Co., Kearny, 
near Market St., announces that it is re- 
tiring from business, For some weeks past 
it has been understood that this well-known 
establishment was for sale, though no an- 
nouncements to that effect were forthcoming. 
The Baldwin Jewelry Co. now states that 
it has sold its stock, fixtures and good-will 
to the Albert S. Samuels Co. It is not yet 
known whether the houses will be consoli- 
dated, or whether the Albert S. Samuels Co. 
will run two stores in San Francisco. 

Arthur Donahoe, office man for Z. Kimes, 
is in the Marine Hospital, where he is likely 
to remain for a month or more. Mr. 
Donahoe was hit on the head with a gun, 
by a hold-up man, a few days ago. At first 
it was believed that he had a badly fractured 
skull, but tit X-ray showed that an ex- 
treme operation would not be necessary. 
Donahoe was wounded in France and spent 
over a year in military hospitals, his knee 
being permanently disabled. H. S. Pam- 
pinella is now calling on the city trade for 
Z. Kimes. 

Thomas O'Neil, traveler for S. J. Ham- 
mond & Co., tried to reach southern Cali- 
fornia by the Ridge Route, just before the 
recent storm. He found that the road was 
hecoming impassable from snow and made 
his way back to Bakersfield, abandoning the 
trip. Less fortunate autoists were marooned, 
to the number of about a hundred cars, the 
occupants of which were without food or 
shelter, other than their automobiles, for 
three and four days. They were finally 
rescued by parties of engineers from Los 
Angeles and Bakersfield. 

The California Gold and Silversmiths’ 
Association called a meeting for last Wed- 
nesday, to lay plans for arranging a dinner 
in honor of President E. H. Hufnagel of 
the American National Retail Jewelers’ As- 
sociation, who is expected in San Francisco 
shortly. The California association is 
affiliated with the national organization and 
the coming visit of Mr. Hufnagel is re- 
garded as an important event. Godfrey 
Eacret, of Shreve, Treat & Eacret, president 
of the California association, is in the east 
and it is not yet known whether it will be 
possible for him to be here in time to pre- 
side at the dinner. 

Representatives of eastern manufacturers 
in town at present, or expected within the 
coming week include: Harry B. Scheiber, 
of the Sterling Silver Mfg. Co., Providence, 
R. I.; George Goldberg, of Untermeyer, 
Robbins & Co., New York city; F. D. 
Newberger, of Charles Keller & Co., New 
York city; W. J. Raphael, of Blacher 
Bros., Providence, R. I.; A. Pretzfelder, of 
sayer, Pretzfelder & Mills, New York; 
George Fox, of the Fox Mfg. Co., Chicago; 
O. F. Samuelson, of the Towle Mfg. Ca; 
Ernest Block, of Louis Stern Co., Provi- 
dence, R. J., and Clifford Whiting, of the 
Whiting & Davis Co., Plainville, Mass. 
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fashioned by the hand of an artist Glass 
Blower and afterward designed and cut with the ex- 
quisite skill of an artist Glass Cutter, such are Pair- 
point Productions, covering a period from 1869 to date 
—over 50 years. 

When selecting Cut Glass it is well to select carefully 
not only the glass, but the Manufacturer as well, select- 
ing those who have sold you goods previously that 
met with ready sales. 

Pairpoint Cut Glass is not the cheapest that can be 
bought, but where quality is considered it has always 


been of the best, and is today. 


Pairpoint Productions 


Real Cut Glass 
Silver Plated Ware 
Metal Electroliers 
Artistic Decorated Glass Shades 


The Pairpoint Corporation 


Factories: New Bedford, Mass. 


BRANCHES: 
NEW YORK, 43-47 W. 23d St. 
MONTREAL, Coristine Bldg., St. Nicholas St. 
SAN FRANCISCO, 140 Geary St. 
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other than Jewelry | 


but adantable 
to adeweler’s Stock ] 











OW is the time 
dc for the retail 
proery jeweler who has a 


gift department in 
his store or who has decided to start 
one to look ahead to the Summer months 





tind that unless he meets this competition 
by giving attention to a gift section in 
his store that this competition will con- 
tinue to increase. 

The June commencement season opens 
the opportunity for providing gifts for 


Group No. 53—GLASS CANDLESTICKS AND MOUNTED BOWL 


(See text on page 117) 


stock to meet the re- 
quirements which will be made upon it 
during that time. 

There are many articles that fit into 
a gift department stock which are used 
most during the Summer time and to be 
prepared to meet the demand for such 
articles means not only an increase in 
the number of sales in the gift section 
but also means that new customers who 
are brought into the store looking tor 
suitable Summertime gifts will also find 
something in the jeweler’s regular stock 
which they will buy. 

For the Summer time there are so 
many suggestions for the gift department 
that it is hard to know where to start. 
Of course, the season of flowers means a 
demand for vases of various kinds and 
the jeweler who has a fine showing of 
vases will find a sale for them. In fact 
cut and engraved crystal ware is used 
ma variety of ways during the Summer 
ume. The hostess must have salad bowls, 
1c€ cream sets, flower jars and many 
other articles in order to meet the re- 
quirements and the logical place for her 
to find such articles is in a jewelry store. 

Che gift shop is already making inroads 
on the jeweler’s domain and unless the 
Jeweler wishes to confine his business en- 
tirely to those lines which are strictly 
Jewelry lines it is high time that he gave 
Consideration to the gift section of his 
store. The gift shop proprietor is not 
slow to add to his stock items usually 
found in a jewelry store for which he 
can find a sale and so the jeweler will 


and prepare his 


the school and college graduates and 
while the jeweler’s regular stock offers 


many happy suggestions for gifts at this 


well-stocked gift shop. The June wed- 
ding season also offers its opportunities 
for the gift department and many a sale 
is lost at this time because the would-be 
purchaser does not find the desired 
article. 

It should always be remembered that 
it is not alone in the articles selected for 
a gift department that the secret of suc- 
cess lies. The proper display of the gifts 
has much to do with the result of the 
day’s sales and this should be carefully 
kept in mind. A few well-chosen articles 
in a particular display which harmonize 
and present a pleasing picture are much 
more effective than a crowded display 
without attempt at artistic arrangement. 

The jeweler who is now considering 
the purchase of stock for a gift depart- 
ment will do well to take the time to 
think over the things that would appeal 
to him which he would expect to find in 
a jewelry store aside from the regular 
lines and then make a careful selection of 
those which most strongly appeal to him 
both from an artistic standpoint and from 
the standpoint of the class of trade which 
his store serves. 

Jewelers who have not already established 
a gift section in their stores should give this 
matter careful consideration. Hints as to 
articles which can be made a part of a gift 





























Group No. 54—cCANDLESTICKS AND IRRIDESCE 


(See text on 


time still there are always people who 


are looking for the unusual and unique 


present that is not a regular part of a 
jeweler’s stock, but can be found in a 


NT MOUNTED 


BOWL WITH IMITATION FRUIT 


page 117) 
section in a jewelry store are made in this 
department and other suggestions that 


jewelers may desire will be furnished when- 
ever possible. 
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Fast sellers that will boost your profits 


Your crystal stocks are not complete without these two new 
Hawkes designs. You are losing sales to every discriminat- 
ing home-lover if you cannot show them. 


They will stimulate your gift business. When a customer 
asks for an artistic, practical gift at low cost, these Hawkes 
creations are the answer. As on all Hawkes items, the dealer's 
profit on these vases is large, very large. And the satisfaction 
and good-will of your customers mean something, too. 


Order a limited number at once and put them on display. 
They'll sell on sight—and we'll ship your reorders the same 
day we receive them. 


T. G. Hawkes & Company 


)} No. 3663. Vase Clyde. 


4-in. $1.00 ea. net. + 
‘ Gin 1.35 ea. net. Corning, N. Y. 
a i. on. Pacific Coast Office: 140 Geary St., San Francisco, Cal. 


10-in. 2.50 ea. net. 
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Hints for Dealers Conducting a Gift Department 
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Coen glass ornaments such as 
vases, bowls, candlesticks, etc., are 
very much the vogue. They are to be 
seen in all up-to-date stores and particu- 
larly in Gift Shops. These are the goods 
that attract attention and their very 
brightness fascinates the avefage woman. 
She always has some corner in her home 
that will look the better for a dash of 
color and in these brilliant colored glass 
articles of artistic value she sees just 
what she wants. 

Domestic glass manufacturers are vy- 
ing, one with the other, to out-do each 

















Grour No, 55—LAMP WITH ONE PIECE SHADE 
AND SMALL BOUDOIR LAMP 


other in presenting just the thing that 
will appeal. Czecho-Slovakia is sending 
cargo after cargo of these items and the 
variety is very profuse. This latter is 
better known as Bohemian glass, only in 
the European scramble Bohemia has Tost 
its identity. 
Group No. 53 shows some of the high 
class domestic colored glass which is 
made in an assortment of colors, ruby, 
amethyst, sapphire, amber, white and 
black. The candlesticks have a decora- 
tion of other colored glass to heighten 
the beauty of the solid color, the bottoms 
and rims, it will be noticed, having a 
relief of a different color to harmonize 
with the whole. The bowl, which is 
gracefully mounted, has a_ delicately 
etched design whose artistic tracery sets 
off the beautiful coloring to perfection. 
hese are most popular sets. 
* *K x 

Candle-sticks and a center bowl are 
always popular decorations for a buffet 
and no housewife will be without these 
settings if her purse will only permit. 
Group No. 54 shows a pair of elegantly 
designed candle-sticks whose grace in 
‘ines is at once apparent, while the iri- 


descent bowl, sparkling with all the beau- 
tiful colors of spectrum makes an alluring 
centerpiece for the buffet or fruit bowl 
for the table. The illustration shows 
how faithfully fruit is artificially repro- 
duced. The texture and natural coloring 
of these semblances of the real thing 
are more than deceiving and a young 
matron can always have her buffet 
present a bold showing by the use of 
these decorative imitations. 
* * * 

Lamps, as stock, answer a three-fold 
purpose in a jeweler’s store. They are 
decorative, useful as a soft illumination 
and show an excellent profit when sold. 
Those shown in Group No. 55 are pleas- 
ing specimens and have the added advan- 
tage of being reasonable. The boudoir 
lamps always sell well. Every girl wants 
one or two .at least, one for her writing 
desk and one for her bureau. These 
are made in old ivory or Roman bronze. 
The large lamp has a very well executed 
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wedding gift or wedding anniversary 


present. 
eth ee 


Polychromes and wood carvings are 
much in vogue now and are in good taste 
for gifts. In useful presents they are 
ideal. For instance, the clocks shown 
in Group No. 57 of carved wood are gilt 
or may be had in polychrome coloring. 
They make pretty wall ornaments, while 
serving a very useful purpose. A house- 
keeper can use several of such clocks 
as these and a duplicate in a present, 
such as this, is never amiss. A jeweler 
can safely stock them with an assurance 
that he will dispose of them all. 


* * 


China is always in demand and while 
a jeweler cannot keep a store of all kinds 
of this ware without changing the char- 
acter of his store completely, he can 
show a few of the choice and special 
pieces. The bowls, comport and plate 
shown in Group No. 58 are just the kind 
of china for a jewelers’ gift department. 
Each piece has an individual use of its 
own and need not be purchased in sets. 
Still should a jeweler be able to go ex- 
tensively into this line, and it is a most 

















Groupe No. 56—ATTRACTIVE 


rural scene, the soft tint of the Summer 
foliage, with cool suggestion of the lilt- 
ing stream in the foreground have a very 
soft and pleasing effect. The lamp is 25 
inches high, has an 18-inch one-piece glass 
shade, with three lights and pull sockets. 
They are made in bronze green or Roman 
bronze, and selection may be made to suit 
any scheme of decoration. 

x *« * 

Complete afternoon tea sets are very 
good selling items for jewelers. They 
make very pretty and home-like displays 
in a show-room and add materially to 
the general “homey” air of a gift section 
and every woman can use several after- 
noon tea sets. The one shown in Group 
No. 56 is made in solid colors with « 
white inside. The colors in which it is 
made are a soft green, delicious pink, a 
fascinating blue, a bright yellow and an 
alluring lavender. The tray, which com- 
pletes the set, is also made in colors to 
match the whole set, making an excellent 


AFTERNOON TEA SET AND TRAY 


desirable thing to do from a profit-mak- 
ing standpoint, he cannot do better than 
look into the possibility of this kind of 
ware. The bright coloring, right up to 
the minute, the elegance of shape and 
the exquisite design, immediately appeal 
to his discriminating customers. 
* * * 

While bearing in mind all the new 
things offered by the different manufac- 
turers who are wracking their brains to 
introduce new patterns and designs and 
novel goods, all the time, jewelers should 
not forget, that cut crystal glass is an 
acknowledged department for a good 
jewelry store. Group No. 59 depicts a 
combination of floral and geometrical! 
cutting. The rose is a gem of floral 
cutting and is very well executed and 
the mitre cutting of the well-known and 
popular chair-bottom pattern is equally 
well cut. The pieces illustrated are a 
celery tray and a mayonnaise bowl and 
plate. Of course, the same design is cut 
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DISTINCTIVE EASTER GIFTS 


For Immediate Delivery 


Hand applied “Lustre Ware” in an unusual collection of practical articles including Tea Sets, Indi- 
vidual Breakfast Sets, Chocolate Sets, A. D. Coffee Sets, Fruit and Lily. Bowls, Bon-Bons, Bud Hold- 
ers, Candy Trays, Bread Baskets, Bouillons & Saucers, Coffee Cups & Saucers, Plates in several sizes. 


. ‘ aaa , i . 
| Solid Color Wares 
in attractive Vases, Powder Boxes, Candy Jars, _ ie d 
Covered Compotes and Candle Sticks in tall and 
low shapes. 
Bulb Bowls 
e a! 
Mettlach Inlaid Stoneware 
Salads, Chops, Vases, Candlesticks, Teapots, and a 
J many other interesting articles . LL “~~, 
| Write for new catalogue illustrating i ‘ 
a selected line of “GIFTS” 4 ; 


K. R. THIELER 


Mettlach Inlaid oss on : 10 
Stone Ware Vase 35 & 37 West 23rd St. New York City Imported Fayence Fruit Basket 


























4 SILVER PLATED Q 


479 e000 YY 


GUARANTEEO 


Pocket 


Flasks 


Are Big Selling 
Items Today 


If you haven't stocked these 
quick selling flasks you are 
losing some very profitable 
business. 


Our Pocket Flasks are made of 
a specially alloyed white metal 
with a sterling silver thread— 
they are guaranteed not to cor- 
rode or impair the contents in 
any way. 
important 
Nickel silver corrodes and is injurious to 
the health. Therefore, we use no nickel 
silver in the manufacture of our flasks. 
Made in a variety of patterns— 
either plain, hammered or en- 
gine turned. 


| 
| 
| 
| 
| 











Ds SEE GG ehh ansawaneeee $4.00 each 
eer rrr rr 5.50.“ 
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Terms 2%7—30 days—Net 60 days. 


Write for samples to our office 
and factory 610-618 Broadway, 


FACTORY AND OFFICE \\ New York. 


SHOW ROOM i 
610-618 Broadway & @ 575 339 Fifth Avenue 
* 
New York MANUFACTURERS New York br 
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in a variety of other pieces, in fact, all 
the regular shapes of vases and bowls 
may be purchased. 

* * * 

The average pocket knife of today does 
not cqagsist of just one or two cutting 
blades. In fact, one nowadays looks for 
a pocket knife to contain a complete 
manicure set, some having scissors, nail 
file and a pointed implement. The pocket 
knives with cigar lighter attachments 
have appeared, but the pocket knife wrth 
a metal as hard as steel that cannot rust, 
corrode, tarnish or stain has a distinct 
advantage. Such metals are on the mar- 
ket and jewelers will do well to look 
into these as nothing is more unpleasant 
than to be in possession of a rusty pocket 
knife. Examples are shown in Group No. 
6). The gift shops are handling these 
and as they have always been regarded 
as a jeweler’s stock, there is every reason 
why the jeweler should not permit the 
gift shop to get ahead of him. 

*x * * 

Another glass line that is made espe- 
cially for the jeweler is a combination of 
acid etched designs with encrusted gold 
embellishment and enameled floral dec- 

















Group No, 57—AaTTRACTIVE WALL CLOCKS 
(See text on page 117) 


orations in high colors. Group No. 61 
shows gold encrustations in a solid mass 
covering the whole of the cologne bottle 
with the exception of the base, which has 
a fluted cutting. Others show delicate 
floral designs. The variety in this class 
of ware is so profuse that it is impossible 
to describe or show more than a small 
percentage of them from time to time. 
It 18 a most desirable line to cultivate. 
In it will be found items for the table 
for every occasion, ornaments for all pur- 
poses and attractive and useful articles for 
the bedroom. 
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Summer 


How a Jeweler Can Make Money During the Dull 


Months 











Written Expressly for “The Jewelers’ Circular” by Ernest H. Bennett 














PP HERE should be no dull months for 

a jeweler. He has complained that 
his business is rapidly becoming a 
seasonal one, and that he is losing a great 
deal of his gift trade. Yet a great many 
jewelers are neglecting a department 
that is logically theirs and one that shows 


cember. It will be necessary for him to 
secure his orders during the Summer so 
as to get the special engraving done in 
time for the Winter delivery. If this is 
left till the last minute, he will find it 
impossible to get his work done on 
time as all the copper plate engravers 

















Groupe No. 58—DECORATED ENGLISH 


(See text on page 


a maximum of profit with a minimum of 
trouble. 

The greeting card business is one that 
has tremendous possibilities for a jew- 
eler and because of its special engraving, 
brings with it an additional profit for this 
extra work. The greetng cards themselves, 
without engraving show 100 per cent 
profit, while the addition of the special 
personal message engraved on a plate 
and printed, shows another handsome 
profit. 

The representatives of designers and 
manufacturers of greeting cards usually 
start out on their trips with their samples 
about Feb. 1 and continue until June 1, 
and all orders for the subsequent Christ- 


CHINA FOR THE GIFT DEPART MENT 
117) 


will be rushed with promised work. 

The arrangement for payments are 
made so that they will suit any jeweler. 
For instance, he places his order for his 
cards as early in the Spring as possible. 
these are delivered around July 1 and 
if he wishes to avail himself of a cash 
discount, he will be allowed 4% per cent 
July 10, 4 per cent Aug. 10, 31% per cent 
Sept. 10, 3 per cent Oct. 10, 24% per cent 
Nov. 10, 2 per cent Dec. 10. Net Jan. 1. 

This arrangement has been made by 
members of the greeting card association 
and enables a jeweler to take advantage 
of a cash discount or take the full credit 
and pay his bill net after he has collected 
his bills. 




















Group No. 59 


GOOD QUALITY CUT CRYSTAL GLASSWARE 


(See text on page 117) 


mas and New Year are placed during 
that time. After this factories and en- 
graving shops are booked up to their 
capacity and usually can accept no more 
orders. 

During the Summer the work is being 
done and deliveries start in, anywhere 
from July 1 on. So that a jeweler wish- 
ing to secure a line for his trade must 
place his order early in the year. Then 
during the slack Summer months he can 
show his samples to his special Customers 
and get their orders for delivery the 
latter end of November or early in De- 


In a subsequent issue, will be shown a 
few concrete examples of the volume of 
business done by some jewelers in greet- 
ing cards, with the approximate amount 
of profit made out of a season’s orders, 

It may astonish many to know that 
last year the volume of business done 
in ‘Christmas and New Year’s greeting 
cards was upward of $60,000,000. 

A jeweler should place himself in a 
position to get some of this trade. Every 
man, woman and child in his community 
spent on an average last year of 55 cents 
each for Christmas greeting cards. 
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Czecho-Slovakian 
Glassware 


In fine variety of shapes. 
Jeautiful and rich colorings. 
= 


In Stock for Immediate 






Delivery 

* 

Fine Lamps and Shades 
Bisque Figures 


and an infinite assortment of items for gift purposes 


LAZARUS & ROSENFELD 14 West 23rd St., New York City 

















vs, Get Your Share? 


Our Chicago-made Dutch Silver, Sterling 
Plate, made an immediate hit with the trade. 
But, of course, not everyone could take the 
time, during the rush of Holiday shopping, to 
send for samples. That so many did is proof 
that we offered something that had _ been 
wanted, and was recognized as soon as_ seen. 


If you did not get your samples, send for 
them now. You will find them very attractive, 
and priced so you can make a quick turnover. 
They’re mighty attractive for presents at any 
time of the year—and somebody is having a 
birthday every day. 

Just write your name on the margin of this 
page and we will do the rest. All at our ex 
pense. Better than sending a salesman, as you 
can take your time to look over the _line- 
only nine pieces. No. 2103-2 Table Hot Pad 


Art Craft Products Co. 3292 sheffield Ave., CHICAGO 
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Nickel American Made 
Watches and Alarm Clocks 


at Reduced Prices. 
Each, $.79 


For a list of other bargain and popular 
selling items, see our late Silent Sales- 
man Catalog No. 51 with reduced 
Prices on watches, clocks, jewelry, 
silverware, phonographs, holiday goods, 
Oneida Community, etc. If you have 
not already received a copy, please 
write for it. It’s FREE to live dealers. 


JOSEPH HAGN COMPANY 
223-225 West Madison Street 
Dept. J.C. 
CHICAGO, ILL. 






CUTTLE FISH BONE 


Shipment just fished from Adriatic Sea 


LARGE AND FINE 
BEST OBTAINABLE 


Packed in original wooden cases of 100 Ibs. each. 


Order at once before stock is exhausted. 


BORRELLI & VITELLI 


15 West 34th St. New York 
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Big Exhibit of Glass, Pottery, Lamps and Housefurnishings 
Opens in Chicago with Excellent Displays and Attendance 
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Cuicaco, Feb. 9—The Chicago exhibit 

glass, pottery, lamps and housefurnish- 
ings lines opened Monday, at the Morrison 
Hotel, with 263 exhibitors, occupying 318 
rooms. The show is the greatest combined 
display of these lines which has ever been 
made in the United States. 

With three days of the exhibit passed into 
history, the registration of buyers is ap- 
proaching the 500 mark, and it is confidently 
expected that the total registration by the 
end of the two weeks may reach the 2,000 
mark. 

Displays are being made by manufacturers, 
jobbers and importers from all parts of the 
United States and include every manufac- 
tured article in glassware, pottery, lamps 
and housefurnishings. Many of the manu- 
jacturers held back their latest and most 
successful numbers as surprises to show to 
the buying trade for the first time at the 
Chicago exhibit. 

The glassware displays come in for strong 
praise from the buyers who arrived early at 
the show. The lines of colored and deco- 
rated glassware created a most favorable 
impression, and large orders were placed. 
Full lines of light cut and heavy cut glass- 
ware were also displayed and were of par- 
ticular interest to the jewelers who at- 
tended the exhibit. 

The registration indicates that the Chi- 
ago exhibit will attract buyers from all 
parts of the United States and Canada, and 
that from the standpoint of purchasing 
power they will be most satisfactory. The 
early arrivals have included some of the 
largest buyers for department and 
obbing firms in the entire country. 


stores 


saw that they got prompt attention on all 
matters. 

The Chicago association took elaborate 
measures to secure a complete registration 
of the visiting buyers. The list included not 
only the names of these buyers, but their 
firms and the hotels at which they are stop- 





No. 60—ATTRACTIVE POCKET KNIVES 


(See tert on page 119) 


GROUP 


ping during their stay in the city. A list 
of these buyers, multigraphed each day, is 
distributed in the evening to the exhibitors 
in order that they might be informed con- 
cerning the attendance of customers and 
prospective customers on their various lines. 

The eight full floors of the Morrison 
Hotel, from second to ninth floors inclusive, 
are devoted entirely to the displays making 
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ers visited the show on the nrst day, and 
many hundreds more are expected before 
the show is over. Buying, incidentally, 
opened up very nicely, some two and three 
thousand dollar orders being placed. Con- 
siderable interest was shown in colored 
and fancy decorated glassware, as well as 
in lamps and art furnishings. 

At noon on Monday a luncheon was held 
in the hotel and, according to program, will 
be followed by one every day during the 
show. It was well attended, and the atmos- 
phere of the room gave evidence of the en- 
thusiasm and satisfaction that marked the 
exhibition. The luncheon was addressed 
by Mayor Thompson, and F. B. Kelly, of 
Mandel Bros. 

The big social event of the exhibition is 
to be held on Saturday evening, February 
1l—a banquet at which women will be 
among the guests. A program of enter- 
tainment has been prepared, and there will 
be dancing after the feast. 

“There is general satisfaction among the 
exhibitors, and marked interest of the buy- 
ers. The surprising attendance and the 
buying activity at the start offer excellent 
prospects and, I believe, indicate that the 
Chicago show is going to prove the greatest 
of its kind in the country,” said George H 
Bowman, president of the association. 

“The co-operation between the manufac- 
turers and everybody concerned in our ex- 
hibit is nothing short of marvelous. It is. 
hard to conceive the amount of work that 
this exhibition has required.” 

It was no easy job getting the exhibit 
ready. Most of the exhibitors were unable 
to get into their rooms before Saturday 
night, and from that time to nine o'clock 
Monday morning, when the opening gong 
sounded, the hotel had much of the appear- 
ance of bedlam let loose. But, when the 
gong sounded the exhibits were ready for 
the inspection of buyers. Certainly, the 
setting up and preparing of these 125 ex- 





GROUP No. 61- 


Much favorable comment was heard in 
onnection with the manner in which the 
Chicago exhibit had been handled by the 
Micers and committeemen of the Chicago 
association. In spite of the hugeness of 
the enterprise, the installation of the ex- 
hibitors in their respective rooms was ac- 
omplished in a rapid manner with a min- 
‘mum amount of confusion. The exhibit 


office in Parlor M. looked after all the re- 
iuests made by the incoming exhibitors and 





(See text on page 119) 


up the Chicago exhibit. The second and 
third floors are mixed floors, including all 
the lines. The fourth floor is devoted to 
vlassware exhibits, the fifth floor to pot- 
tery, the sixth floor to lamps, the seventh 
and eighth floors to housefurnishings. The 
ninth floor, which was opened after the 
Chicago exhibit had developed to unexpected 
proportions, contains mixed exhibits of 
glassware, pottery and lamps. 
It is estimated that over a hundred buy 


COLOGNE BOTTLES AND YARN BOX WITH ARTISTIC GOLD ENCRUSTATION AND FLORAL DECORATION 


hibits was no small task, and reflects great 
credit on those in charge. Incidentally, the 
exhibits were most varied and highly in- 
teresting, including not only staples but nov- 
elties in wide variety as well. 

While the interest of the entire industry 
here was transferred to the scene of the 
exhibition at the Hotel Morrison, special 
displays in pottery, glass and brass were 
held in several of the big State St. depart- 
ment stores 
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Moorish Leather 








All 
Hand - Tooled 
Hand - bags 


Purses 


Bill- folds 


Send for 
tllustrated 
catalogue. 


Kaser’s 
Art Leather 
Shop 








45 Brown St. 
Buffalo, N. Y. 








“Send it on Wings from the Butterfly Box” 
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Nature’s Jewels—Butterfly Lockets 
One dozen assorted lockets with velvet display stand. 
Complete for $20.50—Retails for $38.75 


Headquarters for Trays and All Truly Beautiful Butterfly 
Art Goods. 


BUTTERFLY BOX, INC. ‘%osrow mass: 











GIFT CRYSTAL 


Gold Decorated 


This No. 60/485 Cologne is 
one of the numbers in our 
$50.00 assortment that contains 


over thirty pieces. 


All items are equally attrac- 
tive and are guaranteed as to 
quality. 


Send for catalogue of cut 
and decorated glassware. 





GEORGE W. MURPHY 


Manufacturer: 





Hawley, Pa. 




















E. TORLOTTING 


35-37 West 23d St. 
New York | 











Sole Agent for 
Cristalleries de St. Louis (France) 


Pure Crystal Table Ware 








Plateelbakkerij “Zuid-Holland” 
Hand Painted Art Pottery 


Gebruder Lorenz-Steinschonau 
Bohemian Artistic Glassware 


On Import and from Stock 



















































That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem 
bers of the trade generally communicate with Tar 
Jewevers’ Circutar regarding any advantageous 
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device or gs which they are utilizing in con- 


their business. 



































Honesty a Safe and Sane Policy in Business 





Written Expressly for The Jewelers’ Circular 

















F there is any quality or attribute in a 

business man or associate we admire 
more than another, it is plain unadulterated 
Simon Pure HONESTY. 

[ have heard business men rather boast 
of the fact that their idea of the Golden 
Rule as applied to present day commercial 
activity is “Do others before they do you.” 
They would not, perhaps, advertise this 
perversion of the old 
adage in so many words, 
but ofttimes their conduct 
in business life betrays 
them. When they think 
they are unobserved, 
some of them will not 
hesitate to take an unfair 
advantage of a customer, 
creditor or competitor. 
Dishonesty never pays in 
the long run, and being 
so closely associated with 
treachery it becomes all 
the more reprehensible in 
the eyes of right thinking 
people. 

A prominent banker 
and financier once made 
the remark that one might 
as well preach gentleness 
to a Cossack, or the 
Golden Rule to a second-story man, as ex- 
plain the immorality of treachery to one 
capable of justifying it on the ground of 
expediency. 

If honesty is the best policy as applied to 
business transactions at large, it is emphat- 
ically so in its relation to the selling of 
jewelry. For example, what does the aver- 
age layman know about diamonds, insofar 
as passing upon their actual worth is con- 
cerned? Mighty little, I’ll venture to say. 
How then is the uninitiated to know 
whether or not he is getting all he is pay- 
ing for when buying diamonds? He has 
but one of two things to do. Either he 
must have implicit confidence in the 
Jeweler who sells him the stone, or he can 
take his purchase to one who makes a 
business of appraising diamonds, to ascer- 
tain its actual value. Woe te the jeweler, 
however, who resorts to misrepresentation 


thousand years. 


in selling diamonds. If a customer learns 
he has been deceived after buying a stone, 
more than likely he will leave the offending 
jeweler severely alone ever after. 
ONLY recently I witnessed a scene in a 
jewelry store in which a supercritical 
customer had returned a diamond he insisted 
was not perfect. The stone in question 
weighed perhaps a carat and a half, and the 


The Hall-Mark of Greatness 


ie the world of things created, Honesty is enduring. 
Pyramids have been beaten upon by the hot sands of five = ago, and 


Honesty is the measure of a business; compromise ever so 


little, and honor is dimmed and reputation fades away. 
—The De Vinne Press. 


customer contended that it was not perfectly 
cut. My sympathies were with this 
jeweler, for I honestly believe he was of 
the opinion that the stone was a perfect 
one when he made the sale. My impression 
is that the customer, one of the hard-to- 
please type, took this diamond to another 
jeweler and asked to have the stone ap- 
praised. 
the value of a diamond in the hands of a 
stranger, he naturally is careful to note 
any imperfections that may be present, es- 
timating the value according. I say esti- 
mate, advisedly, for no jeweler will under- 
take to value a diamond without first tak- 
ing it out of the mounting and weighing it. 

If honesty is exact to a penny, jewelers 
ought to be careful that every transaction 
with customers across the counter 
measures up to this standard. Make no 
claim for merchandise you are not able to 


Their edges have crumbled, their sides are 
defaced, but still they stand, their integrity untouched. 

In the world of spirit, Honesty is ever the hall-mark of great- ly, it was 
ness. Temptations to evade agreements, to cheapen quality, 
to place personal favor before impartial justice—all of these 
can beat steadily upon it, yet it will stand staunch and un- 
compromising. 


If a jeweler consents at all to fix, 


substantiate. Remember that the rotten 
apple injures his neighbor. Once a cus- 
tomer has lost faith in a jeweler, he is 
likely to view with suspicion the acts of 
all members of the craft. Women par- 
ticularly, are sensitive to any manifesta- 
tions of trickery on the part of a jeweler. 
Once a jeweler betrays the confidence of 
a woman in misrepresenting his wares, it’s 
dollars to dcughnuts that 
woman’s patronage is lost 
to him forever. 

WOMAN came into 

a local jeweler’s es- 
tablishment some days 
asked if she 
could have her wedding 
ring sized without cut- 
ting the ring. Fortunate- 
possible to 
stretch the ring to the 
required size, and _ the 
jeweler assured her he 
could size the ring with- 
out cutting. Suppose, 
however, the ring could 
not have been sized with- 
.out cutting. Would the 
jeweler have been justi- 
fied in accepting the job 
without acquainting the 
woman with this fact? Certainly not, for 
even had the woman been unable to de- 
tect the imposition practised upon her, at 
the time, later developments might have 
brought to light the jeweler’s deceit. Be 
honest even if it costs you a sale occasional- 
ly. Wasn’t it Burns who said “An honest 
man’s the noblest work of God.” 

It is a well known fact that approximate- 
ly three-fourths of all jewelry sold is used 
for gifts, and that most of the gifts are 
made to women. The purchase may be 
made and the jewelry paid for by men, but 
the real demand is created by women. Men 
are usually less critical than women when 
buying jewelry, and because of this fact 
they ask fewer questions. For this reason 
there is less occasion for a jeweler to com- 
mit himself on the subject of quality, 
materials or workmanship. This by no 
means excuses him, however, from telling 
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JUST APPEARS 
THE GRAPHIQUE DE LA JOAILLERIE 


French Publication of Jewelry Designs 


THE MOST UP-TO-DATE TO PARIS STYLE 
JEWELERS :— 


We beg to draw your attention to this new publication, entitled “LE GRAPHIQUE DE LA JOAILLERIE” 
(meaning in English “THE JEWELER’S GRAPHIC”). It is a trade journal edition in the most up-to-date form and 
containing all the latest ideas in the matter of design. We recommend it unreservedly to all classes of the jewelry 
trade. All designs are very carefully executed with practical good taste by our best Paris draftsmen. 

This journal appears every two months only, because we have observed that it takes this time in which to study 
out and produce genuine novelties, and we feel that our subscribers will support us on this point. 

However, the six copies per annum will contain as many designs as 12 copies (one each month) would, and this 
enables us to put the yearly subscription of “THE GRAPHIQUE DE LA JOAILLERIE” at 180 FRANCS. 

Our publication will certainly assist you greatly in your business and also in your choice when you are selecting 
new stock, because it will keep you constantly acquainted with PARIS novelties in your line. 

Trusting to be favored with your valued subscription we are, dear sir, | 


Yours faithfully, M. C. MARET. 


TO SUBSCRIBE: Send to “The Graphique de la Joaillerie,” 2 Rue des Italiens, Paris (France), one hundred and eighty French 
francs, and you will receive twenty days later our first copy with a receipt certificate, which entitles you to one year’s sub- 
scription (or 6 copies). 




















DEPENDABLY JEWELRY, WATCHES 
SERVING DIAMONDS 
V YUHHYYYE, THE GREAT QW SILVERWARE WLLL. 
SOUTHWEST CLOCKS, TOOLS 
TERRITORY MATERIAL 
WHOLESALE 


EDWARDS-LUDWIG-FULLER JEWELRY CO. 


KANSAS CITY, MISSOURI 














Established 1879 


Fraternal Emblems, Medals 
and Class Pins —Fire and 
Police Department Badges 











Made to Order Goods Our 
Specialty 


Prompt Service—Fair Prices 








Forty-one years of satisfactory serv- 
ice to an increasing number of cus- 
tomers. Our facilities for manufac- 
turing and designing are at your 

service. Write for information. 
= siden Lane 








Made in 18K Belais’ and Platinum 
We Do Not Sell to Retailers—Buy from Your Jobber. 
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the truth about his merchandise. 

\Vomen, on the contrary, need to be told 
much that is seemingly unnecessary about 
the article they are about to purchase, be- 
fore the sale is actually made. Just a day 
or two ago I waited on a woman who 
came in to buy cuff links. She wanted 
solid gold links, but was surprised to learn 
they cost more than she had expected to 
pay. I then suggested a pair of gold front 
links. She came back with the retort 
“What do you mean by gold front?” Hav- 
ing gratified her curiosity as to the differ- 
ence between “solid gold front” and “solid 
gold” links, she decided to buy the latter, 
choosing much to my surprise a $21 pair. 
Information without misrepresentation 
made this particular sale possible, and won 
a satisfied customer for the store as well. 


Not so many days ago I overheard a 
+ conversation between a salesman and 
a customer, in the course of which the cus- 
tomer wanted to know whether or not the 
same gold originally contained in her ring, 
an old-fashioned wide band ring, would be 
used should she decide to have it made 
over into a modern carved wedding ring. 
She was assured by the salesman that her 
wishes would be respected in this trans- 
action. After the customer’s departure, the 
salesman jokingly remarked that they 
would carve a plain gold ring from their 
stock, and scrap her old gold, adding that 
the old girl would never know the dif- 
ference. Would the reader call this 
honesty as being exact to a penny? After 
all, isn’t it a fact “that of all crafts to be 
an honest man is the master-craft?” 

In a recent issue of a jewelers’ trade 
journal I came across the full page adver- 
tisement of a western jewelry house, given 
over exclusively to an exposition of the 
Golden Rule. Among other things the 
author of the copy writes: 


“Just now, when most concerns are 
striving to re-establish normal condi- 
tions and put business on a sound basis, 
nothing is so much needed as a bal- 
ance wheel to steady men in their 
transactions one with another. 

We believe that balance wheel is 
to be found in the GOLDEN RULE— 
the ages-old guide to equity and fair- 
ness. Doing unto others as we would 
have others do unto us is the one uni- 
versal business religion that will lead 
us all out of the wilderness of doubt, 
uncertainty, suspicion and bad faith 
that forms a seemingly impassible bar- 
rier to the open plains of prosperity. 

While this change is in prog 
ress, our determination is to employ 
the balance wheel of the GOLDEN 
RULE in all dealings with our cus- 
tomers. 

Se The above is our conceptic” 
of the application of the GOLDEN 
RULE to business. If it meets with 
your approval, we will appreciate your 
orders.” 


HILE jewelers as a class are seldom 
_Suilty of profligacy in the use of ad- 
vertising space in the newspapers, the very 
fact of their being derelict in this respect 
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is likely to cause them to misrepresent 
values, or make statements they are not 
always able to substantiate in their adver- 
tisements, when circumstances compel them 
to use advertising space. A false state- 
ment made over the counter may not travel 
very far, but truth distorted in a news- 
paper advertisement is likely to produce 
disastrous results, because of your an- 
nouncement being read not only by the pub- 
lic at large, but by your competitors as 
well. 


GCRUTINIZE carefully all copy that is 

to go into your newspaper advertising. 
Be particularly careful in stating compara- 
tive values on any jewelry you offer at spe- 
cial prices, if you must list comparative 
values at all, that you do not show too 
great a discrepancy between the “regular” 
and “special” prices, without giving valid 
reasons for such reductions. A _ certamn 
jeweler recently advertised men’s 16-size 
watches, former price $20, to sell at the 
special price of $10, giving over part of his 
window to a display of the watches. This 
jeweler, however, neglected to include in 
his advertising copy any reason for this 
price reduction, with the result that the 
sale fell flat. Without a doubt the watches 
were worth $10, but the fact of his mark- 
ing them down from $20 without the sus- 
picion of a reason for doing so, caused the 
public to take his sale as a joke. In all 
probability this jeweler made an opportune 
purchase of these watches, or he may have 
been overstocked. The fact remains that 
he did not let the public into his confidence, 
with the result that the sale proved a fail- 
ure. Furthermore, he paved the way by 
virtue of his neglect in this connection for 
a credulous public and his ever watchful 
competitors to question his sincerity in of- 
fering watches at so greatly a reduced 
price. 


HILE on the subject there is just an- 

other phase I want to touch upon re- 
garding HONESTY, which is too often 
winked at by jewelers and business men in 
general, and that is the taking of discounts 
to which they are not rightfully entitled. 
When a manufacturer or a jobber sells 
you a bill of goods, the terms, for example, 
reading “60 days net, 6 per cent. for cash 
in 30 days,” he quite naturally expects you 
to live up to this part of the agreement. 
He figures his prices on an equitable basis, 
allowing himself a reasonable profit on 
each transaction, on the assumption that 
all men are honest. If a jeweler allows 
his invoices to accumulate for months and 
arbitrarily deducts discounts for cash long 
after the time limit has elapsed, he is tak- 
ing money that does not lawfully belong to 
him. Such practices are a source of an- 
noyance to the accounting departments of 
manufacturers and jobbers, and if per- 
sisted _in ultimately bring discredit upon 
the offending jeweler. 


HERE is no short cut to honesty in 
business. If a man isn’t 100 per cent. hon- 
est when it comes to meeting his financial 
obligations, or selling his wares, he hasn’t 
learned the true definition of honesty. Try 
dealing with a banking institution on a 
99 44/100 basis of honesty, ard see how it 
works out. 
The Glasgow Weekly Mail sums up hon- 
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esty in the following paragraph: 


“Take from a man every gift but 
honesty, let him be blind and deaf 
and lame, let him stammer in his 
speech, lack education and good ;man- 
ners, handicap him as you please, so 
you leave him honesty, and he will 
command respect and attention. In 
every relation of life honesty is the 
secret of power. The salesman who 
does not himself honestly believe in 
the merits of his goods will generally 
be a failure. The business man who 
sets about to fool other people must 
end, as he has, in fact, begun, by mak- 
ing a fool of himself.”—A. S. K. 





Salesmen Should Read Up on Their 
Goods 


GUPPOSE a jewelry salesman should go 

into a clothing store to buy a coat, let 
us say, and various garments at various 
prices be shown him. He doesn’t intend 
buying anything but an ordinary garment, 
but the clothing man knows how to talk 
about his goods, and knows a great deal 
about them. He knows cloth and how it is 
woven; he knows tailoring and why a good 
coat holds its shape after a rain-storm, and 
all about button-holes and linings, and what 
constitutes style and all the details of the 
merchant tailors’ craft. That man inspires 
confidence and when a jewelry salesman 
goes to buy a coat, that is what he needs, 
and getting it he goes the limit on the coat, 
and walks out on the street looking like 
Beau Brummel, 

Now this little fable is just to point a 
moral. If you are a jewelry salesman and 
wish to sell goods to skeptics (i. e., all new 
customers) get wise to your merchandise. 
The gift of “gab” is not the sole qualifica- 
tion of a good salesman, Not in jewelry. 
And by “getting wise” I mean more than the 
ordinary knowledge of mere _ intelligence. 
[ mean knowing a great deal about the 
fundamentals of your business. That knowl- 
edge that made the clothing man valuable 
to his employer. What do you, Mr. Jewelry 
Salesman, know about the history of your 
craft? You ought to know a lot about it 
because those pendant earrings that the lady 
who just went out, was examining, were re- 
productions of old Etruscan work, and a 
word or two to that effect would consider- 
ably enhance their interest in her eyes and 
place you above the “pack” salesman by a 
good deal, all of which would atgur well 
for her return as a purchaser. 

Besides having a fair practical knowledge 
of the wares he handles, the jewelry sales- 
man should study the literature of his vo- 
cation. There is a comprehensive and in- 
teresting catalogue of works bearing on all 
phases of jewelry, gold and silver smithing, 
which are of immense value to seekers in 
the lore of an ancient and fascinating craft. 
How fascinating can only be discovered in 
such works as Clifford Smith’s, Cyrie 
Davenport’s, Burgess’, Percival’s and many 
ethers of lesser importance but all serving 
to reveal mines of unsuspected and absorb- 
ing interest. The best of these works are 
a mental stimulus to those to whom jewelry 
is only a commodity, and an invaluable edu- 
cation to the salesman. S: RB; 
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ould you pay $17.50 for 500 rep- 
resentatives to tell your custom- 
ers and prospective customers 
about your store, show them the 
pretty things you have to offer 


in Watches, Clocks, 
Silverware, Jewelry 
and Diamonds ???? 


Certainly, you would! 





Now then, read this liberal advertising offer: 


A sixteen page booklet size 8x11 printed on fine enamele: 
paper, full of beautiful hand drawings illustrating the new 
ideas in Diamonds, Watches, Jewelry, etc.. all the very 
articles you have in your store. 

Five hundred copies of the booklet with your name an! 
imprint—printed on the back cover for $17.50. 


In quantities more or less than 500 copies at the rate of 


$3.50 per hundred copies. 

No imprinting on quantities less than 500 copies. 

We want one live jeweler in each vicinity to accept this offer 
and allow him the exclusive distribution. 

The booklet can be mailed in a lc stamped postal roller, «1 
we will supply envelopes (not stamped) at an additional cost 
of $5.50 per thousand. 

We will gladly send you any further information regarding this 
proposition along with a free sample copy of the booklet. 


ree. 


ay cD S) err a 
eP aRNOS GO, 


SCRANTON PENNA - “Over a Qvercer of a Century in One LOCALION = 
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Tel. Cortland 


Neptune Chemical 
Corporation 


41 Park Row, New York, N. Y. 


Essence d’Orient 


Finest Quality 


for Artificial Pearl Manufacturers 
Stock always on hand in any Quantity 


We guarantee every Bottle of 
Essence d’Orient 


Prices Reasonable 











SIMSON BROS. 


125 Canal Street New York 


Pierced Shanks 





2310 


Suitable for Onyx or Colored Stones 





Made in various lengths and shapes. 





Immediate Delivery 














Buffalo Jewelry 


Brisbane Building 











Full Size Newspaper Cut 
Ask for No. J116 


Write for free newspaper cut service 


Mfg. Co., Inc. 


“The Mail Order House” 
Buffalo, N. Y. 
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Simplified Showcard Writing 








Described and Illustrated in 10 Lessons 


Written Expressly for The Jewelers’ Circular by A. E. Edgar 

















(Continued from issue of Feb. 1) 
Lesson 2 

THE first advertisement was probably a 

show card—chiseled in granite rock, 
or marked with a stick in a dusty road. At 
any rate the show card has become one of 
the recognized mediums of advertising. It 
is usually placed near the merchandise ad- 
vertised, and then plainly says: “Here are 
the goods here’s why you should buy. Bet- 
ter buy now.” Or, it advertises the store, 


saying: “Here’s a store where quality and 
service reign supreme. This is the place to 
buy.” 


The time was, not so long ago, either, 
when a man had to spend a lot of time 
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learning to letter on show cards, because 
the brush was the only medium he had to 
use. (Brushes were none too good for the 
purpose, but recently great strides have been 
made in producing the proper kind of 
brushes for show card writing.) Today the 
only necessary tool is the pen, but a few 
accessories will help him to make much 
more progress in the art. The new “speed” 
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pens have simplified show card writing very 
much, 

One of the accessories that will go a 
long way toward helping the student to suc- 
ceed in making acceptable show cards is 
4 properly arranged work table. It is true 
that a man can learn to use a flat table, but 
it has been proven that one that slightly 
Slants upwards, away from the card writer, 


has great advantages over one that is flat. 

The table may be crudely made and out 
of inexpensive materials, or a costly drafts- 
man’s table may be used. In Fig. 1 the con- 
struction of an inexpensive show card 
writer’s table is illustrated, with diagrams 
for making it. At the top is shown a com- 
pleted table resting on a counter or table. 
Below, at the left is shown a board three 
inches wide by 16 inches long. This is to 
be marked along the oblique dotted lines, 
from corner to corner, and down along the 
line, making two pieces alike. The top of 
the table is then attached to these, which 
form its supports. A side view showing the 
slant of the table when completed is shown 
at the right. 

The writer uses such a table upon a com- 
mon kitchen table. This appears to be the 
right height for him when seated in his 
office chair. A table of this kind can be 
moved around and placed upon a counter 
or table anywhere. By keeping the same 
slant to the top of the table, the sides sup- 
porting it may be made wider if the 
student finds that the table will be too low 


























The writer used a drawing 


to work at. 
board, 16 by 21 inches for the top of his 


table. This is a convenient size for the 
jeweler as his cards will not be very large 
Along the lower edge is tacked a piece of 
molding, projecting about a quarter of an 
inch above the level of the table. This 
prevents the cards from slipping off the 
board, although where thumb tacks are used 
this is not necessary. At the left hand edge 
the table is marked off in inches and half 
inches. This makes a convenient means of 
measuring the card and its contents. 

A top can be made of boards, and it may 
be any convenient size, both as to width and 
length, securely fastened to the slanting 
supports. If there are any rough joints or 
seams the table can be covered with a heavy 
shect of cardboard or wall board. This 
should be securely tacked to the top of the 
table to make it perfectly smooth. 

If the table is made with more depth at 
the sides, a bottom can be built to it and 
cardboard, inks and supplies may he kept 
there out of the way. This is especially 


advantageous where the table is permanent- 
ly located. 


A ruler, a triangle and a T- 
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square are almost essential tools for the 
card writer after he has advanced in his 
studies. Therefore it will pay the student 
to secure these tools at the start. They can 
usuaily be purchased at a stationer’s, or art 
store. 

The lay-out of a show card is all im- 
portant, and will be given close attention in 
future lessons, but it is almost impossible 
without infinite trouble to lay out a card 
properly without these tools. 

The use of the triangle and T-square are 
shown in Fig. 2. The shaued portion repre- 
sents the table top. The card is placed on 
the table squarely in front of the card 
writer. This squareness can be secured by 
using the T-square and the triangle. It will 
be noticed that one edge of the triangle is at 
right angles to the T-square. The card can 
be trued to place on the table by this edge. 
The card can be marked a true square, or 
rectangle by the use of these two tools. The 
border can be ruled upon it with their use, 
and the guide lines can be properly placed 
with the least amount of time expended. 

If a card is to be trimmed after it has 
been completed the thumb tacks can be 
pushed through the card to secure it to the 
table. If it is already cut to size the thumb 
tacks should be inserted with only one edge 
of the card in under the head. This can be 
done without injury to the card and it will 
stay in place until completed. 

The many uses of the T-square and tri- 
angle will become known as the card writer 
experiments with them. In Fig. 3 another 
use of the two tools is shown. In laying 
out a card it is often desired to make a line 
on a slant. With only a ruler to work with 
it is almost an endless task to secure the 
proper slant and proportions, but with the 
T-square and triangle it is an easy matter. 
Note that the T-square is placed on a slant 
across the card. It is moved about until 
the straight edge of the triangle is in the 
proper place on the card for the upper 
line. It is then held securely and the line 
drawn with the pencil. The triangle is then 
slid along the T-square until the proper 
place for the lower line is reached and it 
is drawn. These lines will be exactly paral- 
lel without further measuring. 

(To be continued) 








Watch Your Customers 

77 progress and be successful in retail 

salesmanship, says one jeweler, watch 
your customers. Do not make your cus- 
tomers have to watch you, nor do not be- 
come so interested that you talk or press 
your sale beyond the rapidity of your cus- 
tomer’s thoughts. If anything allow your 
customer to lead you on a bit, but do not 
encourage him to do so. I do not dis- 
courage imitiative in the least, but I recom- 
mend ¢eriously to all retail salesmen watch 
your customers and key your conversation 
and selling demonstrations to their inter- 
ests and their movements. Do not just 
think of yourself, your article and the sale 
alone. By watching your customer you 
watch your sale and to the benefit of all 
conecerned.—C. T. H. 








SMALL Boy—“What’s the use of wash- 
ing my hands before I go to school, Mother ? 
I’m not one of those who are always raising 
them.”—Orange Owl. 
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Green’s 1922 Model, Automatic Alternating 
“T= | Demagnetizer-Type 36 





110 VOLTAGE, 
60 CYCLES 


$12.50 


A Real Demagnetizer Splendidly Made Absolutely Guaranteed 
“No Other Demagnetizer Stands in This Class” 
Will Demagnetize a Watch or Tools in 5 Seconds 
Note: This machine may be purchased from your own 
Jobber if desired. 


The W. GREEN ELECTRIC CO. 
81 Nassau St. New York, U. S. A. 


Makers of Polishing and Buffing Motor Lathes, Plating Dynamos, 
Dynamotors, Motor Generators, Demagnetizers and Plating Salts. 


Send for complete electric price list JE-103 
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Watch Repairing 


American and Swiss Watch Material 
Jewelers’ Tools and Supplies 
7 


V. T. F. and Other Watch Crystals 


Send us your mail orders 


Interstate Watch Co. 


41-43 Maiden Lane New York City 
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BEFORE YOU ORDER, EXAMINE OUR 


18 KARAT 


BELAIS’ WHITE GOLD 


MOUNTINGS 


ATLESBERG & KIFINM A 147 Fulton St, 


New York 
Manufacturers 
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Established 1859 


HERMAN KOHLBUSCH, Sr. 


Incorporated 
MANUFACTURERS OF 


Fine Balances and Weights 
Catalogue Sent on Request 
Office, 41 Union Square West, New York 














Manufacturing Jewelers 








Factory, 149-151 New York Avenue, Jersey City, N. J. 
TO 
REPAIRING G? MOUNTINGS and 
Special Order Work WEDDING RINGS 
We guarantee SERVICE and workmanship 


Send a Trial Package to 
A to Z Manufacturers, 5 So. Wabash Ave., Chicago 








MILLER & RICK 
Electro-Plating and Coloring 


Mesh Bags Repaired and Refinished 





Trade Watch Repairing 


29 Years on Broadway 
3uild your trade thru first-class work 


2300 Broadway, New York 














Jewelry and Sil Repair J. NICHTHAUSE 
eo jae "43 Salen Sueet, tow Yeuk City Special Attention Given to Py fan tee 
Announcement °y Jii.Sing ust you | | Providence Jewelry Co. 


on encrusting until you 
have seen our new price list. If you have not re- 
ceived your copy notify at once. It will pay you 
to compare prices and workmanship. 

51 Maiden Lane, 
Kroner & Hyman Wi, Mader Len 


Telephone: John 0350 








Manufacturers of Bracelets and Chains 


Jobbers of solid gold and high grade gold filled jewelry, 
clocks, and silverware. 





27 Eldridge St. New York City 
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A Customer’s Advertising Suggestions 
What to Do to Make Him Buy 


Written Expressly for The Jewelers’ Circular by R. P. Anderson 

















(Continued from issue of Feb. 1) 


BANKS advertise their memberships in 
the Federal Reserve System and the 
American Bankers’ Association, advertising 
agencies advertise their membership in the 
American Association of Advertising Agen- 
cies, and so the list might be continued. 

Why don’t you jewelers advertise your 
memberships in your associations, in the 
cases where those memberships have some 
significance for the customer? You could 
tell the standards of trade practice which a 
member must agree to observe, and use the 
fact that you follow such standards as a 
talking point for your store. 

For example, take the recently-organized 
Horological Institute of America. If you 
have in your employ one or more workmen 
who are members of the Institute, it is 
most assuredly worth capitalizing in your 
advertising. Don’t merely state that you 
have such membership, but tell exactly what 
it means. Tell that it is a recognition of 
ability, that the membership indicates that 
the member has proved, to the satisfaction 
of a group of experts, that he is a qualified 
horologist. 

You can make membership in the Insti- 
tute, and any similar organizations, an ad- 
vertising point indicative of ability to serve 
and of reliability. 

ae 


THERE are a surprisingly large number 

of people who hesitate to make a pur- 
chase because they consider the amount so 
trivial. That is, they feel a certain embar- 
rassment in asking for an article costing 
but a small sum. : 

Reach these people through advertise- 
ments expressing your willingness, your 
anxiety, to serve in the matter of small 
purchases as well as larger ones. 

Then when the customer makes a small 
purchase, make him feel that you appreciate 
his business. 

In making personal purchases at other 
stores, you have probably at times been 
“served” by a clerk who in some way showed 
her contempt because your purchase was a 
small one. Never let that happen in your 
store! 

k x * 
EWELRY stores are linked with banks, 
in the customer’s mind, as being places 
of wealth and more or less dignity. 

There may have been a time when this 
air of exclusiveness was worth cultivating. 
But times have certainly changed, both in 
banking and in the jewelry trade. 

Most banks and jewelry stores—the suc- 
cessful ones, at least—have cast aside their 
pretense of mystery and dignity. 

Have you ever studied your own store 
from that particular angle? 

Instead of mystery and dignity, your 


store should now express friendliness and 
welcome. This spirit should be noticeable 
in your advertising, in your window dis- 
plays, in your interior arrangement, And 
-most important of all—make the spirit of 
friendliness so noticeable in your treatment 
of customers that when a customer sees 
the name of your store he will connect it, 
perhaps in his “subconscious mind” with 
“Friendliness.” 
* #K * 

JT IKE the man who was so close to a tree 

that he couldn’t see the forest, many 
jewelers are so close to the jewelry busi- 
ness that they don’t see its bigness. 

I won't try to elaborate on this thought, 
jor the mere suggestion should induce a 
trend of thought that would be more bene- 
ficial to the jeweler reader than would my 
stating of my own thoughts. 

Think of the bigness of the jewelry busi- 


ness! 
* * 5 


A JEWELER should never be at a loss 
for something to talk about in his 
advertising. For, if he lacks other sub- 
jects, he can answer in an interesting way 
the many, many questions that the average 
reader would like to see answered about 
jewelry. 

The jeweler shouldn’t try to originate 
these questions himself. A question the 
answer to which would be so obvious to him 
that it would seem ridiculous, might be a 
matter of real interest to the average reader. 

Rather, the jeweler should make note 
of the questions asked him over the counter, 
and base advertisements on them. 

Here are a few of the questions that oc- 
cur to me. Of course they show my ig- 
norance of the jewelry business, but remem- 
ber that I’m writing this entirely from the 
customer’s viewpoint, 

Why is it that six diamonds, all the same 
size, might each sell at a different price? 
Is it a matter of color, of hardness, or 


what? What does govern value of a dia- 
mond ? 
A jeweler showed me rings, without 


stones, varying in price from three dollars to 
a hundred dollars. Yet he said that each 
was “solid gold.” How does this happen? 
Are there varying degrees of “solid gold”? 
Does “solid gold” really mean that a par- 
ticular piece of jewelry is really made of 
gold alone? 

What is a “karat”? Of course we cus- 
tomers all know that it’s a term used in 
connection with the value of jewelry, but 
just what does it mean? 

What is the function of a “jewel” in a 
watch? Why does the number of jewels 
increase the value of a watch? 

I have heard that “German silver” really 
contains no silver. Is this true? What is 
German silver, then? 


HERE’S a lot of romance about the ar- 

ticles for sale in a jewelry store. 

Within the walls of a single store, are 
brought together diamonds taken from 
sparsely-settled Africa, gold from California 
and from Alaska, silver from far countries, 
copper from Chile, and so the list might 
be continued. 

A lot of interesting advertisements—with 
a touch of adventure to them—could be 
written around the stories of how precious 
metals and stones are mined, how they are 
brought to civilization, how skilled work- 
ers perfect them, etc. 

And the romance doesn’t end with the 
arrival of the article in the jewelry store. 
Think of the romance represented by the 
engagement ring that binds youthful love! 


(To be continued) 





Investment Value of the Better Grade 
of Jewelry, Ete. 





GOMETIMES a jewelry store salesman 
gets into the habit of thinking in small 
figures. He has a run of customers for 
low-priced watches and imitation jewelry 
and he gets to a point where he doesn’t 
have the nerve to suggest genuine diamonds 
or watches of the high grade class. 

Everything is so much higher in price 
than it used to be that the man behind the 
counter feels sort of apologetic when he 
quotes a price, and some men involuntarily 
dig out the lowest price thing they have in 
order to avoid quoting a price higher than 
necessary. 

The salesman who gets into this frame 
of mind is going to exert a tendency to 
drag the figures of the sales down hill, to 
encourage customers to buy lower priced 
things than they would otherwise buy, 
cheaper goods than they need to buy. 

The salesman who approaches customers 
with a fear that they are going to be fright- 
ened away by high prices, is getting buck 
fever himself, and all for no reason. There 
never was a time when it was as hard to 
scare a customer with a high price. There 
are plenty of them who are looking for 
the expensive things because they have 
the money to spend and they want the best 
quality. 

This is the time for the salesman to show 
and urge the buying of the really valuable 
jewelry. In selling diamonds and other 
jewelry of real intrinsic value, you are en- 
couraging people to put their surplus 
money into investments where they can 
realize on them if the time comes when it 
is necessary. 

When you direct a considerable proportion 
of it into high class jewelry investments, 
you really save just about that much for 
the customer. 



























































THE 


JEW ELERWS’ 





CIRCULAR 


February 15, 1922. 




















How to Advertise the Special Sale 


Inadequate Publicity Often the Cause of Failure 





Written Expressly for The Jewelers’ Circular 

















MAY a jeweler considers special sales 

undesirable and unprotitable because 
such experience as he has had with them 
has been unsatisfactory. He has tried one 
or more sale plans and they have not pro- 
duced business and he assumes that it is 
because sales do not go well in the jewelry 
store. 

The real reason for the failure of a sale 
is generally that it has not been adequately 
or sufficiently advestised. Not enough 
people were told that there was a sale. 
Those who were told were not told em- 
phatically enough. It was not impressed 
upon their minds strongly enough. Or 
perhaps the sale was not well handled as 
to pricing and display of the goods. 

[ am not now discussing special sales 
conducted by a professional sales promoter. 
Such sales are in a class by themselves and 
the professional whose services are engaged, 
can be depended upon to advise regarding 
the publicity 

What I have in mind are such sales as 
the jeweler himself can handle and wants 
to put on in order to clean up surplus stock, 
slow selling lines, dead stock, or merely to 
create business at a time when it is normal- 
ly dull and needs stimulation. 

In the first place there must be given to 
the public a logical reason for having a 
special sale, and the sale may receive a name 
that will be indicative of that reason. It is 
scarcely enough to call it a “Midwinter 
Sale” or a “Clearance Sale.” Such names 
are too commonplace with the possible ex- 
ception of the store that has made such a 
sale an annual affair for some years, a sell- 
ing event to which people have come to 
look forward. 


Here are a few suggestions in the way 
of names for such a sale as you may want 
to hold: “Post Inventory Sale,” “Money- 
Raising Sale,” “First Annual Mid-Winter 
Bargain Week,” “Alteration Sale,” “Annual 
Advertising Sale.” This last name and the 
accompanying idea has some advantages. 
Such a sale might be made an annual sell- 
ing event designed to enliven a week in 
January or February, otherwise dull, by 
selling a considerable list of desirable items 
at prices perhaps even below cost, carry- 
ing out the plan for the advertising it 
would give the store as headquarters for 
good values, and for the number of people 
it would bring into the store. 

The explanation of the sale to the pub- 
lic should be that as a jeweler you do not 
do much advertising in the manner of the 
department stores, but you design to bring 
about word of mouth advertising of your 
store by means of the good values given, 
and that your Annual Advertising Sale is 
to be an event when you will offer some 
remarkable bargains with the expectation 


that the purchasers will repay you for your 
loss by telling their friends about your 
store and stock. Use such an introductory 
statement as the following to preface your 
advertisements of the sale: 

Our 

We are not great advertisers in the way 
many department stores are nowadays. We 
add nothing to our prices to take care of 
an advertising expense. Instead we count 
on lower prices, better values procuring 
for us the good will, the word of mouth 
advertising of our patrons. 

This Advertising Sale Week offers the 
public some of the most sensational price 
reductions ever known in our line. We 
shall receive our return for the loss in- 
volved on the sale specials, in the good will 
and good words of the purchasers. Come 
and see the remarkable values. 


Annual Advertising Sale 


In planning your special sale, whatever 
type of sale you decide to hold, one of the 
first good things to do is to call together 
all your clerks and employes, whether you 
have two or twenty, and discuss with them 
the plans for the sale. Interest them. Show 
them the necessity for the event. Get them 
all sold on it before you start to put it on. 
Tell them when the news is released for 
public announcement and urge them to 
speak of the sale whenever and wherever 
they have a chance to remind people that 
it is going to be unusual in its offerings. 
See that your whole force feel an interest 
in spreading word about the sale. A cold, 
disinterested sales force may give a sale a 
chilly atmosphere from the start and make 
it a failure. Advertising a sale begins right 
at home in your own store and among your 
own store people. 

Much of the success of a sale is due to 
having the store appear busy. This is more 
difficult in a jewelry store than in a dry 
goods store. Customers are fewer in the 
jewelry store. There are less people in- 
terested in procuring what, for many, are 
relatively the non-essentials of life. The 
jeweler has less stock items with a general 
appeal, goods that people must buy as they 
must buy foodstuffs and wearing apparel. 
This makes it harder to give the store a 
continued busy appearance because it makes 
it hard to keep it actually busy. 

Consider what you may do to bring in 
enough people to prevent an atmosphere of 
desertion and neglect greeting those who 
do come to look or buy. For the public 
to read that you are holding one of the 
greatest sales ever put on in a jewelry 
store in your city, and then for them to 
come to the store and find nothing going on 
there, is to chill their enthusiasm for the 
sale before they have even looked your of- 
ferings over. 

What can you do to make the store look 





busy’ Well, you can offer in your sales 
advertising certain lines of popular priced 
goods in such an attractive way that they 
will bring many people who would not be 
interested in the main run of specials. You 
can arrange a little exhibit of certain goods 
brought in on memorandum, goods otf un- 
usual quality, more for the purposes of 
exhibition than of sale. Letters sent out 
to the class of people you know like such 
things, asking them to come in just to see 
how beautiful they are, will bring some 
visitors. You can even anuounce that a 
certain attractive souvenir will be pre- 
sented to each person coming in during the 
sale and registering in a book kept for the 
purpose. You can send out cards which, on 
presentation, will entitle the holder to a 
souvenir. These plans will increase the 
number of visitors. 

If your store is large it is more im- 
portant that you use such means to fill it 
than if it is so small that two or three cus- 
tomers give it a busy look. You can cer- 
tainly see that your clerks keep busy and 
are not caught standing idly waiting for 
something to happen. Give your store a 
busy look or people will not think the sale 
a success, even though it may be so. And 
it makes people feel more like buying when 
they see others buying. There is something 
in the idea that business follows the crowd. 

Advertise your special sale with letters 
to your mailing list. Get up a good look- 
ing letter, not a cheap circular. Make it 
appear that the sale is a quality event; that 
is, a special opportunity to get quality goods 
in a quality store, with all your usual 
guarantees and service, but at a price that 
is exceptional. If you send out a cheaply 
printed circular you depreciate the stand- 
ing of your store, no matter what the 
values on it, or how good the goods you 
describe. Announce the sale in a quality 
way to a quality list of people. If you are 
afraid that some people might think this 
quality looking sale announcement indicated 
high prices, just bear in mind that in your 
newspaper advertising at least, you will be 
able to show that you are giving everybody 
a chance at every kind of stock. The point 
is that you must reach the quality trade 
with quality advertising. 

Here is a form of announcement you 
might adopt, with such changes as make it 
suitable to your case: 

Dear Madam:—Realizing your interest 
in fine silverware, we want to call your at- 
tention to the rather remarkable sale we 
are to hold next week. 

This sale is being held with a view to 
attracting more attention to our stock 0 
particularly high class goods. We shall 
offer many fine pieces of silverware, as well 
as a good many high quality pieces © 
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jewelry at prices that will cause comment 
and please the purchasers so well that they 
will want to tell all their friends about our 
store. 

This sales opens Monday morning and 
lasts all the week, but many of the items 
are not duplicated and those coming earliest 
will see the best assortment of values. 

May we hope that you will favor us with 
a visit during the week, if only to see what 
a special sale means in a high quality 
jewelry store? 

Yours very truly, 

You will, of course, want to use news- 
paper advertising to bring people to your 
sale. Even though you are not a steady 
newspaper advertiser, this is a time when 
you will need such space. If you use the 
paper regularly, then at this time you will 
want to use more space than ordinary be- 
cause you have more to say and you want 
to attract more attention. You cannot ex- 
pect to compete with the department stores 
in volume of advertising, but you can com- 
pete with them in attractiveness and in- 
terest. 

Don’t begin advertising the sale too long 
in advance. If it opens on Monday and 
you have a daily paper available, you might 
insert preliminary announcements on ['ri- 
day, a little fuller announcement on Satur- 
day with some prices, and the whole story 
in the Sunday or Monday morning paper, 
or even possibly in the Saturday night edi- 
tion, where no Sunday paper is issued. 

You will make an announcement of the 
sales and the reasons you see fit to give 
for holding it, and follow this with a con- 
siderable listing of the values offered, with 
brief descriptions of the goods. Your news- 
paper advertisement should be changed each 
day and should appear right through the 
week. 

If you are offering certain patterns in 
silverware, tell the people in the paper be- 
cause the paper will reach many who buy 
that pattern and who will be glad to add to 
their present stock of it. If you offer dia- 
monds, call attention to the value of dia- 
monds as a means of saving money by in- 
vesting it in what is at once of permanent 
value and of display use. If you offer ar- 
ticles suitable for wedding gifts or Easter 
gifts, remind people of the advantage of 
buying for future use at these special 
prices. Use every inducement you can 
think of to make people want to buy. The 
price is only one inducement and an inci- 
dental one at that. You must go much 
farther in advertising your sale than mere- 
ly to mention the price and hope that it 
will create a desire for ownership. 

It is the desire people have for the goods 
that makes them buy. Even if the price 
is attractive, they will not buy unless they 

desire the goods. And make them desire 
the goods and show them at the same time 
an attractive price and you have almost 
made your sale. 

See that all your salesforce read all your 
sale advertising and know just what people 
mean when they come in and ask for cer- 
tain items as advertised. To have a sales- 
Person ignorant of just what it is the cus- 
tomers are asking for is to discount in 
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people’s minds the value of the advertise- 
ment. 

You will want to put plain price cards on 
the special goods and arrange them so they 
will be recognized. It is not a good plan to 
put all the specials from all departments 
together. You want them scattered through 
the different cases where they belong, but 
you want them recognizable for the henetit 
of the people who are looking around while 
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class sign announcing that your special sale 
is taking place, but this ought not to have 
any of the cheap look of a “Sale Now Go- 
ing On” type of card or banner. 

A dignified looking card on which you 
have printed neatly the statement “We are 
holding our Annual Advertising Sale This 
Week,” will create a good impression and 
be more fitting your store than anything 
sensational or semi-sensational. 
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IMPRESSIVE FULL-PAGE ANNOUNCEMENT OF A GOLDEN ANNIVERSARY SALE 


they are waiting for someone to wait on 
them. 

You will probably arrange to make the 
store unusually attractive during the sale, 
perhaps with some kind of decorations, with 
more light than usual, even with music of 
some kind part of the time. You will go 
farther to develop interesting window dis- 
plays that will allure and entice. Try to 
arrange to display as large a variety of 
goods as possible during the week in the 
windows, without, however, making the 
window displavs jumbles or mixed collec- 
tions of miscellaneous stock. 

You should have for each window a high 


Sometimes a jeweler in holding a special 
sale allows himself to slight the care usually 
given display and arrangement, feeling that 
a sort of rough and ready display with a 
great ado about the difference between the 
old price and the new, is allowable at such 
a time. Don’t make such a mistake. Try 
as hard as at any time to make people feel 
that nothing is too much trouble for you to 
take with the goods you handle. Impress 
them more rather than less, with the idea 
that your stock is high grade. Make them 
feel that what they buy at your sale is juet 
as much a quality purchase as if bought at 
the old price hefore the sale 
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Make That 30-Day Free Trial Now 


Solder your gold, silver, platinum, bronze with a Hoke- 
Jewel Outfit for 30 days, and you'll never be willing to 
Patented July 19, 1921 


give it up. 





Melt and weld your . sie 
gold and platinum with »hoes- 
it. Cast gold with it. SES 


It’s wonderful for re- ; 
pairs. 


Factories all over the 
country are putting in 
the Hoke-Jewel outfits 
and saving money. One 
or fifty torches can be 
used with one tank of 
oxygen. 





Outfit No. 128-B—Including Hoke-Phoenix Oxygen regulator, Hoke- 
Jewel torch, 4 tips, needle-valve, bench hook, glasses, wrench, and 
suitable flexible hose, $58.00. 

Extra Seat Soldering Sets, $12.50 Each 


All Outfits on Easy Terms and at the Cash Price 


Wonderful HOKe-Jewel 


Ten Times Easier—Ten Times Quicker 


Try it for 30 days. Then buy on easy terms, and pay no 
more than if you paid cash. We have one price for all—no 
discount for cash, no penalty for installments. 


We Make the Wonderful Hoke-Pheenix Melting Torches for 
Gold, Platinum, etc. Ask for New Folders. 


ht JEWELERS TECHNICAL ADVICE C9 
|SAM W. HOKE, MGR. 0K) 22 ALBANY BT. NEWYORK CITY 


300 ft. South of Cortlandt St. Ferry Phone Rector 3191 
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WELDED PLATINUM 
ON GOLD 


FOR ALL PURPOSES 





Special Combinations of Plati- 
num and Gold or other metals 
made to Order in any ratio of 
thickness. 





R. & H. PLATINUM WORKS 


Refiners and Workers of 
Platinum, Gold and Silver 


New York Office: 
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Established 1858 


Refiners 


Gold 
Silver 


Platinum 


Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 








Fine gold, silver, platinum in any degree 
of hardness 
Gold, silver and platinum anodes 


L. LELONG & BRO. 


Halsey, Marshall and Nevada Sts. 
NEWARK, N. J. 














Refiners 


Gold 
Silver 
Platinum 











709-717 SIXTH AVENUE 
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HANDY @ HARMAN 


31 Gold St., New York City 
SHIP 


Bridgeport, Conn. 
TO EITHER PLANT 







































































The Nickel-Steel Balance Spring 
and the Balance with Attached 
Compensator of Paul Ditisheim 

















T the conference held at Neufchatel, a 

year ago, in the course of the last ses- 
sion, M. Ch.-Ed. Guillaume characterized 
as follows the standing of the nickel-steel 
balance spring: 

One of the great advantages of the new 
balance spring consists in the fact that its 
association with a balance assures from the 
start and without any intervention on the 
part of the adjuster, a uniformity closely 
approximating the temperature rate. But 
this would be, at least for a time, a defect, 
inasmuch as the function of the compensat- 
ing balance is just to allow of such re- 
touching as will carry the watch as near 
to perfection as the will, the patience and 
the skill of the adjuster will make pos- 
sible. 

The method of employment, as conceived 
by M. Guillaume, would consist in the com- 
bination of a given strip of nickel steel 
and a strip of a metal or alloy specially 
suitable, in so far that the combination of 
any balance spring of the first named origin, 
with a balance of the character subsequently 
mentioned, provides an organ that can be 
adjusted almost regardless of the effect of 
temperature. Practical experiments, as- 
siduously conducted for a long time, have 
demonstrated that this result can be effect- 
ively obtained and that this organ, which 
differs in no respect from that formerly 
‘mployed in the commonest articles, suf- 
ices to meet the demands of the finest 
watchmaking, 


Such is the latest presentation made to 


_ Compared with the system of compensation 
valance in connection with a steel spiral spring, 
‘sually employed in chronometers, the combinaticn 
wi the new balance and the nickel steel balance 
bring, bossesses the advantage of presenting a 
ee of alloys practically immune from the 
uTmanent effects of magnetization. Another 
— feature of the new combination regulator 
“nsists in its slight susceptibility to oxidation, 
“sequently much less to changes in the rate 
caused by Moisture. 

Pade gr director of the Technicum of 
submitted onds, to whom the new construction was 
the desion suggested that it be distinguished by 

'gnation “Mono-compensation balance.” 


watchmaking by M. Guillaume and it is no 
exaggeration to say that it is revolutionary 
in character. But as he himself clearly 
indicates, the regulating organ is exclusive 
of retouching, its use, according to the 
present form, halts at the threshold of 
chronometry. 

But the balance may be given all the 
margin of adaptation desirable in a balance 
spring, by adding, at two points in the rim, 
diametrically opposite, two small bi-metallic 
leaves, allowing the changes to be made 
and susceptible to all the retouches of which 
the skilled adjuster is capable. The test 
I have made of such a combination has 
proved it practically effective, so that tests 
made according to the new system have 
already been submitted to the Observatory 
of Neufchatel in the first class of pocket 
chronometers. 

Before proceeding further, however, I 
desire to make some explanations of this 
system itself so as to avoid any misunder- 
standing. 

The great practical advantage involved 
in the use of the nickel-steel balance spring 
being particularly that it permitted the bi- 
metallic balance to be dispensed with, leads 
to the question wherein the advantage of the 
new combination, which restores the bi- 
metallic leaf, consists. 

The difficulties which the adjusters en- 
counter in the adjustment of a balance con- 
sist in the necessity of ensuring, at all tem- 
peratures, at the same time its compensat- 
ing action and its equilibrium. The first 
depends on the combined action of the two 
leaves, the second on the constant uni- 
formity of this action. In addition, in fix- 
ing the terminal curves of the spiral, it is 
necessary to consider the effect of centri- 
fugal force on the shape of the leaves, 
which, in the association of a steel balance 
spring with an ordinary compensating bal- 
ance, reaches twelve seconds a day, as the 
difference between the large and the small 
oscillations; this action is reduced to about 
a fifth by the Guillaume balance correcting 
the secondary error. 

Gold, the metal of a balance equipped 
with our compensating attachment, should 


always be chosen in such a manner that the 
non-compensating residue will be reduced 
to a quantity the magnitude of which does 
not exceed the one-hundredth of what is 
required in a compensating balance con- 
nected with a steel spring and the disturbing 
factors, with which the adjuster ha; to 
contend will be reduced in similar propor- 
tion. The equilibrium at every temperature, 
the approximate totality of which is as- 
sured by the monometallic portion of the 
balance, will be easily attained and the 
effects of centrifugal force on this. organ 
will easily be completely negligible. 

Now, some special observations in regard 
to the balance itself: 


In its construction we start with a simple 
fly-wheel, to the rim of which two leaves 
are fitted, each composed of two metals of 
different dilatability, the one most dilatable 
being at the interior or the exterior, ac- 
cording as the balance is required to control 
the running fast or slow of the watch when 
warm. We might also, in making a choice 
of these metals, take into account the value 
of the quadratic coefficient of these equa- 
tions of dilatation, so as to act more lightly 
on the secondary error that may result 
from the qualities of the nickel steel. The 
means at our disposal for regulating the 
action of the metals are their length and 
their thickness. 


In order to avoid any projections on the 
balance, the blades may be disposed in 
grooves contained in the rim. 

The screws seem to complete the equilit- 
rium of the balance and to control its 
moment of inertia, project from the sur- 
face of the rim. Some of them may 
present, in the hidden portion, an unsym- 
metrical form, so that their rotation may be 
made use of for the final retouches. 

These arrangements have been adopted 
with a view of reducing as much as possible, 
the carrying alone of air by the balance, 
which is one of the essential causes of the 
variation in the rate of watches, since com- 
pensation has undergone, more particularly 
by the employment of the Guillaume bal- 
ance, the progress with which we are 
familiar. As a fact, in balances equipped 
with screws with projecting heads, the 
barometric coefficient is about 0.010 seconds 
a day for chronometers of the marine type 
and twice as much for large size pocket 
watches. Now we gather to day from the 
reports of observatories of rate, that the 
average daily deviation is slightly less than 
a tenth of a second and that they would 
have forfeited their classification rank if 
they had included in their examination the 
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LEES & SANDERS. 


If You Want TOP Prices Send 
Us Your Sweeps 


SWEEP SMELTERS, 
BIRMINGHAM, ENG. 








In Platinum—14 Kt. and 18 Kt. White 
Gold, 14 Kt. Green Gold—10 Kt., 14 Kt. 
and 18 Kt. Yellow Gold 


Safety Catches, Joints and Pin Tongues 


If safety catches ( ~ 


are soldered 
with lever open 
they will not 

solder stiff. 


Inside stop on 
joint keeps pin 
tongue from 
falling back and 
holds it in 
position for 
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Mr. Watchmaker: Material Assortments in Daily Use 


Very Handy—At the Most Reasonable Prices 


Asst. No. 7. 20 Dz. Asst. Hour and Minute Hands Asst. No. 1. 20 Dz. Asst. Ingersoll Hands and Seconds $1.50 
and Seconds for American Watches $2.00 Asst. No. 14. 1 Gross American Case Screws Asst. 
Asst. No. 24. 3 Dz. Asst. Interchangeable Gold Filled ELUTE © PSS | SIERO mere Pane e ERNE eens $2.00 
Bracelet Watch Crowns ........... $5.25 Asst. No. 2. 3 Dz. Asst. Watch Bracelet Hands.... $1.10 
Asst. No. 26. 3 Dz. Asst. American Balance Staffs... $1.75 Asst. No. 6. 1 Gross Asst. American Second Hands. $1.75 
Asst. No. 28. 3 Dz. Asst. American Balance Jewels in Asst. No. 31. 3 Dz. Watch Bracelet Stems Asst.......$1.50 
REMIND OR eC aes Ate a ee $2.00 4 Asst. No. 33. 6 Dz. Asst. Swiss Hands, 7 to 18 L.... $ 


Quality—Reliability—Best Values—Promptness 


L. HAUSNER CO.  unuseettuenman 49 Maiden Lane, New York City 
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periods of instability of atmospheric 
pressure. 

Experiments already made, lead to the 
attribution to the new balance of a baro- 
metric coefficient about one third less than 
in the ordinary compensating balance. There 
is therefore a primary reason for the ‘re- 
duction of the barometric coefficient, a ques- 
tion that gathers importance with the de- 
gree of perfection of the chronometer. 

The total absence of centrifugal force, 
relegates the adjustment to the simple 
Phillips curves and thus facilitates the at- 
tainment of isochronism. Now the establish- 
ment of the signals of T. S. F. allowing of 
the daily control of the rate of the chro- 
nometer, reduces now-a-days the capital im- 
portance formerly attached to the preserva- 
tion of the rate during a prolonged period, 
but increases the importance of a perfect 
regulation within a daily period. In other 
words, the question of isochronism oc- 
cupies, first of all, the attention of chro- 
nometer makers. It may be imagined that 
the combination of the nickel steel spiral 
spring and of the two different leased bal- 
ance, constitutes in this respect also an ele- 
ment of progress. 


A Complicated Watch, the Work of a 
Septuagenarian Master Watch 


Maker 


Watchmakers who are capable of making 
a watch in its entirety are becoming more 
and more scarce and can now-a-days al- 
most be counted on the fingers. For this 





M. ROULET-PERRIN 


IN HIS WORKSHOP 
reason, the following description of a re- 
markable watch, made by a master-work- 
man upwards of seventy years of age, will 
doubtless prove of interest to our readers. 
It is a minute repeating watch, with a one- 
fifth second fly-back, a perpetual daily 
calendar and Showing the phases of the 
moon. 

Set ina 100 gramme gold case, it would 
attract attention by its solidity and grace- 
tul outline, It is of 19 lines, thirty twelfths 
the rough of which was furnished by a 
oe firm. On a small dial, occupy- 
- P Place of the figure 9, is the indica- 
of , days; at another point in the place 
tthe figure 3 is the daily calendar from 
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1 to 31; On a third, in the place of the 
figure 12, may be read the months for a 
consecutive period of four years. The daily 
calendar is always correct, it is not neces- 
sary to touch it—if the watch is regularly 
wound up, as to whether the months have 
28, 30 or 31 days. It may be noted, says 
Revue Internationale de lHorlogerie, that 

















MINUTE REPEATER, WITH CHRONOGRAPH AND 
ASTRONOMICAL FEATURES 


the mechanism is contrived, in such a man- 
ner, that when leap year occurs, February 
29 appears in its proper order. The hand 
of the calendar of months makes one revo- 
lution in four years, that of days, ina month, 
according to the length of the month. The 
hand of the daily calendar, in the place 
of the figure 9, makes a revolution in a 
week, indicating the name of the day. The 

















THE MASTERPIECE OF M. ROULET-PERRIN 
phase ,of the moon is shown in an opening 
filed in the small seconds dial. 

This watch, in spite of its complications, 
has been subjected to observation at the 
bureau of official control of watch rates at 
La Chaux-de-Fonds in the course of last 
July and obtained a rate bulletin of the 
first class with the distinction “very satis- 
factory.” Average daily rate, + 2.7; mean 
deviation of daily rate, 0.53; difference be- 
tween horizontal and pendant + 36; varia- 
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tion by degrees centigrade, 0.11; resump- 
tion of rate, + 0.5. 

M. Roulet Perrin the maker of this re- 
markable time-piece, is a member of one of 
the oldest families in the valley. dating back 
to the fourteenth century, and the son of 
a farmer. After learning his profession as 
watchmaker, he settled at Ponts-de-Martel, 
specializing in complicated time pieces of 
all kinds, repeaters, stop watches, correc- 
ters, fly-backs, calendars, etc. Several 
similar watches to the one described have 
been furnished by the venerable maker to 
customers on special order, the price re- 
ceived for them being not less than 2,000 
francs each, 





Deft Female Watchmakers 





[* a western watch factory we find the 

nimble hands of a woman manufacturing 
screws .029 of an inch long, with threads 
.014 of an inch in diameter. These screws, 
which are the smallest standard screws in 
the world, are made and polished by women 
with the use of lathes that are not auto- 
matic. They are used in setting jewels in 
a watch which is .003 of an inch, smaller 
in diameter than a nickel. The head of the 
screw measures .031 of an inch in diameter. 
There are 300 threads to an inch. These 
screws are so small that it takes 30,000 of 
them to fill an ordinary thimble. They are 
counted by weight, using the most delicate 
scales in the world. 

“No larger than a second” is an appro- 
priate saying when one conceives that more 
than 5,000,000 of the tiny screws are stored 
in a cabinet two feet square. High powered 
lenses are used both in manufacturing and 
setting them in watches because they are 
almost invisible to the naked eye. Even a 
camera cannot discern them from sand. 
The screws, of which 50 are required in a 
high-grade watch, are made from steel rods. 





‘The Seventeenth of March 





ANY jewelers do not arrange any 

special window attractions for March 
17th as it represents but’ a one day hol- 
iday. Still it offers good opportunity to 
refresh your windows with a display prop- 
erly keyed and there are many little ways 
of doing this so that the window can be 
appropriately arranged for a few days prior 
to the 17th of March as well as the day it- 
self and yet without going to any elaborate 
pains. 

One jeweler accomplishes this by merely 
selecting from his stock all silk or plush 
lined boxes that held silverware, rings, 
watches and so on and then choosing from 
these boxes all green lined ones. He display- 
ed them prominently and so without much 
trouble created a fitting display. Another 
jeweler merely tied some green ribbon 
around vases and other objects displayed 
and produced an equally appropriate effect. 
Perhaps one of the most unique commem- 
orations was that of one Connecticut jew- 
eler who offered a 10 per cent discount 
on all “green” articles bought during the 
day, such as emeralds, green gold, 
and so on. Another plan used was that 
of the jeweler who in his newspaper and 
other advertising suggested the “green” that 
could be saved by accepting his bargains. 
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What You Must Do 


To Succeed! 





A young man asked one of our big men in this 
country what he considered the secret of success. 
The big man said, “Know your work.” 

Bradley exists for the sole purpose of putting 
young men on their feet for life, of training them to 
know their work so well that they can hold their 
own anywhere, among the big men in the line. 

You would like to be able to hold down a first- 
class position in a first-class shop, drawing the salary 
of an expert watchmaker, jeweler and engraver, but 
can you deliver the goods? If not, let Bradley help 
you. Don’t put it off another day. A course at 
Bradley will make you the big man in your line. 

“A good trade is better than a bank account, for 
you cannot lose it.’ 

Bradley has the men—instructors who for years 
have devoted their entire time, thought and energies 
to teaching watchwork, jewelrywork and engraving. 

At Bradley nothing is lacking that is necessary to 
make you an expert workman. 

Get our latest catalogue. Address 


Bradley Polytechnic Institute 


Horological Department C, Peoria, IIl. 
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ROLLS AND BAGS FOR 
SILVERWARE tit nee = am 


est quality workmanship, low prices and prompt delivery. 
Write Us For Samples and Prices. 
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THE GRAHAM ROLL CO. 


LOUISVILLE KENTUCKY I 


NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 
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ASSORTED SIZES 
MADE IN GOLD (ALL COLORS) 
1539 ALSO PLATINUM AND PLATINUM FACED 


HERPERS BROS. 


ESTABLISHED 1865 





18 CRAWFORD ST. 





by EMBLEM FINDINGS 


© 
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1693* 1668 
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NEWARK, N. J. 


THE WASHBURN 


MAGIC NUT 
for ear studs, scarf-pins, 
etc. 


SECURITY 
Automatic Holder 


for all sizes of scarf- 
pin wire, Guaranteed. 





F 


for unpierced ears. 


SAFETY CATCH 
For Brooches, ete. 
Can be applied to asy 
work _ pin tongue 
1222 =) used. 
= 


Open. Closed. <= 
Descriptive Circular on Application, 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
C. IRVING WASHBURN, 108 Fulton Street. N.Y. 


em Crucibles 


J. & H. BERGE 8.02iGe 
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Back to Pre-War Prices 
Gold, Stiver, Platinum and Gua Metal Plating 


Mesh Bags repaired and refinished equal to new. 
Jewelry and Silverware Repairing. 


L. MORENFELD & CO. 


114 Fulton St. Beekman 3459 New York 






















C.W.BUTTS, Inc.*4 7" 


Manufacturers of 


Crowns, Pendants and Bows 


We make ialty of white gold crowns and _ bows, 
prepared to calle vatp prompt deliveries of same for bracelet we 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





UNITED STATES PATENTS 





Issue of Jan. 24, 1922 
1,404,218. PIN JOINT. Tuomas Jj, Potrarp, 
Cranston, and Lewis S. Daruinc, Providence, 
R. I. Filed Sept. 16, 1921. Serial 501,181. 
10 Claims. 
A pin joint comprising a base, laterally slotted 
ears upon the base, and a longitudinally slotted 











tongue upon the base between the ears closing the 

entrances to the slots in said ears, 

1,404,247. SEPARABLE CUFF BUTTON. Erick 
SwepLuNnp, Williston, N. D. Filed Dec, 30, 
1920. Serial 434,004. 5 Claims. 

\ separable button comprising a male member 
and a female member and a locking means com- 





prising a head and relatively movable members 
movable both inwardly and radially within a 
recess in said female member and having open- 


ings for the reception of said head normally 

eccentrically disposed, said members being guided 

one by the other. ; 

1,404,257. COLLAR HOLDER. Cuar.es H, 
Auten, Attleboro, Mass. Filed May 27, 1921. 
Serial 473,137. 1 Claim. 

In a collar holder, two rods provided with 
rounded outer faces and flat inner faces comprising 
central portions with the flat faces in contact with 
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each other, and diverging resilient arm portions, 

‘ngers upon the ends cf the arm portions directed 

‘owards each other and provided with flat end 

‘aces, means for binding together the central 

Portions of the rods, and clamping rings on the 

arm portions, 

1,404,536. RING WATCH. Avcustinas Macv- 
WSklys, Newark, N. J., assignor of one-half 
to Adomas Remeikis, Newark, N. J. Filed 
Feb, 26, 1921. Serial 447,930. 1 Claim. 

A ring adapted to carry a watch, comprising a 

‘rown adapted to receive the watch and having an 





Upper ° . 
veble _ with the face or dial of said watch 
om said —— said upper opening, a bottom flange 
watch own adapted to support the back of the 
» 4 outer side flange on said -crown pro- 
a lateral opening or slot allowing the 
4 Pivoted radial stem for winding and 
watch and permitting a reception of 


vided with 
Passage. of 
Setting the 
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said stem flush with the outer face of said flange 
when not in use for presenting an unbroken ring 
surface and allowing an operation of said stem. 


1,404,601. WATCH-CRYSTAL GAUGE. Max 
Gorvon, Waterbury, Conn. Filed Sept, 9, 
1920. Serial 409,125. 5 Claims. 


A gauge for watch crystals comprising a scale, 
a thumb slide thereon, and a flexible band having 
its opposite ends attached to said scale and thumb 





slide, respectively, said flexible band profiled with 
an opening through which one end of said band 
passes to form a hoop, said opening being inter- 
mediate the ends of said band and said hoop being 
expandable and contractible by movement of said 
thumb side on said scale. 

1,404,620. BUFFING OR POLISHING WHEEL. 
ALEXANDER LeEvett, New York. Filed Feb. 
24, 1921. Serial 447,441. 4 Claims. 

A buffing or polishing wheel having a_ body 
provided with a wound-up strip of material hav- 





ing a gathered edge provided with notches to 

prevent puckering. 

1,404,637. CLASP. 
Brooklyn, N. Y. 
445,724. 1 Claim. 

A separable fastener comprising a housing hav- 
ing an cpening therein, a pivoted lever mounted in 
the housing, said pivoted lever having a projec 
tion adapted to extend across said opening in the 
housing when the lever is in locking position, a 
member adapted for interengagement with the 
iousing and having a loop adapted to be received 


EDMUND RICHARD NESELING, 
Filed Feb, 17, 1921. Serial 





within the opening in said housing and in the 
path of the projection of said lever, a_ right- 
angular wall formed upon one side of the said 
member to prevent relative movement between thc 
housing and said member when in closed position, 
and an integral projecting lug formed on said lever 
and adapted to be received within a notch in one 
of the walls of the housing to prevent accidental 


displacement of the lever and movement thereof 
from closed to open position. 

Issue of Jan. 31, 1922 
1,405,227. JEWELRY SNAP FASTENER. Aveéus1 


Knorr, Newark, N. J., assignor to Frank 

Wiegand, Irvington, N. J. Filed March 26, 
1920. Serial 368,820. 9 Claims. 

In a fastener of the character described, the 

combination of a hody pcrtion providing a slide 

way, a slide in said slideway, locking means alway 





enclosed by the body portion and normally hold 
ing the slide against movement, means for unlock- 
ing said slide, and means at the opposite ends of 
the slide for attaching the ends of a chain. 

1,405,258. FLEXIBLE BRACELET. WILLIAM 
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MaGuire and Apert Bauscu, Brooklyn, N. Y. 
Filed May 11, 1920. Serial 380,519. 4 Claims. 

A flexible bracelet comprising a plurality of 
boxes, each box being formed with projections 





arranged on the sides, and rings encircling ad- 
jacent projections for providing an articulated 
connection between the adjacent boxes. 





UNITED STATES TRADE-MARKS 

|The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sectior: 
6 of said Act.] 


Trade-Marks Published Jan. 31, 1922 


Ser. 140,185. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Lesott & 
Co., Chicage. Filed Nov. 26, 1920. 


Add-A-Diamond 


Particular description of goods.—Wedding Rings. 
Claims use since on or about Nov. 1, 1920. 


Ser. 146,541, (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) MarsHALL Fizetp & Co, 
Chicago. Filed April 22, 1921. 


No claim is made to the exclusive use of the 
words “*8 Day Alarm Clock” or to the representa- 
tion cf an alarm clock apart from the mark shown 
in the drawing. 





























Particular description cf goods.—Alarm Clocks. 


Claims use since 1913. 
Ser. 152,045. (CLASS 27. ILOROLOGICAL IN- 
STRUMENTS.) Stesn & ELLeocen Co., Chi- 
Filed Aug. 22, 1921. 


MINUTE - METER 


-Watches. 


cago, 


Particular descripticn of goods. 
Claims use since Aug. 5, 1921. 
Ser. 152,920. (CLASS 28. JEWELRY AND PRE. 
CIOUS-METAL WARE.) Hipp, DipisHeim 
t‘o., Inc., New York. Filed Sept. 14, 1921. 


ANI 


Particular description of goods.—Watch 
lets, Not Including Watches 
since Sept. &. 


Brace- 
1921. 


Claims se 


Trade-Marks Registered Jan. 10, 1922 


150,832. WATCHES, WATCHCASES AND 
WATCH MOVEMENTS.  Sicssiz Gutter, 
New York. 

Filed Nov. 11, 1920. Serial 139,529. PUB- 


LISHED AUG. 30, 1921. 

150,892. AN 18-CARAT-GOLD ALLOY _IN- 
TENDED TO BE USED FOR JEWELRY 
AND JEWELERS’ GOODS. Marret, Bon- 
NIN, LeBbeLt & Guieu, Paris, France. 

Filed . Feb. 16, 1921. Serial 143,652. PUB- 

LISHED OCTOBER 4,.1921. 


150,904. SILVER-PLATED HOLLOW WARE 
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AND SILVER-PLATED TABLEWARE. Tue 
MippLetown Sitver Co., Middletown, Conn. 
Filed April 9, 1921. Serial 145,956. PUB- 

LISHED AU@. 30, 1921. 

158,940. CERTAIN TABLE FLATWARE 
PLATED WITH NICKEL. Ownerpa Com- 
MUNITY, Ltp., Oneida, N. Y. 

Filed May 12, 1921. Serial 147,637. PUB- 

LISHED SEPT 27, 1921. 


Trade-Mark Registered Jan. 31, 1922 

151,344. CHATELAINE BAGS AND PURSES 
AND THE CONSTITUENT PARTS OF 
THE SAME, Sanatier G. Manparian, Nortir 
Attleboro, Mass. 

Filed March 16, 1921. Serial 144,828. 
LISHED OCTOBER 4, 1921. 
Trade-Mark Registrations Granted Jan. 31, 

1922 
{Act of March 19, 1920, Sec. (b.)] 
rhese Registrations Are Nct Subject to Opposition. 
151,398. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) INTERNATIONAL 
Sitver Co., Meriden and Bridgeport, Conn. 
Filed July 18, 1921. Serial 150,536. 


SUPER-PLATE 


Silver-Plated 


PUB- 


Particular description of goods. 
Flat Metal Tableware. 
Claims use since July, 1920. 
151,409. (CI_ASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) J. F. Srurpy’s 
Sons Co., Attleboro Falls, Mass. Filed Dec. 
4, 1920. Seria) 140,616. 


Uv 
Yee 


Particular descrijtion of goods.—Ves' 
Lapel or Coat Chairs, Key Chains, 
Chains, Watch Chains, Guards or Lorgnette Chains, 
Neck Chains, Brcoch Safety Chains, Eyeglass 
Chains, Autcmatic Eyeglass Hclders, and Brace 
lets Made of or Plated with Precious Metal. 

Claims use since March, 1919. 


Chains, 
Sracclet 








Lancaster, Pa. 





Jeweler Moyer, Monessen, Pa., visited 
Lancaster last week. 

Russell Lutz, formerly at the Woolworth 
store, Philadelphia, has taken a_ position 
with Louis Weber & Son, as a salesman. 

Some of the local jewelry stores made a 
very pretty Valentine Day show window dis- 
play prior to the 14th, and considerable at- 
tention was attracted to them, where, of 
course, a jewelry exhibit was also in evi- 
dence. 

F, K. Sever, a director of the Hamilton 
Watch Co., was last week re-elected a 
director of the Northern Trust & Savings 
Co., of which his lately deceased brother, 
J. Fred. Sever, was president. He was also 
a former director of the watch company. 

Harvey Baker, engraver for’ Clarence M. 
Malone, Frederick, Ind., last week visited 
the Bowman Technical School, of which he 
was formerly a student. The following have 
enrolled at the school recently as students: 
Albert Antonelli, Youngstown, O., engrav- 
ing department; R. J. Donahue, Waverly, 
N. Y., watchmaking and engraving; Ray 
Horn, Strasburg, Pa. watchmaking, 
formerly a student in engraving: A. G. 


Ogden, Clarion, Pa., watchmaking; Henry 
Jacobi, the Bronx, N. Y., watchmaking; 
Carl Larson, Smethport, Pa., watchmaking; 
Miss Mary Barker, Hinton, W. Va., en- 
gtaving. 

A special meeting of the Lancaster Op- 
tometrical Society was held last week to 
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arrange for the public meeting which is to 
be held Tuesday evening, March 7, to give 
the public an opportunity of hearing Dr. 
R. C. Augustus, President Emeritus of the 
National Association of Optometrists, lec- 
ture on the subject, “Conservation of the 
Vision.” Invitations to be present have been 
sent to the Kiwanis, Rotary and Advertisers’ 
clubs. A talk on that same subject was 
given by a member of the local Optomet- 
rical Society, Dr. E. Rk. Gehman, of the 
J. D. Wood & Co.'s store, at a meeting 
last week of the Quota Club, and he will 
speak on the same subject on Feb. 22 at a 
meeting of the Jewish Club. 








Columbus, O. 


John J. Dauber, of the C. & E. Mar- 
shall Co., is in Chicago visiting the office 
of the firm in that city. 

J. C. Goodman, of Goodman Bros., has 
just returned from a trip to Washington, 
Baltimore, and New York. 





G. Dana Harrington, of the Harring- 
ton Co., passed the week-end in Cincin- 
nati. While there, Mr. Harrington 
visited the Herchede store. 

Walter Mellor, field secretary of the 
\merican National Retail Jewelers’ 
\ssociation, is in Columbus this week 
calling on the local and_ Springfield 
jewelers. 

Leo Grassbourg, H. G. Lyman, and 


John Gibney, of the C. & E. Marshall 
are covering their territories in 
Pennsylvania, Virginia and Ohio, respec- 
tively. 

Saturday marked the last day of Scul- 
ler’s Jewelry Store, in the Majestic 
Theatre buiiding. Earl W. Sculler has 
not yet publicly announced his future 
business intentions. 

Among the out-of-town 
Columbus during the past week were 
W.S. Rosecrans, Ashley; E. B. O. Smith, 
Lancaster; and Walter Yehley, of I. 
Yehley & Son, Delaware. 

The Goodman Bros. 
sponsored by J. C. and E. J. Goodman. 
are leading the commercial bowling 
league of this city. All the members of 
the team are employes of the firm. 

No trace has yet been found of the 
stranger who paid for an account at the 
Goodman Bros.’ jewelry store, 98 N. 
High St., with a worthless $278.90 check 
on Tuesday, February 7th. A check for 


Co., 


buyers in 


bowling team, 


$111.40 was placed by the same person, 


for which he obtained cash. Police have 
been looking for this individual during 
the past week. 








A consolidation of the two jewelry stores 
of Millard F. Davis, into a single large 
store at 831 Market St., Wilmington, Del., 
has been announced, the new location to be 
occupied about July 1. The old location at 
9 and 11 E. 2nd St., was established in 1879. 
The 10th and Market Sts. store was opened 
in 1908. The property at 831 Market St. 
will be entirely remodelled. The store 
proper will be on the first floor with a 
space ?3 by 80 feet. The second and third 
floors will be devoted to offices and the 
jewelry and optical repair and = jewelry 
manufacturing departments. 
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Business Troubles. 





Franklin S. Hall, Fitchburg, Mass., has 
assigned to A. G. Goodfellow. 

H. C. Schafer, Grundy Center, Ia., has 
assigned to E. V. McBroom. 

The Goldman & Ash Jewelry Co., Dem- 
polis, Ala., is offering creditors 40 cents on 
the dollar. 

A voluntary petition in bankruptcy has 
been filed by Benjamin Haberman, New 
Orleans, La. 

An involuntary petition in bankruptcy 
has been filed against Charles Slatkin, 
Detroit, Mich. 

An involuntary petition in bankruptcy 
has been filed against Paul J. Martin, 
Wagoner, Okla. 

Brown & Mosk, Denver, Colo., are of- 
fering to return merchandise on hand and 
settle balance of accounts at 20 cents on the 


dollar. 

A. G. Coplan, Colchester, IIl., is a 
voluntary bankrupt. His assets are 
placed at $6,241 and his liabilities at 
$7,707. 


The California Jewelry Co., San Diego, 
Cal., is offering creditors 3314 per cent on 
the dollar. The merchandise is valued at 
$24,000 and the liabilities are said to be 
about $70,000. 

H. T. Daniel, Anniston, Ala., is offering 
creditors 20 cents on the dollar. He has 
merchandise valued at $2,147 and a mer- 
chandise indebtedness cf $5,800. He owes 
the bank $2,000 and claims a personal ex- 
emption of $1,000. 

M. Finkelstein, Columbia, S. C., is of- 
fering creditors 33% per cent in full set- 
tlement payable 16-2/3 per cent in cash, 
5 per cent in 60 days, 5 per cent in 90 days, 
and 6-2/3 per cent in four months, with no 
interest. The merchandise is valued at 
$40,000, and the accounts are placed at $2,000 
and fixtures at $3,000. Mr. Finkelstein owes 
$49,000 for merchandise and $14,000 on bor- 
rowed money. 








Pacific Coast Notes 


W. L. Reynolds is to open an up-to-date 
jewelry store in Highland, Cal. 

Otto Wiesen, of Wiesen & Monk, Sacta- 
mento, is recovering from a somewhat 
serious illness. 

Thieves used a billiard ball to break @ 
window in the jewelry store of W. ! 
Woodrow, 405 Sacramento St., Vallejo, 
Cal. They hurled the ball through the 
plate glass, then reached in and secured the 
watches that were displayed on a rack. 

E. H. Hufnagel, president of the A. N. B: 
J. A., addressed the jewelers of southern 
California at a meeting held in Los Angeles, 
Feb. 7. Mr. Hufnagel and H. Victor Wright 
visited Mrs. John L. Shepherd, Feb. 9, and 
Mr. Hufnagel will go on to San Diego 1 
spend two or three days at Coronado. Mé 
will return to Los Angeles in time to be the 
guest at a dinner meeting to which the entire 
force of Brock & Co. has been invit , 
He goes from here to San Francisco to 
meet the jewelers there and will also visit 
other Coast cities before starting on the t¢ 
turn trip. 
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Henry J. Oberst, head of the Oberst 
Jewelry Stores and a member of Tripoli 
Temple, A. A. O. N. M. S., Milwaukee, 
furnished the beautiful Shrine ring to Tri- 
poli Temple, which was presented to the re- 
tiring potentate, Henry F. Zarse, at the Feb- 
ruary meeting of the local temple. 

The Wisconsin Rapids Retail Merchants’ 
Association has completed organization and 
has started on its work of promoting mer- 
chandising in joint efforts of retailers in all 
lines. The Wisconsin Rapids jewelers have 
heen ardent supporters of the association 
idea and are taking an active part in pro- 
moting the work of the association. 

Louis W. Bunde and Richard Seidel were 
among the members of the Ground Hog 
Club who recently participated in the 16th 
annual luncheon and get-together meeting 
of Milwaukeeans who were born on 
“Ground Hog Day.” This year the day of 
the appearance of the weather forecaster 
was celebrated with due ceremonies. 

John P. Hess, Fond du Lac jeweler, was 
a committee member of the Fond du Lac 
Retail Merchants’ Bureau that had charge 
of a successful Dollar Day selling event on 
Thursday. Co-operative advertising by the 
merchants to attract people to the stores 
was coupled with offers of splendid mer- 
chandise at discounts for the occasion. 

Wisconsin jewelers who have been re- 
ceiving daily the official government time 
reports by wireless, have been informed that 
the Wisconsin Telephone Co., in accordance 
with orders said to have been issued by of- 
ficials at Milwaukee, has forbidden the use 
of any of its lines for any connection with 
wireless telephones, or as an adjunct to 
wireless systems, 

The sympathy of the jewelers of Milwau- 
kee has been extended to John J. Erschen, 
for many years connected with the retail 
jewelry business here, on the death of his 
wife, Mrs. Martha Erschen. Mrs. Erschen 
was born in Germany 40 years ago and had 
lived in Milwaukee more than 35 years. She 
is survived by her husband and two chil- 
dren, Hazel and Olive. 

Alfred W. Fuchs, president of the Green 
ay Avenue Advancement Association and 
prominent retail jeweler of that business dis- 
trict, is directing the affairs of this organi- 
zation, with a view to developing new mer- 
chandising fields. One of his latest ideas 
Was to appoint an advertising committee 
whose Purpose is to acquaint residents in 
the vicinity of the advantages of shopping 
on Green Bay Ave. 

After having solemnly ticked away the 
hours for nearly three years without boom- 
ing out the hour on the big bell which hangs 
in the city hall tower, Milwaukee’s famous 
city clock, known for many years as Big 
Ben, is again being heard. Several years 
-¥ it became apparent that the vibrations 
a pig hammer were endangering pedes- 
re ——— of loosening slate shingles on 

leatlan on Much of this danger from vi- 
as been eliminated. 


me ccording to word received from Bara- 
00, Wis., Frank Link, who conducted a 


Jewelry store in h ildi 
on 3rd. St, n half of the Bacon building 


that city, until the recent fire, 
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will not reopen his establishment in the for- 
mer location. When the building is rebuilt 
the tenant occupying the other half will 
take over the entire building. Mr. Link has 
not announced his definite plans for the fu- 
ture, due, it was learned, to serious illness 
preventing his making other arrangements. 
Considerable interest was shown by local 
jewelers in the address given here last week 
by James W. Fisk, assistant merchandizing 
manager of the Schuster stores, on “Retail- 
ing.” One significant fact brought out was 
the advantages of associations, such as the 
Milwaukee Jewelers’ Club. Mr. Fisk said 
that when business men in similar lines learn 
to pool their experience in order to organize 
business methods, scientific management, the 
secret of success of big houses, will come 
out of chaos. Scientific management has 
not been considered necessary in the retail- 
ing of the past, Mr. Fisk said, except by 
those who were eventually able to build 
their businesses up to sizable proportions. 








Louisville 





G. F. Geiger, of G. F. Geiger & Sons, re- 
tailers, has returned from a short buying 
trip to Cincinnati. 

S. S. Van Hoy, Jr., jeweler of Shelby- 
ville, Ky., was in the city early in the week. 
tle reports fair business since tobacco 
started to move. 

O. H. Burgschneider, formerly a watch- 
maker with H. M. Hubbard, Lexington, 
Ky., has come to Louisville and is now with 
Matt Irion & Sons, 

Leslie G. Katzman, vice-president of the 
George Katzman Co., Louisville, was mar- 
ried on Feb. 4, to Miss Aline Emrich, of 
Louisville, and is spending a short honey- 
moon in Chicago. 

Brainerd Lemon, of Lemon & Son, local 
retailers, has returned from a trip to Chi- 
cago, where he looked over some merchan- 
dise, and also had some of his sales people 
looking over stores for ideas. 

S. C. Hall, formerly in the retail jewelry 
business at Tulsa, Okla., who was also on 
the road ‘some years ago for a Chicago 
jewelry supply house, has recently joined 
the force of the George Katzman Co., 
Louisville, and is now traveling in Arkansas. 

The Gleeson Jewelry Co., a wholesale 
concern, which recently moved into new 
quarters in the Louisville Old Inn Hotel 
building, now has a complete ground floor 
store, which has been attractively arranged 
and which is far more convenient for the 


trade. It is located at 604 W. Main St. 
Nathan Bierman, jeweler and optician 


who has been operating in the Marion E. 
Taylor building on 4th St., between Green 
and Jefferson Sts., occupying half of the 
Willcox & Gibbs sewing machine store, has 
moved to 814 W. Market St. Mr. Bierman 
advertised for half a store on 4th St., but 
being unable to locate anything, secured 
quarters on Market St. 

An involuntary petition in bankruptcy 
has been filed against Sidney’s, Inc., a retail 
jewelry house at 308 W. Jefferson St., the 
concern having been adjudicated bankrupt 
in the United States District Court at 
Louisville on Feb. 4. The petition was 
signed by A. Ramm, Louisville, with a claim 
of $388, and New York creditors for 
smaller amounts. The store handled medi- 
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um-priced jewelry, leather goods, etc., and 
has been operating for two or three years. 

Thieves were busy on the night of Feb. 8, 
when windows were smashed in two jewelry 
houses, one being the wholesale house of the 
George Katzman Co., where field glasses and 
other merchandise to the value of about 
$150 were taken. A window was also 
smashed in the store of the Letzler-Lorch 
Co., about $700 to $800 worth of antiques, 
cameo jewelry, etc., being taken. At the 
latter place a burglar alarm system failed 
to go off, as the window was smashed rather 
cleanly through the center. In both cases 
the smashing was done with a brick, which 
was found inside of the window. 


Salt Lake City. 


The Levin Jewelry Co., west on 2nd 
South St., has gone out of business. This 
concern was one of the city’s smaller jewelry 
firms. 

Thieves robbed the store of Maxim 
Kevitch, 13 W. Ist South St., the other 
night of a tray of rings and other articles 
on display. A lump of coal was used to 
smash a hole in the glass. 

Charles D. Strang has opened a branch 
of the Paramount Jewelery Co., at Provo, 
Utah. Mr. Strang was formerly in the 
jewelry business at Spanish Fork but dur- 
ing the past 12 months had been on the 
Pacific Coast engaged in other lines. 

Competition in the jewelry business is 
very keen in this city. There are 35 legiti- 
mate jewelry stores, about a dozen pawn 
shops and several department and dry 
goods establishments selling jewelry. 
There are six jewelers and two whole- 
sale firms. 

An unsuccessful attempt was made the 
other night to break into the jewelry 
establishment of the Leiff Co., at 113 
Main St. The glass in the door was 
broken but it is believed the thieves were 
frightened away before they had time 
to enter the store. 

Boyd T. Park, president, of the jewelry 
concern at 166 Main St., known as Boyd 
Park, Inc., has gone to the Pacific Coast 
on a honeymoon trip. The bride was 
Miss Rosella Ellerbeck, daughter of Dr. 
W. H. Ellerbeck of this city. During 
Mr. Park’s absence the business will be 
under the management of W. H. Kidder. 

Wm. M. McConahay, Main St., jewel- 
er, has gone to Van Wert, O., his home 
town, whither he was called by wire on 
account of his mother’s death. Mr. Mc- 
Conahay’s father, the late A. P. McCona- 











hay, was a jeweler in Van Wert for many, 


years. On his retirement the business 
was taken over by another son, C. R 
McConahay, who conducts it at the pres- 
ent time. 

President J. F. Boes of the local jewel- 
ers’ association has just received a letter 
from Edward H. Hufnagel, head of the 
American National Retail Jewelers’ As- 
sociation, to the effect that he will be 
in this city on Feb. 28. President 
Boes told the writer that the members 
of the local association will receive the 
guest at the Hotel Utah. The annual 
meeting of the association will be held 
at an early date but at the time of writ- 
ing nothing definite had been arranged. 
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The most beautiful and complete stock of 
6 Maiden Lane, and will continue with 

Brooklyn Purchasing Syndicate, 
will take place beginning Monday, March 6, 
lyn, foot of Lorimer St. “L” Station; 
part of: 

Thousands of Dwt. of 14 and 10 Kt. Ladies’ and Gents’ 
Gold Rings and Mountings of the most choice selection; 
14 Kt. Waldemar Chains, Link Buttons, Bracelets, 
Brooches, Lavallieres, Neck Chains, Festoons, Earrings, 
Lockets and Charms of the highest grade. 

Thousands of Dozens of one-quarter gold filled Jewelry, 
such as Waldemar Chains, Lavallieres, Neck Chains, 
Bracelets, Lockets, Rings, Bar Pins, Brooches, Pen Knives, 
Cigar Cutters and Cigar and Cigarette all of the 
best grade. 

These goods represent such 
Shiman-Millers, R. IF. Simmons, Sturdy, Sinnock & Sher- 
rill, Kessler Bros., Ostby & Barton, Bates & Bacon, 
Potter & Buffinton, Brod & Co., W. & H., J. R. Wood & 
Sons and others, too numerous to mention, and must be 
seen to be appreciated. 


Frank Walker, 
at 10.30 A. M., 


Cases, 


makes as A. C. Lindol, 
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SPECIAL AUCTION NOTICE: SALE IN BROOKLYN 


Jewelry of Laubheim 
Watches exclusively 
Auctioneer, 


this stock having been removed for convenience of the 





Also DIAMONDS of an elegant selection, mounted in 


Inspection invited beginning Thursday, March 2nd, and Friday, March 


catalogues furnished. 


Frank Walker, Auctioneer BROOKLYN PURCHASING SYNDICATE 





3rd, at 610 Broadway, 
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February 15, 1922, 





3ros., discontinuing the jewelry business at 
at their present location. 
announces this interesting trade auction sale which 
at the spacious salesroom building, 610 Broadway, Brook- 
sale and consisting in 
platinum and 18 Kt. Gold fashionable settings; Rings, 
Earrings, Lavallieres, Bar Pins, Brooches, Diamond Em- 
blem Jewelry, Festoons, etc., etc., in all sizes. 
1000 Strings of Indestructible Pearls with diamond clasps. 
An elegant selection of ladies’ and gents’ 14 Kt. and 
platinum watches, with high grade American movements, 


such as: Elgin, Waltham, Hamilton, and Illinois, up to 
23 Jewel. 
A fine line of Bracelet Watches. Movements, Cases, 


findings, Silverware, Fancy and Alarm Clocks, miscella- 
neous and repairing jewelry. 

Fixtures, consisting of Safes, show cases, trays, boxes, 
electrical fixtures and everything pertaining to a stock of 
the above description. The entire stock offered at this 
sale represents a value of $150,000, and is without a doubt 
the most choice line of jewelry sold in years. Same will 
be sold in suitable trade lots. 

10 A. M. to 4 P. M. 


Tel. Stagg 1757 


Brooklyn, fron Numerated 
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SUB-LET 
Two Offices 


With or without Fixtures 


Suitable for Stone House 


7 


In 


Knox Building 
452——5th Avenue 


On 
THIRD FLOOR 


Facing Public Library 
Permanent North Light 


Apply to 


Room 301, 452 Fifth Ave., N. Y. 


Telephone Longacre 8900 








Special designs of platinum 
jewelry of the highest grade 
and greatest artistic value 
executed most skillfully. We 
are in a position to furnish 
fine melee for your special 
order work at low prices. 


SIMMONS & ZAWOLKOW 


Platinumsmiths 


31 N. State St. CHICAGO 








Elgin, Waltham, Howard, 
Hamilton, Rockford, South 
Bend, Hampden, Illinois 7 to 
21 J. Samples sent to rated 
concerns on memo, or mail 
$6.00 for rebuilt. Elgin and 
Waltham, 16 size O. F. 5-year 
case, 7 jewels pendant set. 

Our high grades obtained from 


Bankrupt Sales. They are not 
rebuilt. 


CHAS. J. MacNALLY 


21 Ann Street New York 
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AVOID 
2 ote INFRINGEMENTS 
Bags Samer SAF Std 268 cate ae i eo SEE 
y tad £ 14K Gold... 2.00 Sterling with Zlenist Emp... 1.00 
Plain 14K Yellow Gold...... 150 14K Gold Filled or Storling.. .30 


z Made by LIEBERFREUND BROS., Manufacturing Jewelers 
§ Originators and Patentees ‘of the Mazuza Charm. 
«116 FULTON STREET - - . . - NEW YORK 





CORAL STRINGS 
PEARL STRINGS 
CAMEOS PALOMBA BROS. 











116 Nassau Street, New York 
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